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CINDERELLA 


A favorite pultern of the modern bridle 


Cinderella's magical transformation is no more 
wonderful than the arnstry with which the Gorham 
Master Craftsmen transformed sterling silver into 
the exquisite tableware that bears her name. And 
because it so subtly expresses the glorious spirit of 
youth, brides choose it almost instinctively for their 
own. Its very name is a fitting symbol of the ancient 
story that never grows old. 

Delicate, and very lovely, Cinderella happily 
combines the rich dignity of the Renaissance with 
a fresh modern style of treatment that is very new. 
A pattern that has become the natural choice of 
those who desire the world’s finest things. 

Your jeweler will gladly show you Cinderella—a 
complete service in sterling. You will find it very 
moderately priced for so handsome a pattern. 

The Teaspoons are $9.50 for six; Dessert Knives 
$21.00 for six; Dessert Forks $20.00 for six. 








GORHAM 


PROVIDENCE, R.1. @&Q® NEW YORK, N. Y. 


MEMBER OF THE STERLING SILVERSMITHS GUILD OF AMERICA 











to harmonize” 





“Whatcver your taste — whatev-7 your favorite period — you will find anong Gorham's 27 patterns in Sterling a silver service 


AMERICA’S LEADING SILVERSMITHS FOR OVER 90 YEARS 











SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Providence, R.[. 
DURGIN DIVISION, Concord, N. H. 














































CPRLS ARS PRS PROS BARS 











SESS SSC 












WITH 
ESTABLISHED 


1869 AMERICAN HOROLOGICAL JOURNAL 


THE JEWELERS’ WEEKLY 


Index to Contents, Page 85 


WHICH ARE 


PUBLISHED WEEKLY BY 





CONSOLIDATED 


SUBSCRIPTION 
$4.00 PER YEAR 


THE JEWELERS’ REVIEW 
Index to Ads, Page 121 


JEWELERS PUBLISHING CORPORATION, 239 W. 39th ST.. NEW YORK CITY 











——— 


Vol. 97° 


THURSDAY, OCTOBER 4, 1928 


No. 10 





———_—_—_— -— _— — 














“Fall “Fashions suggest Clurn of 
LASSICAL Forms in Jewelry 


By Isabelle MC. Archer 


PART I 
THE FIRST INDICATIONS OF THE NEW MODE 


HIS autumn will add color to our costumes and in- 
TF icaey in the design of our jewels. It brings a fine 

zest, and fresh incentive, for both jewelry and cos- 
tumes are on the verge of a definite change in manner. 

“In color of dresses there is to be an unusual warmth in 
tone. The plums, rose tones, golden browns and deep 
blues are vieing for first place with the pale grays, pastelle 
tints and beige of last season. Black still keeps the lead 
for formal wear. All white is staying over in house 
dresses and evening clothes from the summer months and 
for sport there are new mixtures brought to us through 
the woven goods and the new tweeds. 

“In fine jewels these colors are echoed in the gem stones 
placed as accompaniments to the larger gems. The gar- 
nets, amethysts, peridots and topazes cut in the new geo- 
metric shapes are grouped on either side 
of finger ring bezels, as ear studs for ear 


wear in connection with the new and elaborate gowns. 

As we come to consider the new graceful feminine fash- 
ions we will understand better this seeming return to an 
old jewelry type. There is certainly some need for toning 
down these stiff geometric forms to meet the needs of 
the new trains and flounces, and we see it in this mount- 
ing up of detail in the patterns of our new jewels. 


A Return to Classical Forms 


HE materials for these new costumes also are chosen 

to blend with the requirements of these elaborated 
modes. Laces are back again and so are the softest velvets 
and satins. Taffeta is relegated now to the use of the 
younger girl for her party dress. Velvet takes first place for 
all afternoon costumes. The formal eve- 
ning gown uses velvet but also the softest 
of satins, chiffon and laces. As a contrast 








pendants, as motifs in the necklace chain 
and as the gems running around the 
bracelet circle. The central stones still 
keep to the new cuttings for diamonds, 
emeralds and sapphires and now we have 
for variety large -flat-tabled topazes, 
onyx, jasper, aquamarine and opals. 

The new phase in jewelry designing 
also takes its cue from the new fall cos- 
tume fashions. There is a grace and 
Sway to the new platinum settings that 
18 a welcome addition to the very severe 
geometric forms which made the ma- 
jority of the pieces for all wear last 
spring. Now there seems to be a divi- 
Sion between the new styles. There is 
an acceptance of the geometric for tail- 
ored and sport wear with this newer 
&race seen in classical forms for formal 


HIS is the first of 

a short series of ar- 
ticles by Miss Archer 
covering the new fall 
costumes and the jewelry 
fashions they will bring 
into being. 
tailed information as to 
the new jewels that must 
be used on the new back- 
grounds which are being 
created will be found in 
Part II and subsequent 
instalments. 


for this all tailored modes for sport and 
travel still keep to the heavier materials 
and to the geometric form in jewels. 
The tweeds are new for these costumes 
and the woven materials are heavier and 
handsomer than ever. With these cos- 
tumes the geometric gem cutting with the 
baguette in the lead still holds its own. 
It is only possible in this summary to 
suggest the new types and the new uses 
of old types in both jewels and costume 
fashions, but a few examples will illus- 
trate the various points. Here, for in- 


More de- 


stance, is a set of jewels just out of the 
hands of the designer. It is intended for. 
wear with the new tweed three-piece ¢os- 
tume. The gems are very small baguette 
diamonds and large pieces of table-cut 
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jasper. The mounting is a pale-tinted gold and the whole 
design follows a chain work in an involved pattern of 
hollow oblongs and squares. 


The Geometric Jewel and the Tailored Mode 


HE costume that this will accompany has the brick-red 
tone of the jasper in threads throughout the tweed and 
as bands of trimming on the silver gray blouse. There is a 
medium length necklace with a handsome pendant, a large 
brooch, a set of three bracelets, one holding a watch and 
an ornament for the hat in this tailored jewelry parure. 
While the lines of these tailored and sport costumes 
keep to the trig rather mannish finish and form, the lines 
of all formal gowns and wraps this winter will take the 
extreme of grace and movement. There are to be long 
hanging extra pieces from the shoulders of evening 
dresses, fish trains, huge bows, lace flounces, godets and 


shoulder capes. 


Flowing Lines in Formal Wear 


HE long lines of the new contour are illustrated in the 
first sketch. Here we see flounces and trains, bustles 
and bows in all manner of form. Their use is only limited 
to the imagination of the gown designers. According to the 
new mode the woman of fashion will be swathed in layers 
of laces and chiffons, in rolls and loops of velvet, in yards 
of silks and satins and, let it be added, in quantities of 
jewels. : 
At the left-hand side of this illustration there is shown 
one of these new gowns with the swathed tips and the new 
fish tail trains. Gowns, they say, are to be longer but it 
may be foretold that like this first example it will be pos- 
sible to have some part of the skirt as short as desired. 
The neck cut on this gown is also an interesting detail. 
It is extremely low in the back and it gives excellent op- 
portunity for the use of brooches on the shoulder or at 


the back of the gown. 
The second figure wears lapels for the finish of the front 
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Longer lines are to be 
featured in the silhouettes of formal gowns 
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of her gown and another variation of the new train. The 
third figure has a skirt built entirely of tiers of uneven 
flounces. These flounces are wired to stand out and show 
the lining which is chosen to accent the color of the gown. 
Beaded materials and lamé are to be seen for the flounces 
of such a gown with a plain colored satin for the lining. 

The central figure in the first illustration seems to have 
combined all of the new notes in her costume. Her head 
is fastened about by a gem-studded band, across her 
shoulder she wears one of the new lace berthas; her basque 
has a shaped waistline, while her skirt shows the two vary- 
ing lengths. The circular neck high in the back and low 
in the front, which has for its accompaniment many round 
necklaces is exhibited on the fifth figure. Full skirts, 
fitted hiplines, low-cut bodices with either full blouses or 
tight basques after the princess style will all be shown 
according to the fancy of designer and wearer in the new 
formal afternoon and evening gowns. Two of these new 
costumes showing the full skirts and the gathered blouse 
are numbers 6 and 7 of this first illustration. Needless to 
say, these soft, graceful feminine fashions will make per- 
fect backgrounds for fine jewels. 


Limited Use of Some Regulation Pieces 


MPHASIS should be put upon the fact that there is 

need for variations in some of the more regular pat- 
terns for earrings and necklaces this fall. In the second 
illustration are given some samples of the new*day and 
evening millinery modes. The point in illustrating these 
is their apparent interference with the wearing of ear- 
rings. The three hats at the top of the illustration s0 
cover the ears that they make earrings if not an encum- 
brance, at least an unnecessary accompaniment to the 
costume. However, this much is to be said in their favor, 
directly these hats are removed, earrings will take the 
place of these overlappings of ribbons and feathers. That 
is to say, within doors the earrings will become more net- 
essary after the wearing of these hats. They will fill the 
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space below the ears and in consequence lines of the new 
earrings should be full and generous. 

For evening wear, at theatre and opera, and also in a 
less elaborate form for restaurant dining, there are the 
new tight-fitting caps of the beaded materials, feathers 
and laces. These, too, will cover the ears and so call for 
earrings that are long and large. Both these hat and cap 
modes call for cleverness in meeting this particular situ- 


ation. 


OTHER detail for the designing jeweler to watch is 
C/lthe addition of neck scarves and high collars to day- 
time gowns. Here, again, there is interference with the 
wearing of necklaces 
and earrings. To 
meet this the hand- 
some pendant on the 
slim chain will be 
needed. As a direct 
contrast to this 
jewelry requirement 
there will be a call 
for elaborate 
chokers and all-the- 
way necklaces to be 
used as a finish 
to restaurant gowns 
and reception cos- 
tumes of the more 
formal type, when 
the new fur neck- 
scarves are removed. 

Here we have the 
same vacancy after 
the outdoor pieces 
are taken off. The 
new fur tippets are 
made after the fash- 
ion of triangles, 
squares and scarves. 
They are worn tight 
about the neck. 
Now, directly these 
are removed there is 
seen to be an awk- 
ward space, but if 
handsome necklaces 
are provided for 
this contingency 
they will be much 
appreciated. 

Following this in- 
troduction to the fall 
fashions there will 
be a more detailed 
account of the new jewels. But let it be emphasized here 
that there is to be seen a return to elaboratness in the 
handling of the platinum work of the mounting of fine 
gems and the keeping of the geometric pattern in jewelry 
designing to the tailored pieces for wear with the sport 
and travel costumes. This does not mean that the new 
baguettes are not to be seen in fine jewels, but that they 
are to take their place as the cuttings for the main large 
gems while the fine platinum work of the mountings is to 
be studded with many small gems in intricate patterns and 
elaborate color schemes. 

A further study of these two gown types will show 
more explicitly the reason for this divergence in the styles 
of the needed jewels. The tailored mode with its severe 
lines is this fall in exact contrast to the soft, flowing 
draperies of the formal gowns of both day and evening. 
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Sport clothes differ in like manner from all costumes in- 
tended for wear indoors. Dash and chic make the themes 
for the frocks and jackets of the modish sport ensemble. 

Here are three typical examples of thesé new types. 
They include all the formal gown types in the well-dressed 
woman’s wardrobe for the fall: 

First comes the housedress of simple design. It has 
dignity although its station is lowly. The gown material 
is a new version of challie or Henriette cloth. Its color 
is a dark spruce, a green in one of the new bright tints or 
any one of the many newly accepted blues, browns or grays. 
The lines of this frock are long for the blouse, and for 
the skirt long at the back and shorter in the front. The 
jewels are necklace, 
earrings, finger- 
rings, watch and 
bracelets. The gems 
mounted in these 
pale gold or plati- 
num pieces follow 
the color of the gown 
material, either re- 
peating its tint or 
bringing a contrast 
to the ensemble. In 
design these jewels 
also take their cue 
from the type of the 
gown. Their form 
is keyed to echo the 
gown ’s simplicity 
through the round 
line of the necklace, 
the small, unobtru- 
sive pattern of the 
earrings, the deli- 
cacy of the finger- 
ring tracery and 
the fineness of the 
mesh and chainwork 
on the wristwatch 
band and the brace- 
lets. 


LOSELY adher- 

ing to this same 
type but gaining a 
little in elaborate- 
ness with the added 
richness of fabric, 
the greater amount 
ot decorative trim- 
ming used on the 
afternoon gown, the 
same classic jewelry 
forms are again found to be most appropriate. 

The third gown of the new long lines is the formal 
evening gown. Here the velvets seen in the afternoon 
gowns are given pale tints instead of the deeper tones of 
plum, royal blue, nut brown and bottle green. Satins of 
the softest possible texture, chiffon and lace vie with the 
so-called transparent velvets and the jewels take upon 
themselves the glory of the opera jewels with the geo- 
metric gems seen as the central gem and pearls and small 
regulation cut diamonds and colored gems used as the 
accompaniment, 

Such interesting features as the new hair ornaments, 
the new designs for necklaces and earrings, the matching 
evening brooches, the shoulder watches and the new din- 
ner rings will be illustrated and described in Part II of 
this series of articles. 
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‘Creasure’ 
Solid Silver 





Here is a Genuine Early American Table Set with Antique Pieces in China and Glass 
The silver is the ‘‘Early American Style’’—in perfect harmony. 


Designed Expressly for a Definite Demand 
Another °° Treasure’’ Success 


HE Early American Style’s National Advertis- 

ing reaches, every month, over 400,000 Well-to- 

do Men and Women—people interested in Fine 
Homes and all things which add to the pleasure of 
living—people in your community who buy the best 
unstintedly. They are the style leaders of your com- 
munity—with an important following. 


Not only are smart people interested in early Amer- 
ican things and buying choice and precious antiques, 
but the public in general is buying chairs, tables, 
chests, beds, pictures, wall paper, rugs, china, houses— 
a world of things—all based upon the Early American 
idea. And it is the most natural thing in the world 
for them to select a pattern of table silver in the early 


American style. 


The makers of Treasure Solid Silver have artfully 
captured the full power of this great influence by 
creating table silver after the style of the silver made 
by early American silversmiths. Both the “Plain” and 
the “Engraved” styles take their inspiration from 
museum treasures of the finest early American spoons 
—preserving those quaint and distinctive features that 
correctly express Early American Silver. 


Available in Dinner Hollow-ware to match—both Plain 
and Engraved. Write for photographs and prices. Treasure 


react 





ENGRAVED 


ROGERS, LUNT & BOWLEN COMPANY . Silversmiths P _ ¢ 
Creators of Distinctive Tableware GREENFIELD, MASSACHUSETTS The Carly American Siyle 


Member of the Sterling Silversmiths Guild of America 
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More Diamonds Imported in August 


HE imports of diamonds during the month of 
T August amounting to a total of nearly $5,000,- 

000, reflects the broadening demand for this 
queen of gems in the American market. The exact 
value of the stones brought in during the month, ac- 
cording to advance figures compiled by the Customs 
Statistics Bureau of the Commerce Department of 
the New York Customs House, is $4,934,441. Of this 
amount the cut stones imported were valued at $3,- 
634,263, and the rough or uncut stones $1,300,178. 
The value of the cut stones has been passed this year 
only in the months of January and March and then 
but slightly, but in these months the amount of rough 
imported was very much less than the figures of 
August, so that the total for the month is one of the 
best for the year, approaching the normal figures of 
our biggest diamond years. 

The figures are particularly satisfactory in regard 
to the amount of rough or uncut stones imported as 
in their relation to the previous months, again they 
indicate that the American cutting industry is active 
in the production of large and fine stones. 





Important Facts About Platinum 


N the last issue THE JEWELERS’ CIRCULAR com- 
pleted the report on the “Production of Precious 
Stones in the Year 1927,” which was compiled by 

Dr. George F. Kunz, the eminent gem expert, for 

Mineral Industry,” Vol. XXXVI, and we are pleased 
this week to begin the republication of a similar re- 
port on the production of platinum for last year, 
Which was prepared by Dr. Kunz for the same work. 
It is republished through the courtesy of the author 
and of the publishers, 
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Dr. Kunz’s platinum: report, though not a long 
one, contains the usual important statistics as to the 
amount of platinum in the country, the amount of 
platinum recovered by refiners, the imports of plati- 
num into the country, the consumption of platinum 
by industries, etc. Especially interesting is the table 
showing the amount of platinum purchased by Ameri- 
can refiners, each year, since 1922 from the various 
countries of the world. In addition, the figures show 
the origin, by States, of the various amounts of 
American platinum purchased in the same years. 

In addition to the statistics of the industry above 
mentioned, the first installment of the report, pub- 
lished this week, gives a very interesting resumé of 
market conditions of the year, telling of the result of 
the price war that went on last year. This was be- 
tween the international syndicate that for years con- 
trolled the distribution of platinum on the one hand 
and on the other the Russian Government which, in 
May, 1927, organized the “Rusplatina” to handle the 
distribution of its own product and sell it in com- 
petition with the syndicate. This action, it will be 
recalled, brought the official prices of platinum down 
during the year from $112 to $72 with quotations 
made even under the latter figure. The average price 
for the year according to Dr. Kunz was $84.63, the 
market price being about $6 under the quoted official 
price. Platinum prices since have risen until the 
price of the metal now seems to be fairly stabilized 
at $78 as the official quotation. 

The remainder of Dr. Kunz’s report discusses the 
production of platinum in foreign countries, par- 
ticularly in Colombia, Russia, South Africa, Canada 
and Sierra Leone. There is a word about the Rus- 
sian Platinum Institute and some information on 
the technological side. The report ends with some 
statistics on the production of osmiridium in Tas- 
mania and a bibliography of important articles and 
works that have been published on the subject of 
platinum during the year. 





In a New Dress 

HIS week THE JEWELERS’ CIRCULAR comes to 
[iis readers in a new dress with distinct changes 

in typographical form and arrangement. This 
is but the first of some of the improvements 
which we hope to make in the way of appearance 
and typographical. presentation of editorial mat- 
ter, but it indicates no change in policy, in principles 
or ideals, nor any changé in the personnel of its edi- 
tors or publishers. The same ideas of service to its 
subscribers, its advertisers and industry as a whole 
that have dominated the policy of the paper for 
nearly 60 years, remain unchanged. It will continue 
as before to give its readers, each week, as it has 
done for past years, a complete summary of the im- 
portant happenings of the industry, with the same 
educational articles on trade topics, merchandising, 
advertising, horological and kindred subjects that 
have been featured for years. The news service will 
in no way be curtailed. On the contrary, it will con- 
tinue to be improved in every possible way and our 
readers, in the future as in the past, will be able to 
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get each week, a complete and impartial view of all 
that has taken place within the industry, from the 
smallest event, decision or proceeding that may have 
an effect on the jewelry business, as a whole, to the 
complete reports of trade conventions, such as that 
of the American National Retail Jewelers Associa- 
tion, which opened on Tuesday at Dallas, Texas, the 
report of the opening proceedings of which will be 
found on another page of this issue. 





Changing Fashions Create Sales of 
More Jewelry 


HE jeweler is more fortunate than members of 
ih other industries, inasmuch as the public’s crav- 

ing for the “latest style’ and the quick changes 
in fashions do not affect him the same way as they 
do his brother merchant in other lines. For the jewel- 
er is able to use this change in fashions to develop 
and increase his sales of 
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priate to the new form. As the sleeves grow longer 
or shorter, he can stress the importance of wide or 
narrow bracelets or bracelets to conform to the period 
style of the gown. As the materials change, either in 
color or in substance, he can stress the use of the 
gem stones most appropriate in color, shape or sub- 
stance. When the coiffure changes, he can feature 
certain hair ornaments, diadems or tiaras. But to 
do this properly he must not only be familiar with 
the changing styles but be able to exercise taste and 
discretion in his advice as to the proper jewelry to 
go with them. 

To aid the jeweler in getting information as to the 
changes in style and in selling appropriate jewelry, 
THE JEWELERS’ CIRCULAR has for years published 
articles on advance fashions, covering the changes in 
silhouette, and in material as well as the changes in 
the general styles in gowns and dresses; and in many 
of these articles by our experts, the changes to come 
have been analyzed in a way to give the jeweler 
an idea of the appropri- 
ate ornaments which will 





jewelry, and use them in — 
a way that will not cause 
direct loss—in a way that 
does not produce dead stock 
or leave him in a position 
of handling merchandise 
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go with the new styles, 
the proper designs in 
jewelry that will be called 
for, as well as the tendency 
in jewelry design that is 


no longer in demand. Re- and developing with the fashion 
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artistic and intrinsic merit, — 
but made according to 

the styles which reigned a few months before; for 
styles in many articles change so rapidly that before 
one is thoroughly established with the public and the 
dealer understands the demand, a new style comes to 
take its place and supersede it. 

It is for this reason that we constantly urge upon 
the retail jeweler to avoid featuring merchandise as 
the “latest thing’’—the “present mode” or the “most 
fashionable form,” but to at all times stress “appro- 
priate” jewelry. On the other hand, we urge him 
strongly to keep in touch with the fashions and styles 
for women, not only in costume and dress, but in 
the materials of which they are made. Studying 
these, he can feature certain merchandise as jewelry 
appropriate to the latest style in dress, which, 
after all, forms the background on which the owner 
must wear it—a background which determines (at 
least, with people of taste) not only the design of 
the article to be worn but often the kind of article 
necessary to complete the picture properly. 

By keeping in touch with the fashions and inter- 
preting the jewelry that is necessary to properly go 
with them, the jeweler can take advantage of every 
change in style of gown or material, without in any 
way making his stock of jewelry obsolete. If the cut 
of the neck suddenly changes he can feature the kind 
of necklace, choker or laValliere that will be appro- 


of the women of fashion. 

In line with our usual policy, we begin, this week, 
the first of a short series of articles on the new fall 
costumes and the jewelry fashions they will bring into 
being, by Miss Isabelle M. Archer, with illustrations 
showing general characteristics of the formal gowns 
for evening wear that the fall and winter will bring, as 
well as the fashions in headgear, both of which will 
have a decided influence on the jewelry of the com- 
ing season. We feel that a careful perusal of this 
series by the retail jewelers of the country and their 
clerks will be of distinct advantage and put the seller 
of jewelry in a position to talk intelligently to his 
customers for fine jewelry, not only on the subject 
of what is coming in the way of dress but what 
jewelry will be called for by these new dresses. In 
other words, they will aid the jeweler in giving ser- 
vice as an expert in both fashions and gems. They 
will also be of service to the jewelry designer and 
manufacturer in preparing for the calls that will soon 
be made upon him. 

The second installment of this series, which will 
appear in the issue of Oct. 18, will discuss, in detail, 
and illustrate the jewels to meet the new demand 
with particular attention to the hair ornaments, ear- 
rings and daytime parures for the fashionable 
woman. Other features will be dealt with in the third 
installment which will appear early in November. 
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PARIS Predicts Winter Fashions 


All-Black Evening Gowns Now in Evidence Make Excellent Background for 
New Jewelry—Large Shawls (all for Brooches in Artistic Designs— 
Rings in Uogue—eModernistic Hand Bags 


crepes, is driving every other type of dress before 

it, and the reason for its popularity is easy to 
guess. Wuring the trying times of ever-shifting ex- 
changes some people made easy money, others lost for- 
tunes and there was an instability that rendered some 
rich, others poor, but all inclined to extravagance. 
Money was better invested in clothes, in jewelry, in furs 
than kept in the bank. Thus women, formerly econom- 
ical, did not hesitate to purchase gay colored clothes, 
although they could only wear them a limited number 
of times at best. Now, however, evening gowns are 
black again, while the same type of dress is very popular 
for afternoon wear. Very often there is a colored under- 
skirt that can be renewed as often as desired at trifling 
cost. The fashion plates show robes with a multitude 
of tucks, with many pleats and give an idea that much 
material is being used. This is not so. The black gown 
is somewhat fuller and perhaps a bit longer than the 
gown of the spring, but it is merely a background for 
ornaments, most of them gems. 

An example of this was seen at a Paris theatre the 
other night. An all-black tulle gown with a very slight 
decollete, as is fashionable for wear in public at this 
time of year, had an immense knot of “diamonds,” with 
long straggling ends, embroidered on the right hand 
side, just under 
the _ shoulder. 
Diamond sautoir, 
hair ornaments 
and show buck- 
les were worn 
with this gown. 

A pink tulle 
gown, worn by a 
very slight girl— 
rose pink is a fa- 
vorite color for 
the very young 
girl in France— 
had an immense 
“wheel” of — 
pearls, in front 
and at the top of 
the corsage. 
“Wheel spokes,” 
etc., were all in 
seed pearls. With 
this was worn a 
band _ studded 
with pearls to 
keep the hair in 
place, a pair of 
long pearl ear- 
rings went with 
this and pearls 


T ese all-black gown, in one of the fashionable 





Modernistic overnight bag created by well known silversmith 

of Paris for his wife—Top layer contains toilet accessories whose 

striking silver backs fit one next to each other like a puzzle—Case 
is in leather with smart silver locks. 


were twisted round the upper arm. A pair of pink satin 
slippers were pearl-sewn, the heels being covered with 
tiny pearls. The lady accompanying this girl—chape- 
rones are coming in again—wore a plain black gown, 
with two buckles at the waist, that did not join, but that 
were fastened by five “sticks,” one fitting into the other, 
the buckles and sticks being set with brilliants. This 
ornament closed the black crepe gown over a satin slip. 
Other black gowns fastened at the side, with buckles, 
with triangular ornaments, one fitting into the other, 
or with cabochons. Some of these black dresses are so 
plain as to recall oriental slips, which are merely a 
setting for jewelry. 
*% * * 

The immense, all enveloping shawl has brought back 
the big pebble brooch, with its neat settings, in filagree 
gold work. Sometimes round, sometimes oval, pebbles 
of all kinds are used for these brooches. Stones with a 
white line or marking that distinguish them from other 
pebbles are frequently selected. Some of these brooches 
are genuine antiques, found in cupboards, dating from 
the times when shawls were last used, while others are 
imitations of these antiques. 


* * * 


Just as black is coming in for evening gowns, so 
more attention 
is being paid to 
the setting of 
gems than to the 
gems themselves. 
That is the latest 
dictum of the 
Paris mode. The 
reason is not far 
to seek. It is 
economy in raw 
material, just as 
the gown is cut 
in a way to pre- 


vent waste. 
Labor is cheap, 
but platinum, 


gold and silver 
are costly. In- 
stead of using 
large quantities 
for mounts, small 
quantities of the 
precious material 
are being beauti- 
fully wrought 
and manipulated. 
Small gems are 
being used’ in 
quantities, in- 
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stead of one big gem. Naturally there are always people 
who will spend money regardless and for whom no diamond 
is too big. They, however, form the minority and the 
French more especially, are going in for small, fine gems, 
and much half-precious stuff. Fastenings to necklaces and 
pracelets are receiving very much attention this season, 
and altogether the artistic side of design is growing in 


popularity. ‘ P 

Gloves that always threaten to return, for evening 
wear, are still little seen and the consequence is that 
rings are much worn. Sapphires, emeralds, topaz and 
aquamarine are the favorite gems, and combined with 
pearls, they are frequently chosen according to the 
birthday, the month of birth, books recommending such 
and such a precious stone, being sold in large quanti- 
ties, now that everyone is more or less superstitious. 
The gem chosen for the ring is repeated in the earring 
and barette. Sautoirs, long twisted several times round 


the throat, are seen in all kinds of multi-colored beads. 
A black bead in enamel is painted with gold, scarlet, 
One of the many colors must be that 
Gold and silver 


blue and purple. 
of the dress, otherwise there is no rule. 


Some unusual 
jewelry in new 
settings for 
the modern 
woman, cre- 
ated by a Paris 
expert. 
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beads, in filagree work, plain, round, oval or lozenge 
shape are seen. Amulets are very much worn. Brought 
from Egypt or Africa, the genuine thing is much sought 
after. In this connection it is as well to make sure that 
mummy gems are thoroughly disinfected. They should 
be sent for this purpose to some proper establishment, 
for it must always be remembered that the women who 
were buried with their jewels probably died of some 
disease. The germs may still be active all these thou- 
sands of years after, as some wearers of mummy beads 
have had occasion to discover. Amulets should also be 
subjected to a similar process when purchased from any 
but reliable antiquaries or jewelers, who are responsible 
for their disinfection before sale. 

* * * 

Handbags in strips of colored leather are very fash- 
ionable. These strips are plaited together, and very 
often the same pattern is seen in the shoe and for the 
handbag. The mount is in gold or silver and somewhat 
heavy. There is no ornament, or a pebble is inlet in the 
silver mount, a “wheel” of diamonds, or a spider web 
of brilliants in the gold mount. These bags are lined 
with heavy silk and are useful for afternoons. 


Jewelers now 
collabor- 
ating with 
leading cou- 
turiers to per- 
fect ensemble 
of mass com- 
bined with 
gems. 
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We wish that this weren’t so—but it is—and every stone 


buyer should know it: 


The method that gives the Zircon in the laboratory is no 
more perfect than the mysterious process that gives the 
Zircon in nature—both give some good stones and 


many poor ones. 


But of the thousands of carats produced in the Heller 
Zircon Laboratories, only a few are selected. These are 
first picked by rigorous standards that govern the choice 
of perfect gems—then that little group is further nar- 
rowed by the elimination of those that haven’t the rare 
fire and subtle tint of the natural Zircon. Only those 
perfect stones are trademarked “HOPE”; insist on 


them. 


Heller Hope Zircons have the fascinating qualities that 


created the vogue for the natural stone. 


L. HELLER & SON, Inc. 
15 West 47th Street, New York 
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London ‘Takes to Furs and J EWELRY 


Gem Set Designs to Be Outlined in New Mode—Massive Necklaces Arranged in 
Plaques—Emeralds and Rubies Now. More Popular—News Notes 


dress and jewelry in London have been working 

overtime this summer, judging by the new ideas 
that evidently are going to be paraded this fall and win- 
ter for the smartly dressed woman. Whoever first thought 
of incorporating scrappy bits of fur with elegant gemmed 
designs has much to answer for, but we are assured here 
that “fur jewelry” will have a vogue. If it does it will 
be extended to every popular article of decorative jewelry, 
from the long pearl necklace down to the dangling earring 
and the beloved bracelet. The dressmakers, as usual, are 
having a lot to do with this newest fashion. Jewelry once 
more will be exploited to suit the purposes of the dress 
designers. The fashionably dressed woman who gets her 
clothes from Bond Street and the Parisian salons will 
have fur bobbles and buckles along with pearl ropes and 
diamond earrings. Jeweled and heavy silk tassels that 
have been featured with the long bead strings will be 
replaced by fur bobbles. They will take the place of pen- 
dant tassels, we are told, on the new evening bags, and 
they will fringe the large gold-circle earrings, the wrist- 
let, and the shoe and scarf buckle. Recently a Paris man- 
nequin appeared in an evening gown of black panne and a 
long neck string of pearls reaching to below the knees. 
To the lowest loop of the pearls was attached a very big 
bobble of dead black fur set in a calyx of small pearls. 
For the long strings of beads made of every variety of 
semi-precious material that have been so popular this year 
the fur bobble, it is claimed, will be most suitable. The 
big buckles on white brocade evening shoes will be out- 
lined in black monkey fur, and the scarf buckle clothed in 
moleskin will deputize for the enameled article. There 


T ive folk responsible for the changing fashions in 









Neck chain of 
twisted gold wire, 
English work of 


will, it seems, be a good choice of designs in fur jewelry 
earrings, but the most admired is the long slender chain 
model. Composed of various precious or semi-precious 
stones, it will finish up at its lower end with a fancifully 
shaped scrap of fur. Fur bracelets will include one model 
of thin black velvet with a magpie design of black and 
white fur at either side. 
* * * 

YNTHETIC gems are being incorporated in most of the 

winter jewelry designs and crystal will be used lavishly. 
Massive necklaces formed by threading round plaques like 
poker ships in alternate colors on a silken string will con- 
stitute one of the new attractions in smart wear. These 
great plaques are in frosted crystal—white alternating 
with gold—and in emerald crystal and in vivid blue glass. 
Viola Tree, who edits the fashion pages of the Sunday 
Dispatch, says these plaques will form a necklace as thick 
as breakfast sausages. Cut-glass brooches of imitation 
stones will be as large as small visiting cards. The ends of 
the long platinum chains so popular this side will have 
suspended from them round or pear-shaped crystals which 
will swing and sparkle with every movement of the body. 
Most of the synthetic brooches will be on the large side. 
Landscape, seascape and Oriental views mounted on flat 
pieces of crystal with quite a high campanile will con- 
stitute the motif for the new season’s brooch. All these 
new ideas carried out in the semi-precious materials will 
be available for the average woman desiring to be “in the 
swim.” But the diamond, the pearl and the emerald will 
still be with us, made up into designs more attractive than 
ever. But the new designs will be terribly expensive and 


available only to those with bulging purses. 


about 1600, 
now in the Vic- 
toria and Albert 
Museum. 
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Commenting on the gradual descension of silver from 
the realm of fashion the past year or so, the Star says 
that the advent on the market of a really wonderful inven- 
tion by which silver treated by a special process is worked 
into articles that resist all bruising or denting is bringing 
the metal back into favor again. The reason, it seems, why 
the silver teapot, photo frame, traveling clock, hair brushes 
and tea services have gone out of favor, especially as gift 
lines to the modern bride, is because of the amount of 
work entailed in keeping them sparkling. Now there will 
be no more black silver when the damp foggy days come. 
According to the Star, the new process silver is hall- 
marked and it is utilized without seams, joints, pins, solder 
or filling. The difference between the new “silverware 
teapot” and “a silver teapot” is considered sufficient to 
pring this modern article 
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the form of some beautiful jewelry. Princess Mary sent a 
beautiful Oriental china lamp and shade, and the Aga 
Khan a Chinese embroidered writing table set. The 
groom’s gift is a diamond tiara, diamond necklace, row of 
pearls, diamond and ruby brooch, and diamond and sap- 
phire ring. Lady Hambleden’s gift is a diamond stom- 
acher. Lord Pembroke contributes a diamond and sapphire 
bracelet, Lady Pembroke a pearl, diamond and sapphire 
sautoir and a diamond corsage piece. A joint gift from the 
bride’s parents is a diamond, aquamarine and sapphire 
brooch. 
* * *& 

While being pursued for the theft of a four-seater car 
from outside a shop in New Bond Street the other day, 
the three men in the car stopped at the store of Murcott 

& Brooke, the jewelers and 





back into the wedding gift 


category. 
* * * 


The newest designs in 
cocktail sets now arriving 
from the silversmiths are 
made specially with an 
eye to the feminine desire 
for novelty and charm. The 
latest sets have a sporting 
motif for the general de- 
sign. For instance, there is 
the set of miniature golf 
clubs in a little silver golf 


sautoirs. 





Rings, gold or platinum, with a lozenge in 
azure blue enamel set with diamonds, are very 
popular. This mode for azure is seen in crosses, 
in azure set with diamonds. Silver cigarette cases 
have a corner in azure picked out with small 
gems. Delft blue is perhaps the favorite color. 
When white is worn, the sautoir is often in beads 
of Delft blue enamel, while buckles and other 
ornaments are in the same shade. 
certain vogue for Egyptian charms in gray-blue 
and gray-green, they sometimes being made into 


silversmiths on Duke St. 
and got away with 10 dia- 
mond rings on a tray worth 
£3,000. Mr. Brooke gave 
chase and the men eventu- 
ally were forced to abandon 
the car and scatter. One 
was captured and charged 
at the Marlborough St. po- 
lice court. He had in his 
possession one of the stolen 
rings which was identified 
by the jewelers. Some 20 
police officers and civilians 
joined in the chase through 
the West End just before 


There is a 








bag mounted on legs to stand 
on a silver tray. Each of the 
golf sticks has a hook by which it can be suspended from 
the side of the glass after the cherry has been disposed 
of. A set of cocktail glasses depicts the progressive stages 
of a cock fight. The sticks accompanying this outfit have 
two fighting cocks on top, the shaker being decorated in 
like manner. The newest cocktail sets have glasses to 
match the drawing room color scheme, silver and enamels 
being incorporated on the sticks and shakers. Silver- 
smiths say that the men would be content with the old- 
fashioned wooden sticks. They therefore find it more 
profitable to cater to the feminine demand in which dainty 
equipment and color harmonies predominate. In the clubs 
nineteenth hole cocktail glasses are in demand. These are 
of the stemless variety, the side of the cone-shaped glass 
being decorated with a golfer driving. 
%* * * 

The Daily Mirror understands that synthetic pearls, in 
addition to being used for necklaces, earrings and other 
articles of jewelry, are now in demand for making rosaries. 

* * * 

It has been suggested here that the Prince of Wales’s 
East African trip is responsible for the new vogue for the 
barbaric and bizarre in jewelry, particularly in bracelets 


and necklaces. Reville, of London and Paris fame, says ° 


the newest designs include silver and jade and silver and 
lapis-lazuli neck chains and pendants, bracelets of ivory 
and black onyx, cut into designs that look like large teeth 
or small bones. Smoked scarlet “pebbles,” silver mounted, 
and Chinese lacquer blue “pebbles,” silver mounted, are 
fashioned into bracelets. Some fine reproductions by 
skilled British jewelry craftsmen of rose-cut diamond neck 
chains, with pendants copied from masterpieces of the 
jeweler’s art of days gone by, are being displayed. 
* + * 

Wedding gifts received by Lady Patricia Herbert, only 
daughter of Lord and Lady Pembroke, who is marrying 
Lord Hambleden in Salisbury Cathedral next week, take 


noon. According to Mr. Mur- 
cott, the car stopped outside their shop. Two men stayed 
in it and kept the engine running. The third, immacu- 
lately dressed, entered the shop and asked to see a ring 
from the window. After inspecting it, the visitor asked 
to see something in a larger size. As the jeweler left the 
counter to get some more rings, he heard the other shout: 
“This will do—good morning!” The jeweler turned in 
time to see the man dashing from the shop with a tray of 
rings he had grabbed from the counter. Mr. Brooke, a 
partner in the store, was at the other end of the shop. 
Grasping the situation, however, he sped after the thief, 
who jumped into the waiting car and drove rapidly away. 
Mr. Brooke jumped on the running board of a passing 
high-powered car and asked the driver to give chase. After 
half an hour’s run, during which time police officers hunt- 
ing for the stolen car joined in the chase, the pursued 
men found they were being overtaken. They stopped sud- 
denly near a side street, leaped from the car and made off 
in different directions. The police have a good description 
of the other two men. It is understood that some of the 
rings were found in the abandoned car. 

* * * 


Commenting on what it calls the “new jewelry of 
Negroid inspiration,” the Daily Mail says that leather, 
shells, horsehair, crystal and colored marbles are used in 
its manufacture. A crystal pendant of three rigid bars 
each slightly longer than the other slung on a slender 
plait of black and white horsehair has been designed for 
use with the new black and white woolen sports costume, 
the newspaper says. Green and pink beads of marble 
size strung on elastic form a bracelet that matches another 
ornament fitting closely to the base of the throat. With this 
is a belt of thin leather thong tied into a knot here and 
there and fastened with two glass balls. A necklace 
reminiscent of animals’ teeth is achieved by stringing tri- 
angular colored glass beads which are worn round the 
base of the neck. Many small multi-colored shells from 
the South Sea islands compose a rather elaborate neck- 


; 








CIRCULAR October 4, 1928 
Established |866 


JEWELERS’ 




























N ‘ S 
RN § 
WS \ WN SY 
LIN, AY WY 




















Office and Cutting Works 
6 West 48th Street, New York 


\MSTERDAM: 33 SARPHATISTRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 



































OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE ; : NEW YORK 


q Amsterdam: 32 Sarphati Straat London: 10/14 Charterhouse Street, E. C. 1. Paris: 34 Rue Drouot 
























































EMERALDS 
PEARL NECKLACES 
SAPPHIRES 


Goodfriend Bros., 542 Fifth Ave., New York 



































October 4, 1928 


lace the very long strands of which are twined several 
times around the neck and wrists. 


* * * 


The new winter jewelry fashions will usher in one or 
two innovations, according to the high class jewelers of 
West London. For one thing, rubies and emeralds are to 
be more popular. The fact that emeralds and rubies can 
now be strung like pearls on silk opens up immense possi- 
bilities for the colored gems, it seems. Diamonds, rubies 
and emeralds, like all hard stones, have hitherto been set 
either in gold and platinum and, in the case of flexible 
neck or bracelet wear, had to be linked stone by stone. 
Thus their combination with pearls (which for the right 
effect must be threaded on silk) was never really happy. 
Now that it is possible to bore holes in rubies and emer- 
alds and thread them on silk, their alliance with pearls in 
very artistic combination designs is made simple. This 
winter likely will see necklaces and bracelets in which fine 
rubies and emeralds will be strung with pearls in order 
to get a splendid contrasty effect so much desired now- 
adays. Pearls will act as the foil to these colored gems. 
One or two rubies or emeralds here and there in the pear] 
necklace or bracelet will greatly enhance the beauty of the 
piece. All these newest necklaces are threaded and where 
pearls, rubies and emeralds are employed three different 
colored silks are used in such a way that no join or knot 
shows and the whole structure is strong enough to stand 
hard wear. Except as adjuncts in the new pieces, pearls 
and diamonds will not shine. 


* * * 


Although Scotland Yard has been working unceasingly 
on the case the past few days, the mystery of the disap- 
pearance of a $20,000 packet of diamonds dispatched from 
Amsterdam to Bravington’s, the metropolitan chain 
jewelers, has not been solved. The diamonds were en- 
closed in a dozen small envelopes and packed in a wooden 
box which was padded with cotton wool and covered with 
a linen envelope securely bound and sealed. It is known 
that the packet reached King’s Cross post office safely. 
Since then it has vanished. The police think the packet 
may have been extracted from the bag of the mail carrier 
who should have delivered the diamonds. The carrier 
signed for the registered packet and never saw it after 
that moment. A description of the diamonds has been 
circulated, and the Yard believes the thieves will try to 
dispose of the stones in England. 


* * * 


A ruling of interest to jewelers and hotel proprietors 
has just been handed down in the Paris courts, it placing 
the responsibility of the safety of guests’ jewelry while in 
the hotel upon the shoulders of the hotel proprietors. The 
ruling was made as the result of an action brought against 
a Paris hotel by a guest who lost her jewelry, worth $10,- 
000, from her bedroom while dining in the hotel restau- 
rant. The hotel defense was that a notice was posted in 
every room to the effect that the management could not be 
held responsible for visitors’ valuables unless they were 
placed in the hotel safe. The court held that this particu- 
lar hotel must pay the $10,000 asked as soon as the in- 
trinsic value of the jewels is determined by affidavit. 

* * * 


The first woman aviator to lose her life while flying alone 
in England—Margaret H. Wellby, aged 18—was the 
youngest daughter of Howard Wellby, the diamond mer- 
chant and silversmith of Garrick St., Covent Garden. Al- 
though she had flown alone at least 30 times before, she 
was qualifying for her pilot’s license when she crashed 
this week. 
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Prince of Wales Now Wears a Tie-Pin 


HE Prince of Wales, who has sponsored many sartorial 
fashions, was seen recently in Mayfair wearing a tie- 
pin. Jewelers, in consequence, are predicting a revival of 
a fashion that went out of date nearly twenty years ago. 
The observant person who spotted the Prince was not near 
enough to give an accurate description of the pin, but was 
under the impression that it was fashioned from a pearl. 
Men about town have been paying more attention to 
fashionable trifles this season, and cuff-links set with semi- 
precious stones to tone with the color of one’s suitings 
are now considered de rigueur. Chalcedony is the most 
popular of the semi-precious stones for men’s links, but 
this is probably due to the average Englishman’s fondness 
for blue. At present masculine London is 60 per cent navy 
blue. 

For out-of-town wear, links that depict the sporting 
tastes of the wearer are most favored. The huntsman 
wears links on which a fox’s head appears in colored 
enamel—one follower of the famous Quorn pack has a com- 
plete set of links and enameled buttons, each a tiny minia- 
ture of a favorite hound. 

Silver spheres engraved like golf balls and linked to- 
gether by a chain are sold to enthusiastic followers of the 
royal and ancient game; while the fisherman sports in his 
shirt-cuff tiny sculptures of fishes exquisitely carved by 
hand out of the solid metal. 

The Hon. David Tennant was seen at the theatre show- 
ing the whole of his shirt-cuffs, probably the better to dis- 
play the very handsome jeweled links with which they were 
fastened. Young Lord Ava, Lord Dufferin’s heir, who is 
just down from Oxford, has original tastes. His latest 
stud for wear with an evening shirt is an antique button 
in the shape of a cluster of small diamonds. It was Lord 
Allington who gave Evan Morgan, Lord Tredega’s son, his 
favorite cuff-links—a very modern mosaic design in jewels. 

The only masculine watch-guards permissible at the 
moment with evening dress are either a very slender plati- 
num chain, set at intervals of three inches with a small 
pearl, or a tapestry fob of woven metal in shaded alloys. 
With the pearl set goes a paper-thin platinum watch 
rimmed with diamonds, emeralds or sapphires and having a 
flat winding-key carved from moonstone. 

Englishmen are said to be a conservative folk and dis- 
claim being slaves to fashion; but the number of city men 
seen recently carrying vest clocks in place of the ordinary 
wristlet watch would point to their being a race of males 
given, rather more than usually, to practising self-delusion. 

The fashion for vest clocks is the most exclusive creation 
of masculine London. The vest clock is really a watch for 
the waistcoat pocket of extraordinary thinness. It is worn 
without a guard of any kind and is either triangular or 
hexagonal in shape. The special feature about it is a 
double rim, half of which folds back, forming a strut 
enabling the watch to be stood on the table. The jeweler 
who said that stockbrokers were exchanging their more 
cumbersome office time pieces for the “natty novelty” that 
could both be carried in the pocket and be used as a desk 
ornament, was mixing fun with his sales talk. 








The use of an oblong, hollow, in some of the popular 
enamel composites, about an inch in length, and three- 
quarters of an inch in width, is somewhat puzzling. Some- 
times quite plain, sometimes “marbre,” it is used to thread 
the ends of the popular shawls and bathing shawl-mantles, 
to keep them in place. Sometimes these fasteners are 
rounded while sometimes they have gems inset. Being 
very much in evidence, on the left shoulder, they are al- 
ways works of art. 
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Platinum Metals in 1927°* 


A Report on Statistics of Imports, Domestic Production and Stocks in Hands of Refiners with a 
Word on Market Conditions and Prices, Technical Facts and a Bibliography of the Year 





By GEORGE FREDERICK KUNZ, Sc.D., Ph.D., A.M. 


The outstanding features of the plati- 
num industry in 1927 are the rapid 
recovery of the Russian production, and 
the drastic price reductions that de- 
veloped as a result. In spite of low 
prices and metallurgical difficulties that 
have not yet been entirely overcome, 
South Africa doubled its 1926 output; 
although there are still several small 
companies in the development stage, 
operations are marked by mergers into 
larger units, so that eventually there 
will probably be only a few large com- 
panies in the field. 


PLATINUM IN THE UNITED STATES 


The mine of the Alaska Palladium 
Co. on Kasaan Peninsula in the Ketchi- 
kan district,, which has been the main 
source of platinum metals in the Terri- 
tory, was closed throughout 1927; the 
production was therefore small, and 
came mostly as a byproduct from placer- 
gold mining operations in the Dime 
Creek district of the Seward Peninsula.’ 
The domestic crude platinum sold to re- 
finers included 10 oz. from Alaska, 189 
oz. from California, and 37 oz. from 
Oregon, a total of 236 oz. 

Refined platinum group metals _ re- 
covered in 1927 from crude platinum, 
from ore, and from gold and copper re- 
fining amounted to 46,050 oz., of which 
8173 oz. is believed to have come from 
domestic sources. 

Imports—Imports of platinum in- 
creased from 114,968 oz. valued at $11,- 


IMPORTS OF THE PLATINUM GROUP 


METALS INTO THE UNITED STATES FOR 


THE YEARS 1925-1927 





Aver. per Aver. per 

1925 Troy Oz. Grams Value Oz. Gram 
BP MIUTN 6:50.4.06c cts de eas vaceee es 2,349 73,061 $586,913 $249.86 $8.03 
SBecihg Oli) 3,236 100,649 446,276 137.91 4.44 
CIs aise wedi cueusutcavends 1,050 32,658 120,845 115.10 3.70 
PAMAGHII: 0.0 ccccesweosascesas 8,296 258,030 483,349 58.26 1.87 
TOUT 5 oS cee ci nee ce ewe ced 2,476 77,011 169,687 68.53 2.20 
Paqeiliic:) |: 1,856 57,727 115,618 62.29 2.00 

1926 
PROREN i asGiene cade dodo snes oer< 3,305 - 102,796 411,646 124.56 4.01 
Osmium and osmiridium........ 6,141 191,004 658,756 107.27 3.45 
PANTIE 6.5.5 -a0' 6.6.45 bo 668 owe 8,258 256,849 460,015 55.70 1.79 
Rhodium and ruthenium........ 2,120 65,938 117,163 55.26 1.78 

1927 
he a 4,633 144,102 520,202 122.28 3.61 
Orig l))) ae 7,506 233,462 397,408 52.95 1.70 
WIIEIIIN soos i oreo. 2s o's HSreres Bw acd 0K 6 186 277 46.17 1.49 
IE a sniSise Caw ee eee ee ers 6,251 194,427 222,878 36.65 1.15 
MN TEINE 5 a5. sa: 6 seer iouies dyos-y wee. Wie 1,308 40,683 59,940 45.83 1.47 
PEPSI 5.055 Wle-etawigaiaeeleiaee + 9% 484 14,054 19,046 39.35 1.36 
803,609 in 1926 to 128,544 oz. valued at Secondary Metals—-The amount of 








$11,187,931 in 1927. Imports of the secondary platinum recovered during 
NEW PLATINUM METALS RECOVERED BY REFINERS 
Platinum 

A ~ Iridium, Osmiridium, Palladium, Rhodium, 
Year Troy Oz. Grams. Troy Oz. Troy Oz. Troy Oz. Troy Oz. 
BOESs. 66 ct bewhs 40,220 1,250,983 401 402 3,807 279 
BISO oes Sis Saee's 36,015 1,120,175 418 409 4,309 393 (a) 
i: re 51,791 1,610,881 286 581 2,686 1,026 (a) 
7 re 54,142 1,684,006 210 1,301 1,943 122(a) 
1: re 46,780 1,454,998 280 787 1,934 16 (a) 
FOR ka 600.8’ 57,827 1,798,593 680 1,261 6,065 174(a) 
>, ere 41,300 1,284,554 283 648 7,358 54(a) 
BOBO. 65,8 4 os. 76,154 2,368,643 234 2,113 6,437 43(a) 
a ne 41,121 1,278,878 256 631 3,879 163(a) 


(a) Includes osmium. 





STATISTICS OF PLATINUM IN THE UNITED STATES 


Refiners’ Production (a) 


Imports 
ees, 














Mine = 
Produc- Domestic Total Unmanufactured (b) Manufactured 

tion, Sources, — — s — " \ 
Year Troy Oz. Troy Oz. Troy Oz. Value Troy Oz. Value Troy Oz. Value 
re 390 1t3 5,573 $182,237 120,478 $3,320,699 $333,965 
ta 628 940 29,140 1,256,517 122,390 4,722,752 135,842 
iL) 721 1,005 38,029 1,731,221 104,683 4,334,488 159,995 
2 koe 483 1,034 40,188 1,803,637 117,947 4,938,706 105,553 
1 570 1,484 3,430 154,350 72,267 2,934,580 39,143 
a 742 (c) 6,495 322,347 61,437 2,340,476 71,532 
Lo | 750 (c) 24,518 2,044,801 53,484 3,138,396 18,923 
ot 605 (c) 33,009 3,393,985 30,316 2,414,773 382 
1) 647 (c) 54,399 5,763,574 54,962 4,949,755 14,255 
re 743 (ce) 40,220 4,609,614 54,550 5,229,309 17,213 
tl ee 613 (ec) 36,015 3,994,064 80,955 8,474,499 94,408 
(a 977 2,899 51,791 3,885,879 61,941 4,115,235 28,524 
Se 1,008 1,998 54,142 5,285,342 94,591 7,749,457 moe 52,905 
hy ¢ 609 2,114 46,780 5,451,741 86,417 8,923,037 103 4,769 
ee 335 3,523 57,827 6,871,004 95,713 9,824,113 17 2,367 
J eee 343 4,325 41,300 4,918,417 106,477 11,300,469 62 6,991 
ee 286 4,923 76,154 8,625,964 (d)114.968 11,803,609 2% 
ie 236 4,449 41,121 3,480,317 128,544 11,187,931 





(a) Statistics of the U. S. Bur. of Mines. 
plates. (c) Data not available. 


New platinum only. 
(d) Includes 1221 oz. in ore. 


(b) Includes ingots, bars, 





*Reprinted from ‘Mineral Industry,’ Vol. 
XXXVI,, by courtesy o fthe publishers, the 


McGraw-Hill Book Co. 
1U. S. Bureau of Mines. 


other platinum group metals were 20,188 
oz., valued at $1,217,751, making a total 
of 148,732 oz., valued at $12,405,682. 


1927 was 46,127 oz., the largest amount 
that has been recorded since 1920; this 
is over 12 per cent more than the 
amount of new metal recovered by re- 
finers for the year. 


SECONDARY PLATINUM METALS RE- 
COVERED IN THE UNITED STATES 


Year Platinum Iridium Palladium Others 
Py Saree 59,007 9,832 3,347 
ae 40,378 3,410 1,795 
ESES Se swe 54,454 3,504 3,467 
1926... 51,255 3,355 3,100 <#en 
1} 39,131 1,776 4,887 229 
1922 40,062 1,937 4,193 496 
FOS e sess 39,152 2,021 6,246 453 
ae 45,474 2,200 5,784 1,013 
i) ae 35,578 1,827 4,680 1,189 
1936... 38,795 1,478 5,647 217 
) hy Sr 46,127 1,810 4,244 891 


Secondary palladium was nearly 11 
per cent greater than the new metal 
recovered by refiners, while secondary 
iridium was several times greater than 
the new metal recovery. 

Stocks.—Stocks of metal in the hands 
of the refiners at the end of 1927 were 
about 3.per cent less than the preceding 
year, but were still much higher than 
have ordinarily prevailed since the war. 




















58 THE JEWELERS’ CIRCULAR October 4, 1928 





Walter Citelbach & Co., Ince. 


PEARL NECKLACES 
and— 


INDIVIDUAL PEARLS 








576 Fifth Avenue New York 
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CharlesT Dough 
IMPORTERS of PEARLS & PRECIOUS STONES 
7-11 West 45%Street, NewYork. 


Pearls, Pearl Necklaces 
and 


Pearl Ropes 








The Old Mine Diamond House 


The new era is reviving what is now the antique and demonstrates the 


truth of the slogan “‘ Gifts that Last.” 


Rings, crosses, brooches, and other articles of “Old Mine” Diamond 
Jewelry, both antique and reproductions in yellow gold with black enamel. 


CHAS. S. CROSSMAN & CO. 


3 MAIDEN LANE NEW YORK 
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STOCKS OF PLATINUM METALS IN 
HANDS OF REFINERS DEC. 31 


(In Troy Ounces) 


Plati- Pal- Irid- 

num ladium ium Others Total 
1920 46,747 16,565 4,196 236 67,724 
1921 38,514 21,042 4,991 3,113 67,660 
1922 41,900 24,975 7,559 1,583 76,01 
1923 36,554 26,266 5,208 2,697 70,725 
1924 40,464 27,400 3,622 3,053 74,539 
1925 44,024 26,740 3,720 4,609 79,093 
1926 64,203 31,950 3,933 5,485 105,571 
1927 68,757 24,313 4,617 4,369 102,056 


Platinum refiners in the United States 
in 1927 purchased 48,907 oz. of crude 
platinum from domestic and foreign 
sources, or 5811 oz. more than in 1926. 
Purchases were distributed as follows: 
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sired a larger allotment of the supply, 
while the syndicate on its part, due to 
increased production elsewhere, desired 
to reduce the Russian quota. As a re- 
sult, the agreement was not renewed, 
and the Soviet output was put on the 
market directly in competition with the 
syndicate. In May 1927 the Soviet gov- 
ernment organized the Rusplatina to 
handle the distribution, and by the end 
of the year had sold an amount consid- 
erably exceeding the quota previously 
allotted to Russia by the syndicate. 
Although no specific figures are avail- 
able on the cost of production of Rus- 





























1922, 1923, 1924, 1925, 1926, 1927, 
Ounces Ounces Ounces Ounces Ounces Ounces 
NER Ndi stp alee: ah ac 41 29 5 24 1 10 
eS re 918 707 161 160 110 189 
RENNIN. Wi alien ews lose) 00. 95 63 24 60 60 37 
WVHHGRINETON 6 oc ec ewess 4 1 see sa ear bas 
EN sto ak ach ais 4) Gus 516 esas ass Nor 2 4 
er a ee ae 1,058 800 192 251 171 236 
1922, 1923, 1924, 1925, 1926, 1927, 
Ounces Ounces Ounces Ounces Ounces Ounces 
NN | err 53,385 48,727 56,387 37,962 37,564 43,557 
re ae eee ee 10,085 4,997 7,046 4.473 1,267 17 
| re Ses are Pea 4,852 4,242 1,390 
BOOED. BITICH 0s cesns rene dee are etn ae 3,924 
Other countries ....... 12 1,018 1,046 10 23 19 
THE wiosiecas eres 63,482 54,741 64,479 47,297 43,096 48,907 





Consumption.—T he 


platinum dropped during 1927, being $40-$50 per oz. 


nearly 12 per cent less than in 1926. 





3 
consumption of sian platinum, estimates place this at 


In view of this fact, 
and of the rapidly increasing production 

















CONSUMPTION OF PLATINUM IN THE UNITED STATES BY INDUSTRIES 
(In Troy Ounces) 
Percentage 
Industry Platinum Iridium Falladium Others Total of Total 
1924 
ND, so se 6 SG ihn SG rae Wave ow oreiatas 10,507 122 436 403 11,068 6.82 
i ee tere ee 16,588 1,269 hoe 20,956 12.85 
si rea sone Wi tie acd ere one pers 1,092 131 Cl ae 21,272 13.05 
AAs are eee ne 87,151 2,204 12,480 746 101,835 61.90 
LO i ae ar are 5,012 634 2,122 973 8,768 5.38 
— 130,350 4,360 28,186 2,122 162,896 100.00 
so 
SER, 15 5.65o't sais wk oe wae weas eis 12,558 71 383 685 13,697 7.75 
ee ae er ere 18,845 1,579 3,157 111 23,692 13.40 
Sere ree 9,293 95 i \ ere 24,340 13.78 
IM 85 iat 5.14 6 ay favs « shes Be sie Susie 93,293 2,840 10,950 2,280 109,363 61.95 
MRCOIINNOOUS 26.6006 5 0s s0as sees 3,356 220 520 1,414 5,510 3.12 
sae 137,345 4,805 29,962 4,490 176,602 100.00 
1 
EE, 1S ov ore a Gade avis as, @ Seraia 10,253 145 213 288 10,839 6.32 
SEMENNNEY s)'s 4" 45 lars tere ave eostereee Sa 16,765 1,608 3,508 185 22,066 12.87 
Es ne ern nn aera en 8,542 131 EEGGG ~ -ehéxarers 19,736 11.51 
| AS peer aera ee rae 85,908 2,949 7,770 454 97,081 56.54 
PMNCTETO 655 ale eae 0 3S a8 17,381 5 2,181 1,751 21,894 12.76 
138,849 5,414 24,735 2,618 171,616 100.00 
1927 
SO TPS OeE oR rea” 11,010 101 180 175 14,466 7.66 
oR tare eer rua 14,905 1.618 2,491 12% 19,135 12.77 
RONEN 2 6 Siig wea Stas sie Bewa OEDYS »D0 153 be ee 19,851 13.25 
1 Ee a eras erere corer 86,036 4,059 3,706 329 94,130 62.81 
Miscellaneous ............ 3,176 305 312 1,311 5,104 3.41 
122,631 6,236 18,883 1,936 149,686 ...... 





MARKET CONDITIONS 


Up to March 1927 the marketing of 
platinum was largely controlled by a 
Syndicate consisting of Baker (New 
York), Johnson & Matthey (London), 
Marret, Bonnin (Paris), and Heraus 
(Hanau). This syndicate had agreed to 
take from the Soviet government 60,000- 
70,000 oz. a year, on the condition that 
no Russian platinum be sold directly. 
But with the Russian production in 1925 
and 1926 materially exceeding this 
amount the Soviet representatives de- 


in Russia, the opinion has been freely 
expressed that the heavy decline in the 
price of platinum in the first half of 
1927 was the result of Soviet manipula- 
tion of the market, in order to discom- 
mode other producers, practically all of 
whom have higher production costs, and 
particularly the new fields in South 
Africa. With prices still low, and a 
large proportion of the possible profits 
thereby forfeited, production is prob- 
ably somewhat restricted, below what it 
otherwise would be, but nevertheless the 
industry is still going forward. Al- 
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though it is not likely that it will soon, 
if ever, reach the predominating posi- 
tion so enthusiastically predicted for it 
two or three years ago, this failure 
would seem to be attributable fully as 
much to the metallurgical difficulties en- 
countered in handling the South African 
ores as to the price situation. 

Another view of the matter is that the 
price was forced down with the idea 
that the lower prices would lead to pro- 
portionately increased demand. With 
such a large percentage of the metal 
going into jewelry, where low prices 
are not necessarily the ruling factor, 
this may not be realized. 

Overproduction is detrimental in any 
industry, to both the producer and the 
workman; proper regulation is beneficial 
to all concerned. 

While never controlled in the way or 
to the extent that the diamond market 
is, the price of platinum has for many 
years been more or less adjusted and con- 
trolled, but the present situation seems 
to promise a return to the rule of the 
law of supply and demand. If this be 
the case, a heavy overproduction would 
result disastrously for all concerned. 
The only other alternative would seem 
to be a rigid control, such as is main- 
tained with diamonds; this has been re- 
peatedly discussed and advocated for 
platinum, but the manifest difficulties in 
establishing a regimé of this kind have 
thus far prevented any definite arrange- 
ment of this kind, and the breach be- 
tween Russia and the previous syndicate 
would seem to make the possibility of 
the establishment of such a control more 
remote than ever.’ 

(To be continued) 
' Die Metaibérse, June 11: So. Afr. Min. 


Eng. Jour., July 16; Min. Jour., June 18; Eng. 
Min. Jour., May 21, Aug. 13, 1927. 


Red Cross Roll Call 


Walter P. McTeigue Again Heads Work in 
the New York Jewelry Trade 


The jewelry trade in New York city 
again this year is cooperating actively 
with the American Red Cross in its 
Roll Call membership appeal, which 
opens annually on Armistice Day for 
the support of its extensive metropoli- 
tan welfare and relief and public health 
program. 

Walter P. McTeigue of Walter P. 
McTeigue, Inc., who is president of the 
Jewelry Crafts Association, again heads 
the activities as volunteer chairman of 
the special Jewelry Group and will fol- 
low essentially the same plan of inten- 
sive effort which brought such generous 
response from the personnel of the field 
under his chairmanship in 1927. 

This group is one of approximately 
175 now being formed under the Roll 
Call plan of committee organization of 
the entire city. Each group, industrial, 
mercantile, or professional, will be di- 
rected as in the past by a representa- 
tive leader in that field, serving as 
volunteer chairman, many of whom have 
already served in the same capacity in 
earlier Roll Calls. 
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Genuine 


Antique Jewelry 


and Reproductions 








OLD ENGLISH SILVER BRONZES 
OLD SHEFFIELD PLATE LAMPS 
ANTIQUE FURNITURE TAPESTRIES 

CHINESE JADES TEXTILES 
PORCELAINS PAINTINGS 














Gold {5K Mounted Amethyst Brooch—English about 1840. 

Gold S a e Necklace—Garnet and Rose Diamond 
and Olivine Eyes—English about 1840. 

Gold isK Mounted En ngraved Drop Earrings—English about 1840. 


LEO ELWYN & CO,, INC. ” New York” 


TELEPHONE CIRCLE 1985-1986 


GEM of FASCINATION 
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KN A gem so rare, what more 


fitting addition to your = fi Men’s Star Sapphire 


Ladies’ Star Sapphire Rings with fancy dia- 


Rings set with fancy monds in Platinum and 
shaped diamonds in White Gold 


_—— = UISN. nad 
= P S5i Pitthiverue: New York. \ cme’ 


THE BUYERS’ DIRECTORY 


Price $1.00 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as Reported by Corre- 
spondents of “The Jewelers’ Circular” 


LONDON, Sept. 20.—Reports from dif- 
ferent quarters of the market here show 
that more business was done among Hat- 
ton Garden firms during the early part 
of this month than for sometime past, 
and according to all indications, a good 
trade was expected for the remainder of 
the month but business decreased some- 
what. West End jewelers report that 
a great part of the business transacted 
with American as well as other foreign 
tourists consisted in large part of sales 
of antique silver articles while very 
little trade was consummated in the sale 
of diamond-set jewelry. Ordinary deal- 
ers, as well as brokers, who are making 
it the major part of their business to 
call on jewelry stores or on manufac- 
turing jewelers, find trade quiet. It is 
those concerns which have connections 
with export firms who are doing the 
best business at the present time. 

Trade in the Antwerp and Amsterdam 
diamond centers has improved consider- 
ably in the past few weeks. Prices for 
all grades of cut stones have advanced, 
the higher grades especially in conse- 
quence of the market scarcity of the 
stones of large sizes, for which the de- 
mand on the Syndicate has exceeded the 
supply. There has also been an increase 
in the price of medium quality small 
gems in assortments of from 40 to 60 
to the carat. The rough diamond market 
has been active of late and the Diamond 
Syndicate has had no trouble in disposing 
of all grades of goods which have been 
taken up in large quantities by Amer- 


ican, Antwerp and Amsterdam importers. 


* * * 


AMSTERDAM, Sept. 21.—There has 
been quite an expansion in the volume 
of business done in this market of late. 
A considerable number of American 
buyers and also some from European 
markets have been in this center and 
their presence has stimulated trade. 
During the early part of the month 
there was quite a demand for all grades 
of diamonds, even for the medium qual- 
ities which advanced slightly in price, 
especially in the smaller sizes. Large 
stones, slightly spotted, were in demand 
and were at one time during the month, 
snapped up as soon as offered on the mar- 
ket. This activity in the market natural- 
ly had a stimulating effect on the market 
for rough material and a large quantity 
of rough diamond consignments have 
been imported from the London Syndi- 
cate during the month. Although the 
amount of busines done in the cut stones 
has been large, still manufacturers can- 
not claim to have derived any great 
benefit in the margin of profit which 
they have made. 

It is a common policy in the diamond 


trade to turn over diamonds quickly 
after a long period of quiet business in 
the hope that the gems can be purchased 
at a price which will make it possible 
to make a better profit. But those who 
adopted this policy of late were disap- 
pointed as both the polished and rough 
stones advanced in price. During the 
last few days the market has shown a 
quiet aspect, probably owing to the Jew- 
ish holidays, during which period for- 
eign merchants have returned home and 
of late it has been only the local buyers 
as representatives of American firms 
who have been doing the most buying. 


* * * 


Paris, Sept. 20.—There has been little 
real business during the month by whole- 
sale firms. This has been especially true 
as far as the trade with the Colonial 
centers has been concerned. The pres- 
ent conditions point to a revival during 
the Autumn season. This is especially 
true in so far as the Chinese and Jap- 
anese markets are concerned. Both 
these markets have a long commercial 
standing with Paris especially for dia- 
monds. Formerly large consignments of 
yellow and light brown diamonds were 
shipped to these centers. So far as the 
retail trade is concerned, it is now at the 
turning point of the year as many of 
the foreign tourists are leaving the re- 
sorts to go home and, consequently, much 
less business can be transacted. The 
demand, so far as the local market is 
concerned, consists mainly for large 
sizes and fancy shapes and there is a 
particularly strong call for baguettes and 
other fancy shaped diamonds. 

Employment among diamond workers 
has been steady of late and there has 
been difficulty in getting efficient work- 
men, as the government has made a re- 
striction on the immigration of foreign 
workmen in all trades. Recently an in- 
vestigation by the government took place 
to ascertain the number of foreign work- 
men employed in various trades, the re- 
port of which has not yet been an- 
nounced. 








Regulations Prohibit Parisians from 
Buying Wedding Rings on Sunday 


According to a story from Paris sent 
to this country by the United Press, 
there is considerable comment among 
the women of that city over the fact 
that they cannot buy betrothal and wed- 
ding rings on Sunday. They consider 
this an interference in their affairs by 
governmental regulation and the regula- 
tion of the jewelers’ organizations. 

The trouble, it is reported, grew out 
of the fact that the Chambre Syndicale 
of the jewelry trade in making regula- 


tions for the members, decided that sales 
on Sunday shall hereafter be considered 
illegal and that the action of the Cham- 
bre of the industry was backed up by 
the Paris Municipal Council and the 
Minister of the Interior. It is under- 
stood that the matter came to public 
attention through the fact that one of 
the local jewelers had been fined a few 
dollars for violation of this Sunday clos- 
ing edict. The publicity given to this 
caused the Parisians to learn, for the 
first time that they could not buy their 
jewelry or wedding rings on that day. 
The United Press correspondent goes on 
to say: 

“Many pairs in Paris, and particu- 
larly those of the working class, com- 
plain that Sunday has been the only 
opportunity for the purchase of their 
betrothal and wedding rings. True, 
some of the stores remain open at night, 
but everyone knows that to buy a 
small diamond or Japanese pearl under 
an electric light is not always satis- 
factory. Saturday afternoons are usual- 
ly devoted to sports, so there is only 
one real opportunity to purchase jewelry 
—Sunday. 

“The controversy is causing just as 
much excitement as that of the new anti- 
kissing regulation of the Luxembourg 
Gardens.” 








Veteran Jeweler Dead 





Peter Schmitt, Philadelphia, Passes Away 
After Long Illness 


PHILADELPHIA, Sept. 29.—Death has 
taken Philadelphia’s oldest retail jew- 
eler in the person of Peter Schmitt, who 
succumbed to a long illness after a life- 
time of activity as a watchmaker and 
jeweler. 

Mr. Schmitt, whose store is at Fifth 
St. and Girard Ave., was one of the best 
known merchants in that section of the 
city. He opened the present store there 
in 1886 and before that had been located 
nearby. f 

He was in his 80th year, and is sur- 
vived by a wife and daughter, the latter 
12 years old, Mr. Schmitt having mar- 
ried late in life. 

Mr. Schmitt learned the watchmaking 
trade as a youth and was noted for his 
expertness in that work. His brother, 
Henry, with whom he had been asso- 
ciated in the business for a number of 
years, will conduct the store as usual, 
it is stated. 








L. C. Randall has moved his jewelry 
business from Bovey, Minn., to Grand 
Rapids, Minn. 
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MARQUISE EMERALD CUT 
_KATZ BROS. & AUL, INC. 
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Spanish Antique Gold Jewelry 


Set with Genuine Emeralds, Diamonds and Pearls 


R. OBLATT 


PRECIOUS STONES 
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United States Customs Rulings 





Customs Court Fixes Tariff Status of Ornamental Shoe Buckles at Ninety Per Cent—Other 
Rulings on Watch Cases, Mother-of-Pearl Beads, Amber Beads, etc. 


Decisions by the United States Cus- 
toms Court, sitting at New York, during 
the past week cover various items im- 
ported by the jewelry trades including 
shoe buckles covered with steel beads, 
glass headed pins, imitation semi- 
precious stones, watch cases, mother-of- 
pearl beads, roses montees and imitation 
jet dress buttons, amber beads, crystal 
beads, temporarily strung; colored glass 
beads on wire, and so-called fish spine 
beads. 

SHOE BUCKLES OR SLIDES 


Judge Tilson writes a lengthy opinion 
upon the classification of certain im- 
ported shoe buckles or slides, composed 
in chief value of cut steel beads. 
entry, these buckles were subjected to 
duty payment at the rate of 90 per cent 
ad valorem, under the provision in Par. 
1430, Act of 1922, for ornaments, by 
whatever name known. Acting for cer- 
tain Chicago importers, G. W. Sheldon & 
Co., brokers, protested this rate before 
the Customs Court, contending for duty 
at only 15 cents per hundred and 20 per 
cent ad valorem, under Par. 346, Act 
of 1922, as shoe buckles made wholly 
or partly of iron, steel or other base 
metal, valued at more than 50 cents per 
hundred. 

In denying the claim for the reduced 
tariff rate, Judge Tilson takes the posi- 
tion that these buckles do not possess 
any purpose of utility and that there- 
fore they do not fall within the specific 
provision for same in paragraph 346. 
The provision for ornaments, the court 
concludes, more aptly applies. The col- 
lector’s assessment at 90 per cent, under 
Par. 1430, Act of 1922, is affirmed. 

It is understood that the importers 
will carry this case to the United States 
Court of Customs Appeals. 


GLASS HEADED PINS 


The tariff rate on pins, not plated 
with gold or silver, having fancy clear 
glass heads and fancy glass tipped pro- 
tectors, termed “crystal double end 
pins,” and on hat pins with heads com- 
posed of solid glass or paste in imitation 
of jet with blue steel stems, is lowered 
in a decision by the United States Cus- 
toms Court granting import claims of 
the A. Smith Co., of New York. Duty 
was assessed at 55 per cent ad valorem, 
under Par. 218, Act of 1922. The court, 
in an opinion by Judge Sullivan, fixes 
duty at 35 per cent ad valorem, under 
Par. 350, Act of 1922. 

In the same decision duty is fixed on 
so-called “mass beads” or roses montees 
at 20 per cent ad valorem, under Par. 
1429, Act of 1922. 


IMITATION SEMIPRECIOUS STONES 


Sustaining protests of the Brier Mfg. 
Co., of New York, the Customs Court 


Upon - 


reaches the conclusion that certain imi- 
tation semiprecious. stones, facetted, 
taxed upon entry at 60 per cent ad 
valorem, under Par. 1429, Act of 1922, 
should have been assessed under another 
provision in the same paragraph at only 
20 per cent ad valorem. 


WATCH GASES 


Certain pendant watch cases, assessed 
at 80 per cent ad valorem, under Par. 
1428, Act of 1922, as jewelry, are held 
more properly dutiable at 45 per cent 
ad valorem, under Par. 367, Act of 1922, 
as watch cases, in a ruling by the United 
States Customs Court sustaining pro- 
tests of the S. H. Pomerance Co., Inc. 


*MOTHER-OF-PEARL BEADS 


Certain mother-of-pearl beads were 
the subject of a tariff dispute which the 
United States Customs Court has just 
determined in favor of the importers, 
the La Perfection Pearl Necklace Co., of 
New York. These necklaces were as- 
sessed by the New York collector of cus- 
toms at the rate of 80 per cent ad 
valorem, under Par. 1428, Act of 1922, 
as jewelry. Judge Sullivan, after re- 
viewing the evidence at some length, 
reaches the conclusion that these mother- 
of-pearl beads, imported in envelopes, 
temporarily strung, should have been 
classified as materials of which iewelry 
may be made, rather than as jewelry. 
The collector is instructed by the court 
to reliquidate the entry, assessing duty 
at only 35 per cent ad valorem, under 
Par. 1403, Act of 1922. 


ROSES MONTEES AND IMITATION JET 
DRESS BUTTONS 


Certain imported items, consisting of 
roses montees or imitation precious 
stones and dress buttons, composed of 
glass colored black to imitate jet, entered 
at New York by the Helmar Importing 
and Novelty Co. and Lidy Bros., 
were assessed at 60 per cent ad valorem, 
under Par. 1429, Act of 1922. Protests 
were lodged with the United States Cus- 
toms Court against these assessments 
and the court now rules that the roses 
montees should have been taxed at 20 
per cent, under Par. 1429, and the dress 
buttons at 45 per cent, under Par. 1411, 
Act of 1922. 


AMBER BEADS 


Granting contentions of Wing & Co., 
et al, of New York, the Customs Court 
finds that certain amber beads, subjected 
by the collectors to duty at the rate of 
35 per cent or 45 per cent ad valorem, 
should have been taxed at only 20 per 
cent ad valorem, under Par. 1429. Act 
of 1922. Protests of the Draeger Ship- 
ping Co., R. H. Macy & Co., Amber & 
Bijouterie Centre, Borelli & Vitelli, 


Meadows, Wye & Co. and Friedman & 
Co. were also covered by this ruling. 


CRYSTAL BEADS 


The duty on crystal beads, temporarily 
strung, is lowered from 80 per cent, 
under Par. 1428 to 20 per cent under 
Par. 1429, Act of 1922, in a decision by 
the Customs Court sustaining protests of 
Vantine’s, Inc., the Japanese Fan. Co. 
and Wertheimer, Plehn & Levy. 


COLORED GLASS BEADS ON WIRE 


Importers are successful in a decision 
by the United States Customs Court re- 
ducing the tariff rate on colored glass 
beads on wire. These beads were as- 
sessed at 55 per-cent ad valorem, under 
Par. 218, Act of 1922. The court fixes 
duty at 50 per cent under Par. 230, Act 
of 1922. 

In the same ruling duty is fixed on 
certain glass rings at 35 per cent, under 
Par. 372, and on certain pins at 35 per 
cent ad valorem, under Par. 350, Act 
of 1922. 

This ruling sustains protests of the 
National Bead Co., I. A. Hall & Co., 
Jacob Walder and G. Klein & Son. 


F1sH SPINE BEADS 


Overruling protests, argued in the 
name of F. B. Vandegrift & Co., of Phil- 
adelphia, the United States Customs 
Court finds that so-called fish spine 
beads are dutiable at the rate of 60 per 
cent: ad valorem, under Par. 212, Tariff 
Act of 1922. Claims for a lower duty 
are set aside in a rather voluminous 
opinion by Judge Sullivan. 








The Stieff Co., silversmiths of Balti- 
more, Md., have opened a retail store 
at 213-215 N. Sixth St., Richmond, Va., 
with S. Willard Ahalt in charge. Mr. 
Ahalt was formerly with its Baltimore 
store. This is the first store of the 
company to be opened outside of Balti- 
more. The company does most of. its 
mail order business in the South, ac- 
cording to Mr. Ahalt, and so it natural- 
ly looked in this direction when it de- 
cided to go outside of Baltimore to 
open a store. Other stores in the South 
may be opened later. The company is 
now doubling the size of its manufac- 
turing plant in Baltimore which was 
built five years ago. Mr. Ahalt says 


the company regards itself as particu- - 


larly fortunate in securing the site 
which it has obtained in Richmond. The 
store is located in the new Loew Thea- 
ter building, directly opposite the Sixth 
St. entrance of the Miller & Rhoads de- 
partment store and will adjoin the Sixth 
St. entrance of Thalhimer Bros. depart- 
ment store when the new addition of 
this store is completed. The company 
has a five-year lease on the store. 
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Faces Life Imprisonment 





Jack Cedar a Fourth Offender Pleads Guilty to Larceny Charges 
While Being Tried on Complaints of New York 
Jewelers 


Pleading guilty to two indictments 
charging grand larceny in the first de- 
gree, Jack Cedar, who is accused of the 
theft of thousands of dollars worth of 
jewelry from New York jewelry con- 
cerns now faces the possibility of serv- 
ing the remainder of his life in jail. 
Cedar, who paid for jewelry obtained on 


against the man and Detective Fay of 
the Old Slip Station was detailed to in- 
vestigate and search for the culprit. 
Later another complaint was filed by 
Gincig & Siegel, jewelers, 48 W. 48th 
St. 

In his investigation, Detective Fay 
learned that Cedar was known to the po- 





JACK CEDAR, ALIAS “ROSENTHAL,” WHO FACES LIFE IMPRISONMENT 


memorandum with bogus checks, was 
caught after a chase through several 
States, and was on trial before Judge 
Mancuso in the Court of General Ses- 
sions, last Thursday when he decided to 
enter his plea of guilty to the complaints 
of two jewelry firms. 

It is understood that Cedar’s record 
shows that he has been convicted on 
four different occasions of felonies and 
also for three misdemeanors. On this 
record, the court has instructed the dis- 
trict attorney’s office to file a fourth of- 
fender information against the prisoner. 
The date of sentence has been fixed for 
Oct. 16, but it has been intimated that 
if Cedar shows a tendency to assist the 
police in locating the stolen jewelry, the 
court may give the prisoner some con- 
sideration when sentence is imposed. 

On March 30, 1927, THE JEWELERS’ 
CIRCURLAR published in its columns a 
story warning the jewelers to be cau- 
tious in dealing with Cedar, together 
with a photograph of this much wanted 
man. At that time it was pointed out 
that he had succeeded in obtaining a 
bracelet worth $2,850 on memorandum 
for which he finally paid Samuel Ober- 
man, a jeweler at 21 Maiden Lane, New 
York, with a bogus check. When the 
check was returned from the Madison 
State Bank, on which it was drawn and 
marked “no funds,” Cedar was sought 
by Mr. Oberman but could not be lo- 
cated. 

A complaint. was immediately filed 


lice under many aliases and has a long 
criminal record. He was identified as 
“Samuel Rosenthal,” “Leo May,” “Jack 
Sloan,” “Jerome Turner” and “Samuel. 
Leopold.” 

According to Detective Fay, Cedar 
was at one time engaged in the jewelry 
business on Park Row, New York, and 
through his acquaintance with jewelers 
was able to secure merchandise on 
memorandum. 

From the time the complaint was 
filed, Cedar was trailed through a num- 
ber of States and it was finally learned 
that he had been in Indianapolis. A 
few days later, he was located in La- 
fayette, Ind., where he was arrested on 
the complaint of the New York police. 

Armed with copies of the indictments 
against the man growing out of the com- 
plaints of the two New York jewelry 
concerns and the necessary extradition 
papers, Detective Fay of the Old Slip 
Station and Detective Coy of Police Head- 
quarters went to Lafayette and made 
formal demand for the prisoner. After a 
short delay, Cedar was brought back on 
May 17, of this year and after pleading 
not guilty to the indictments, was finally 
brought to trial, last Thursday. 

In the indictment naming Samuel 
Oberman as the complainant, Cedar was 
accused of larceny of a bracelet worth 
$2,850. The other true bill returned 
against the prisoner, accuses him of the 
theft of a diamond valued at $1,193 
which he obtained on memorandum from 
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the firm of Gincig & Siegel, 48 W. 48th 
St. Assistant District Attorney Panger 
had charge of the prosecution but before 
the trial had gone very far, the prisoner 
decided to plead guilty. It was indicated 
at the trial that Cedar had succeeded in 
securing at least $40,000 worth of jewel- 
ry on memorandum from various firms 
in New York, during the first three 
months of 1927. 

Cedar’s record shows that he has 
served terms in several State peniten- 
tiaries for passing bogus checks and on 
charges of theft. This man is also said 
to be wanted in Boston, Mass., but un- 
less he shows a disposition to assist the 
New York police, it is unlikely that he 
will ever be sent to the “Hub” city. 








Thief Caught Red-Handed After 
Looting Windows of Reading, 
Pa., Jewelry Stores 


READING, PaA., Sept. 29.—Less than 
two hours after he is alleged to have 
smashed a window in the Mumma jew- 
elry store, 627 Penn St., taking articles 
valued at $656, and as he attempted to 
get away with loot from a window in 
the Keiner jewelry establishment, 712% 
Penn St., a man was arrested by City 
Detective Jacob Rapp. Detective Rapp 
brought about the apprehension of 
Kallas as he was about to dash out the 
entrance of the Keiner store with his 
pockets filled with watches and knives, 
according to police reports. 

The window of the Mumma store was 
broken at 1.30 o’clock the same morn- 
ing. Eight rings, a man’s watch, two 
women’s watches, a necklace and a 
traveling clock, were taken from the 
window. On his way back from the 
Berks prison in the police patrol, Detec- 
tice Rapp noticed a man acting in a 
suspicious manner on Penn St. in the 
vicinity of the Keiner jewelry store. He 
left the patrol and stationed himself in 
a restaurant across the street to watch 
the man. Several times he saw him 
walk into the entrance of the store and 
come out as an automobile passed. Then 
he heard a crash as the window was 
broken and arrested the thief. 

When the prisoner was searched, De- 
tective Rapp reported that he found a 
small chisel, the point of which was 
covered with cotton and newspaper, 
used, it is believed, by the man to break 
the windows in both the Mumma and 
Keiner stores. Search of the man’s 
room on §. Fourth St. led to the re- 
covery of every piece of jewelry taken 
from Mumma’s store earlier in the 
morning. ‘ 








Thirty-five foremen and 10 depart- 
ment heads of the Illinois Watch Co., 
Springfield, Ill., attended a dinner party 
at the Sangamo Club last week, honor- 
ing Charles F. Miller, president of the 
Hamilton and Illinois Watch Co. Plans 
for an advertising campaign and sales 
program were features of the evening. 
Mr. Miller returned to Lancaster, Pa., 
after a few days inspection of the plant. 
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Smartly 
Exclusive Helps You Sell 
Pocket Lighters ! 


More pocket lighters will be sold 
during the coming holidays if 
easy filling can be demonstrated 
as well as easy operation. FIL- 
UR-LITER removes the smok- 
er’s last objection to the pocket 
lighter and helps you sell more 
of them. Provides a filling ser- 
vice your customers will appre- 
ciate—keeps them coming in. 































































All metal—nothing to wear out 
or get out of order. Beautifully 
finished in lacquer—De Luxe 
model in polished brass. 





NEW LOW PRICE—$7.00 
DE LUXE MODEL—$12.00 


Have a FIL-UR-LITER on your counter before the holi- 
day season starts. Many of your customers will want them. 
Write for descriptive folder and quantity prices. 


The ROBBINS COMPANY 
\ ATTLEBORO. MASSACHUSETTS 
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mtr: THE DAYTON PUMP & MFG. CO. 
533 Webster St. Dayton, Ohio 
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Uncle Sam Sells Seized Gems 








Over Eighty Per Cent of Domestic Value Realized on Smuggled Diamonds and Jewelry 
Auctioned in New York 


One of the best attended and most 
successful sales of smuggled diamonds 
and jewelry ever held by the Govern- 
ment took place on Wednesday morn- 
ing, Sept. 26, at the old Post Office 
building, New York, when Marshal 
Hecht sold an assortment of loose dia- 
mond and miscellaneous articles of 
adornment for a total of $69,616. The 
actual selling was done by Charles Shon- 
good, auctioneer for the Southern Dis- 
trict of the Federal Court, who was 
able to realize more than 80 per cent 
of the domestic value placed on the 
seized merchandise which he offered. 

The loose diamonds sold represented, 
in large part, the gems seized from 
Florent Lamot, second electrician on the 
Lapland, who was arrested on Nov. 7, 
1927, and who, in his confession, gave 
the authorities information which led 
to the uncovering of a huge diamond 
smuggling plot. The prosecution of 
Lamot and others later apprehended 
after the electrician’s confession, was 
conducted by Assistant United States 
District Attorney John Blake, who was 
aided by the American Jewelers Protec- 





tive Association. The running down of 
this band of smugglers was accom- 
plished only after a vigorous investiga- 
tion by Federal agents, who in their 
search, arrested two New York diamond 
dealers and a haberdasher. The dia- 
mond dealers pleaded guilty and while 
one was sent to the Westchester Peni- 
tentiary, the other was given a sus- 
pended sentence. The haberdasher was 
convicted and sent to Atlanta for five 
years. A fourth man described as a 
diamond dealer of Antwerp, who was 
named as the head of this ring of dia- 
mond smugglers, came to America in 
the belief that he could help his sup- 
posed colleagues and after being ar- 
rested, commited suicide in an apart- 
ment in Brooklyn. 

The diamonds offered at the sale had 
a domestic value of $68,799, while the 
miscellaneous articles of jewelry were 
valued at $17,528.25. The Government 
placed a valuation on the entire lot at 
$86,327.25 and it considers itself for- 
tunate that $69,616 was realized on this 
merchandise. 

The bidding all through the sale was 


spirited and the Government, un- 
doubtedly received the highest prices 
possible. Interest in these sales has 
been greatly stimulated for the past 
year or more through the efforts of 
the American Jewelers Protective Asso- 
ciation, which organization has ap- 
parently succeeded in having more 
members of the trade attend these sales. 
This coupled with the publicity given 
in THE JEWELERS’ CIRCULAR a week or 
more before these sales are held has 
undoubtedly aided greatly not only in 
increasing the attendance, but the prices 
realized for these smuggled goods. 

The sale on Wednesday of last week 
opened shortly after 11 a. m., with 
Marshal Hecht, presiding. After a few 
moments, Auctioneer Shongood offered 
the first lot listed under Sale No. 1. 
This consisted of a watchcase and a 
watch movement, having a total domes- 
tic value of $1,153.25. These articles 
were finally knocked down to F. H. 
Appel, who, it is understood, is not a 
dealer and is not connected with the 
trade, for $800. 

The next lot, which consisted of five 
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touch with the European markets we are 
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1928-29 Edition 


The Buyers’ Directory 


Price, $1.00 


Jewelers Publishing Corp. 
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Beaded, Silk and Leather Bags 
Repaired and Refinished 
AN UNUSUAL SHOP for the repairing, 
framing and arom of high grade bags 
of every description. rench bags a special- 
ty. Sterlin rames in stock or made to 
order. Pocket lighters refinished and re- 
covered in leather. 
A. L. WORKMAN, 1 West 34 St. 

Est. 20 Years New York City 
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rings and three unset diamonds, worth 
in this country, $1,025 was bought in 
by Rowes, Inc., for $620. This con- 
cern bought several lots at the sale, in- 
cluding an assortment of 2689 loose 
diamonds weighing 138.48 carats. This 
lot sold for $12,600. 

Under the heading of Sale No. 4, 
Auctioneer Shongood offered an assort- 
ment of old and used jewelry as well 
as a watchcase and a 17-jewel watch 
movement. The entire lot had a domes- 
tic value of $6,350 and was sold to four 
different buyers for a total of $4,121. 
A pearl necklace valued in this country 
at $9,000 was sold as Lot No. 5 to 
Rowes, Inc., for $5,150. 

The best price received for any lot 
was realized at Sale No. 6 when 
Aisenstein-Woronock & Sons, Inc., paid 
$23,850 for four packages of loose dia- 
monds. These packages contained a to- 
tal of 233.15 carats and were valued 
by the Government at $30,111. Five 
more packages of loose stones were auc- 
tioned in Sale No. 7 and were bought 
in by Rowes, Inc., for the sum of 
$10,600. These packages contained a 
total of 96.66 carats of diamonds having 
a domestic appraised valuation of 
$13,069. a 

Aisenstein-Woronock & Sons, Inc., 
were the purchasers of Lot No. 8, which 
included 2154 loose diamonds weighing 
90.86 carats and having a total domes- 
tic value of $11,591. These gems real- 
ized $9,025. In the last sale of the day, 
Auctioneer Shongood sold two packages 
of loose diamonds, valued at $4,028 
which went to H. Dreiblatt for the sum 
of $2,850. 

These figures show that diamonds 
having a total value of $68,799 brought 
the Government $58,925. The miscel- 
laneous articles of jewelry, which, in- 
cidentally, represented merchandise 
taken largely from tourists who failed 
to declare these goods were valued at 
$17,528.25, and realized $10,691 at this 
sale. 


Several days before this sale was 
held, dealers from not only New York, 
but from other out-of-town cities were 
constantly inspecting the gems and jew- 
elry, showing the marked interest being 
taken by the trade in these Govern- 
ment sales. 








The factory and tannery of the Ha- 
banix Leather Products Co., Toledo, 
Ohio, have become a part of a recent 
merger known as the Suntorbach Co., 
located at Adrian, Mich. All manufac- 
turing and office equipment of the To- 
ledo organization have been removed to 
Adrian and the new firm name is effec- 
tive at once. H. P. Bain continues as 
general salesmanager of the leather 
goods division of the new company and 
R. S. Worden has in charge the selling 
of the Peter Bain line of Sam Browne 
belts, leggings, cap visors and sundry 
leather military equipment. The New 
York office and display room of the Sun- 
torbach Co. is at 267 Fifth Ave., and Al 
Appleby is in charge. 
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Stolen Watches Recovered 


Police Arrest Alleged Window Smasher and 
Girl Companion After Early Morning 
Robbery in San Francisco 


SAN FRANCISCO, CAL., Sept. 27.-- 
Police arrived on the scene, just as a 
man described as Anthony Green was 
stepping into his automobile after, it is 
alleged, he smashed the plate glass win- 
dow in the jewelry store of Constant J. 
Auger, 178 Geary St., and scooped up 
some watches. Awaiting him in the 
automobile was Ruth Wells, 19-year-old 
Los Angeles girl. 

Policemen John Gallagher and James 
Collins who heard the smash and saw 
Green, immediately commandeered an 
automobile and gave chase through the 
downtown section. They caught the 
pair and lodged them in the city prison. 
The burglary occurred on the morning 
of Sept. 18, in the early hours. The 
stolen watches were recovered. 

Constant J. Auger is president of the 
Down Town Association which has 
among its other efficient committees, a 
very able one on police. Speaking to a 
JEWELERS’ CIRCULAR _ representative, 
Mr. Auger stated that his firm has no 
sentimental feelings regarding burglars 
and they will prosecute the case. This 
marks the seventh burglary at the well 
known jewelry establishment during the 
11 years it has been in operation. 











Fighting Against Pardon 





Chicago Jewelers’ Association and Other 
Organizations to Protest Against Re- 
lease of Murderer of 


Wm. H. Schaller 


CHICAGO, Sept. 29.—The holdup bandit 
and murderer of William H. Schaller, 
store manager for William F. Lehmann, 
at 3357 North Ave., is again seeking 
freedom from his life sentence in the 
penitentiary. When notice was served 
that an attempt would be made to 
pardon Ira D. Perry, Jr., when he ap- 
peals to the Illinois Board of Pardons 
and Paroles on Oct. 9, it made members 
in the jewelry trade recall the terrible 
tragedy, as well as the murder of Paul 
Loberg, who was killed by one of Perry’s 
friends in crime, Joseph F. Shean, who 
was also sentenced to life imprisonment 
by Judge McKinley. 

The entire jewelry trade is up in arms 
and means to do everything within its 
power to keep Perry behind the bars. 
Members of the Good and Welfare Com- 
mittee of the Chicago Jewelers’ Associ- 
ation who have done excellent work in 
the past to keep the jewelry trade rid 
of criminals will use all their efforts, 
as will the Jewelers’ Security Alliance, 
the Crime Commission, and other inter- 
ested organizations. Judge Michael L. 
McKinley who sentenced Perry is very 
much opposed to the parole and said he 
would join the States Attorney’s office 
and others to prevent it from happen- 
ing. Mrs. Bertha Schaller, widow of 
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the man he murdered is very determined 
that Perry shall not win his freedom. 
During the trial seven years ago she 
consented to the sentence of life im- 
prisonment at Chester Penitentiary in- 
stead of a death sentence. Judge Mc- 
Kinley after listening to the youth’s 
confession that he killed Schaller, heeded 
Mrs. Schaller’s recommendation that 
Perry be spared from the gallows. 

After serving approximately three 
years of his sentence, Perry, got out on 
parole without the knowledge of the 
Chicago authorities. Governor Small’s 
parole board changed the murder charge 
to one of manslaughter and issued the 
parole. When the secret became known 
two weeks later many protest meetings 
were held and finally the Chicago Bar 
Association started a mandamus pro- 
ceeding in the Supreme Court and the 
decision of the parole board was held 
invalid. Perry surrendered soon after 
the police reinstated some old robbery 
charges and issued orders to the depart- 
ment to kill him on sight. Fright drove 
him back to the prison walls. 

Perry was a member of the Devon 
gang, as they were known to the police, 
which commited many robberies, includ- 
ing five jewelry store stickups, and the 
murder of William Schaller and Paul 
Loberg. 








New Enterprises 





Ray’s Jewelry Co. has been opened at 
47 W. Park St., Butte, Mont. 

George L. Bogardus has opened a 
jewelry store in the City Bank building, 
Portage, Wis. 

A jewelry store has been opened in 
the Admiral Beatty Hotel building, St. 
John, N. B., by J. R. Robertson. The 
store was previously occupied by a drug- 
gist. 

Fred A. Grimm, well known Akron 
district diamond merchant, has opened a 
new retail store at 378 S. Main St., and 
has installed a new stock. Mr. Grimm 
has been selling diamonds to the Akron 
district trade for over 12 years. 

R. Koppelman has been named man- 
ager of the jewelry and leather depart- 
ments of the new Mass Co. store, opened 
recently on S. Main St., Akron. The 
new store occupies four floors and base- 
ment. The jewelry department is _ lo- 
cated on the main floor. 

A jewelry store is to be established in 
Dalhousie, N. B., before the winter 
opens. This town, which has been in a 
severe slump is in the midst of a boom 
because of the erection of a huge pulp 
and paper mill. One report is that two 
jewelry stores will be in operation in 
Dalhousie before Dec. 1. New buildings 
are being erected to house these pro- 
posed stores. 








W. C. Callery & Sons, who have con- 
ducted a jewelry business at 847 Main 
St., for some years moved Oct. 1 to 
2 State St., where they have larger 
quarters and better facilities to the 
Harvey & Lewis building. 
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Gold Bullion Taken by Cracksmen 


Two Watchmen Bound and Gagged at Wadsworth Watch Case 
Co.’s Plant at Dayton, Ky.—Reward of $1,000 Offered 


CINCINNATI, Oct. 1.—Gold bullion and 
watches valued at over $40,000 was 
stolen from the Wadsworth Watch Case 
Co., Fifth and Clay Sts., Dayton, Ky., 
across from Cincinnati early Sunday 
morning. 

Four yeggmen got into the building, 
handcuffed two night watchmen, cracked 
two safes and then made good their 
escape. They were in the plant about 
four hours. Although they left at 1.15 
o'clock yesterday morning, the robbery 
was not discovered until 7 o’clock when 
a day watchman went to the plant and 
found the two night watchmen blind- 
folded and handcuffed together. 

Evidently knowing just what they 
would find, the yeggmen took only the 
heavy gold bars from which the watch 
cases are made and an_ unestimated 
number of gold cases. They left behind 
a miscellaneous assortment of less valu- 
able cases and materials. 

Officials of the watch company and a 
large force of clerks worked all day yes- 
terday in an attempt to determine the 
exact amount of the loot. It was said 
that it included approximately 150 
pounds of solid gold bars, valued at ap- 
proximately $35,000, in addition to the 
watch cases, which were in various 
stages of manufacture. 

The watchmen agreed that the men 
must have secreted themselves within 
the plant Saturday afternoon, because 
all doors and windows of the plant were 
barred. 

The muffled blasts of the nitro- 
glycerine reverberated through the brick 
and iron building, shaking windows and 
shifting chairs and other pieces of fur- 
niture, but brought no one down to the 
plant. 

The two safes were on the second 
floor and were 200 feet apart. Two 
charges of nitroglycerine were used to 
force one safe open. A charge of nitro- 
glycerine was used on the other safe 
but this failed and an oxy-acetylene 
torch was used to cut the combination 
off. A third safe in the office on the 
first floor, was not touched. This safe 
contained cash and papers with a value 
that officials of the company declined to 
estimate. ; 

One thousand dollars reward was of- 
fered for information leading to the ar- 
rest and conviction of the yeggmen. The 
robbery was the work of experts. The 
entire job was done cleanly and with ap- 
parent consideration for the two night 
watchmen. Keys to the handcuffs were 
left lying near them, so the handcuffs 
could be unlocked by others. 

Officials are of the belief that the 
safe crackers had inside assistance as 
a thorough search of the premises failed 
to disclose their method of entering the 
building. Locks on two doors leading to 


a rear entrance were broken in making 
their getaway. Both locks, however, 
were broken by the bandits from the 
inside. The doors led through a garage 
at the rear of the building and the yegg- 
men emerged on Fourth St. Apparently 
they were not seen by any residents al- 
though a number of homes are in the 
vicinity of the factory. 
The loss is covered by insurance. 





Discuss Advertising Plans 








Atlanta Retail Jewelers Hold First Fall 
Meeting and Decide to Do Co-operative 
Signboard Publicity Work 


ATLANTA, GA., Sept. 28.—-Continua- 
tion of cooperative advertising through 
the coming year, the adoption of sign- 
board advertising as a means of attract- 
ing the public and indorsement of the 
“October Diamond Days” campaign 
were three of the things accomplished at 
the first fall meeting of the Atlanta 
Retail Jewelers’ Association for the 
year. The meeting, which was held at 
6 o’clock last Wednesday evening at the 
Hotel Cecil, was preceded by an in- 
formal dinner. 

Following dinner, the meeting was 
called to order by President E. Benson 
Freeman, and plans for the coming year 
were discussed. First it was decided to 
continue the cooperative advertising 
which was so successful last year, but 
on a somewhat different basis. This 
year manufacturers will cooperate with 
the retail jewelers in making the adver- 
tising a success, it is understood 

Signboard advertising was also con- 
sidered at the meeting. Eighteen sign- 
boards will be placed on highways lead- 
ing into the city by the local jewelers 
and these will be used regularly to con- 
vey messages to the public. Starting 
with “October Diamond Days,” the sign- 
boards will be used to feature different 
events in the jewelry trade that might 
interest the public, and “in between 
times” such slogans as “Gifts that Last,” 
“Trade with the Home Store” and “Buy 
your Jewelry from the Jeweler” will be 
used to good advantage. The use of 
sign-board advertising will be somewhat 
of a novelty in advertising jewelry in 
the South, and its inauguration is being 
awaited with considerable interest. 

Finally, the jewelers gave their in- 
dorsement to the “October Diamond 
Days” campaign to be held Oct. 10-20. 
Tt was decided to cooperate in adveriis- 
ing the event as well as to coordinate 
the advertising and displays of members 
of the organization in order to make 
the campaign a success. 

The meeting was attended by repre- 
sentatives from most of the leading re- 
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tail jewelry firms, and indications are 
that much will be accomplished during 
the coming year, both in extending the 
membership of the organization and in 
accomplishing real things for the jewel- 
ry trade of the city as a whole. Regular 
monthly meetings will be held from now 
until spring by the retail jewelers. 


Jewelers Play Golf 


Awarded to Winners in Annual 
Tournament Held by Portland 
Jewelers’ Club 


PORTLAND, ORE., Sept. 27.—The an-, 
nual golf tournament of the Portland 
Jewelers’ Club, held at the Vancouver 
Country Club, Vancouver, Wash., last 
Sunday, was a marked success. The 
weather was ideal, after several un- 
usually hot days, and the 36 hole course 
was in excellent shape. 

This year the tournament was based 
on medal play. The results were as fol- 
lows: 











Prizes 


Championship cup, “Chuck” En- 


glish, 95. 

Ist low gross—“‘Chuck” En- 
glish, 153. 

2nd low gross—Ike Staples, Jr., 
156. 


1st low net—Bob Levoff, 140. 

2nd low net — Leonard Bloch, 
144. 

3rd low net — tie between 
“Chuck” English and Fred Miller, 
147. Mr. Miller gave way to Mr. 
English, and took fourth place. 

5th low net—L. Calkins. 

6th low net—G. Collins. 

7th low net—Ike Staples, Jr. 

8th low net—John Brownlee. 

Consolation prize went to Julius 
Zell, with a score of 185 net, and 
225 gross. 

Prizes were donated by the following 
stores: Championship cup, Butterfield 
Bros.; and other cups by Aronson’s, Zell 
Bros., the Feldenheimer Co., Staples, 
the Friedlander store, Frank Heitkem- 
per, W. S. Myers, A. I. Hall & Son, 
Felix Bloch. Six dozen golf balls and 
a keytainer were also given as prizes. 

The committee in charge consisted of 
Ernest Deeds, of Aronson’s, chairman, 
Fred Miller, and Ike Staples, Jr. 








George A. Cooper of the Monongahela 
West Penn Public Service Company, 
Fairmont, W. Va., has been appointed 
as an Assistant Chief Business Special- 
ist in the Division of Simplified Practice 
of the Bureau of Standards, U. S. De- 
partment of Commerce, according’ to 
Ray M. Hudson, Assistant Director 
in Charge of Commercial Standards 
Group of the Bureau. Prior to coming 
with the Division of Simplified Practice 
Mr. Cooper was Superintendent of Ma- 
terials of the Monongahela West Penn 
Public Service Co. He has had consid- 
erable experience in the actual applica- 
tion of simplified practice within a 
company, inasmuch as his concern re- 
duced their financial investment in in- 
ventory by 33 per cent and eliminated 
16 per cent of the items carried in stock. 
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Death of F. M. Cobb 


Senior Member of Mansfield, Mass., Jewelry 
Concern Passes Away Suddenly at 
the Age of 69 Years 


MANSFIELD, MASs., Sept. 27.—Frank 
M. Cobb, senior member of the firm of 
F. M. & J. L. Cobb, well known local 
manufacturing jewelers, died suddenly 
this morning at his home, 50 Central 
St., this city. Mr. Cobk was also vice- 
president of the First National Bank 
of Mansfield and his death came as a 
severe shock to the community, as he 
had always enjoyed excellent health. 
Funeral services will be held Monday 
afternoon at two o’clock, from his late 
home. 

As was his usual custom, Mr. Cobb 
arose this morning about 5 o’clock and, 
leaving the house, he inspected his 
flower garden. He returned a few min- 
utes later and complained of pains, but 
before his wife could give him any 
medical aid he passed away. 

Frank M. Cobb was a native son of 
Plainville, Mass., having been born at 
that place on July 30, 1859. He was 
the son of Martin D. and Elizabeth 
Cobb, and at the age of 26 years came 
to Mansfield. He was accompanied by 
Frank J. Evans of Union St., and the 
two men started in the manufacturing 
jewelry business under the style of Cobb 
& Evans. In 1894, Mr. Evans’ interest 
was bought out and Justin L. Cobb of 
Plainville, a relative of Mr. Cobb’s, was 
admitted into the business. Since that 
time, the firm has been known as F. M. 
& J. L. Cobb. 

During his life, Mr. Cobb had been 
active in many organizations in Mans- 
field. He was interested in the forma- 
tion of the fire department and was 
active in several charitable and other 
societies. Mr. Cobb was also a lover 
of good music, being a musician of con- 
siderable ability. At one time he con- 
ducted an orchestra in Mansfield. 

Mr. Cobb was married to Miss Alice 
I.. Grant, daughter of the late Mr. and 
Mrs. Ira Grant. She survives him. 











Made Honorary Life Member 





Buffalo Retail Jewelers’ Association Honors 
Frank Ehrenfried, Past President, 
at First Fall Meeting 


BuFFALO, Sept. 28.—On the eve of the 
departure of President Edward Lein- 
inger of the New York State Retail 
Jewelers’ Association for the A. N. R. 
J. A. convention at Dallas, Tex., mem- 
bers of the Buffalo Retail Jewelers’ As- 
sociation, held their first meeting of 
the fall season last night. They went on 
record as disapproving of any plan for 
an all-inclusive jewelry trade associa- 
tion if the formation of such an organi- 
zation involved the loss of the identity 
of the A. N. R. J. A. 

The Buffalo Retail Jewelers’ Associa- 
tion favors regional representation in 
the A. N. R. J. A. for sections in which 
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there are no State associations, and 
would favor meetings between regional 
vice-presidents and representatives of 
the wholesale and manufacturing 
spokesmen, if desired. 

Indiscriminate selling by manufac- 
turers and wholesalers to irresponsible 
retail jewelers, was cited as one reason 
for the present business depression by 
one of the members. This member de- 
clared that the fly-by-night retailers re- 
ceived the same consideration from 
wholesalers and manufacturers as did 
the legitimate jeweler who had always 
met obligations promptly. He stated 
further that wholesalers could look for 
little sympathy in their frequent losses 
through bankruptcy and _ assignment 
proceedings. 

Frank Ehrenfried, a past president 
of the Buffalo association, and one of 
the city’s oldest and most respected re- 
tail jewelers, was unanimously voted an 
honorary life member of the local asso- 
ciation. 

This action followed Mr. Ehrenfried’s 
announcement that because of Mrs. 
Ehrenfried’s ill health, he had found it 
necessary to leave Buffalo, at least dur- 
ing the winter months. He disposed of 
his interest in the firm of Ehrenfried 
& Staff, to his partner, Raymond Staff, 
about two years ago. Since that time he 
has been a frequent visitor at the store 
and has done some watch repairing, 
more for the pleasure than the profit 
therefrom. 

With Mrs. Ehrenfried, he will leave 
Buffalo next week for Peoria, II]., where 
they will visit a married daughter until 
the cold weather sets in. Then they will 
proceed to Spartanburg, S. C., where 
they will spend the winter with another 
daughter. Mr. Ehrenfried plans to re- 
turn to Buffalo next summer and will 
occupy his summer home at Crystal 
Beach, Ont. 

He expressed his thanks to the mem- 
bers for making him an honorary mem.- 
ber of the association which he had 
served so well and declared that he 
would cherish the honor to the end of 
his days. 








Manufacturing Jewelers’ Golf Asso- 
ciation to Hold Fall Tournament 
Oct. 9 


PROVIDENCE, R. I., Sept. 29.—The Man- 
ufacturing Jewelers’ Golf Association 
will hold its fall tournament Tuesday, 
Oct. 9, at the Metacomet Golf Club at 
East Providence, the play to begin at 
noon and 18 holes to count. 

Provisions have been made for the 
members to obtain their lunches at the 
club grill before starting, and the 
tournament dinner will be held at the 
clubhouse at seven in the evening. 

Just what the committee has up their 
sleeves is being kept a secret but it is 
reported that the entertainment, as well 
as the prizes, will be exceptionally fine. 








The style of the Herbert K. Smith 
Co., Hermosa Beach, Cal., has been 
changed to Herbert K. Smith and is now 
located at Inglewood. 
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Death of Fred A. Spies 





Vice-President of Spies Bros., Chicago, 
Succumbs to Complication of Troubles 
CHICAGO, Sept. 29.—It was with pro- 

found sorrow that the jewelry trade of 

Chicago learned of the death of Fred A. 

Spies, vice-president of Spies Bros. 

Death occurred on Wednesday, at his 

home, 1311 Winnemac Ave., after an 

illness of about six months. Death was 





THE LATE FRED A. SPIES 


attributed to complication of heart and 
kidney trouble. 

Fred Spies was born in Chicago on 
Dec. 8, 1877. He received his school- 
ing in this city and when a young man 
entered into the manufacturing business 
with his father and brothers. After the 
death of the father the business was con- 
tinued by the sons and Fred Spies was 
made vice-president. During the past 
few years Mr. Spies devoted all of his 
time to the factory end of the business. 

He was an active member of the Chi- 
cago Athletic Club, the Lake Geneva 
Yacht Club, and Chicago Yacht Club. 
He spent a great deal of his time on 
the water with his yachts, several of 
them winning prizes in yacht races. At 
one time he was president of the Chi- 
cago Manufacturing Jewelers’ Associa- 
tion and last year was secretary of the 
Jewelers, Engravers and_ Stationers 
Association. 

He is survived by his mother, Mrs. 
Ferdinand Spies and _ two brothers. 
George and Richard. Mr. Spies had 
married but his wife preceded him in 
death 10 years ago. 

Funeral services were held on Friday 
afternoon at Graceland Chapel. 








A. H. Nabstedt, Omaha, Neb., has re- 
turned to his former home in Des 
Moines, Iowa, to become manager of the 
Frank Schlampp Co., 706 Walnut St. 
He succeeds Dale H. Porter, who is 
removing to Flint, Mich. Mr. Nabstedt 
left Des Moines 12 years ago and has 
since been in Omaha. 
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The Swiss Watch Industry 


Large Gains Reported in Exports and Outlook Is Encouraging 


Based on a report received by the Bu- 
reau of Foreign and Domestic Com- 
merce at Washington, D. C., the Swiss 
watch industry is not only enjoying a 
period of prosperity, but shows a large 
gain in exports and from all indications 
the future outlook is encouraging. A 
summary of these conditions appeared 
in a recent issue of Commerce Reports 
and was written on information supplied 
by Consul Donald R. Heath and Assis- 
tant Trade Commissioner Kenneth M. 
Hill, both stationed at Berne, Switzer- 
land. The summary reads as follows: 


“The Swiss watch and clock industry 
is enjoying one of the most prosperous 
periods of recent years. There is little 
unemployment and certain centers, not- 
ably Geneva, specializing in jewelry, 
luxury cases, and similar ware report 
a lack of skilled workmen. Exports 
have not as yet reached those of the 
peak year 1925, but continue to increase 
with the exception of ‘other watches,’ 
which show a slight drop as compared 
with 1927. The following table compares 
Swiss exports of watches, clocks, and 
parts for the first half of 1927 and 
1928: 


been obtained with the larger general 
factories manufacturing not only the 
unfinished works but finished watches 
as well. 

“That the watch trade does not expect 
the present highly favorable situation 
to continue, however, is indicated by 
trade comments referring to it as “mo- 
mentary prosperity” and “hoping that it 
will last for a little while and permit 
the manufacturers to regain lost 
ground.” While conditions have im- 
proved since 1926, characterized as one 
of the worst years the industry has ever 
suffered, they are not yet completely 
satisfactory. The stabilization achieved 
in the “ebauches” branch of the trade 
has not been attained in other branches. 
Small factories, many of them in a pre- 
carious position, are willing to sell at 
actually unprofitable prices in order to 
get business and maintain operations. 
Failures among such concerns are fre- 
quent, but new enterprises with in- 
adequate capital spring up to take their 
place. Meanwhile they are a handicap 
for the “serious” concerns of the indus- 
try. Watch manufacturers also com- 


SWISS EXPORTS OF WATCHES, CLOCKS, AND PARTS 














— ——1927 ~~ - 1928 
Item Quintals Pieces Francs Quintals Pieces Francs 
Unfinished works and parts 
Bie IMs 6 's.5 6 om <jare 2 y's 0 EY ee 16,657 SE riseoec 20,923 
Finished parts of clocks..... S529 sacser 312,467 A 518,982 
TOWOr COCKE. 26.0 sssces cee ho Ce 15,744 ee 8,555 
Wall and fireplace clocks.... 176.24 = ...... 456,854 178.32 ...... 530,898 
PUTT GOONS 6 555 60 6 0 oc ose 00 tS / rae 91,022 S002 2 wwssen 48,473 
Unfinished parts and works 
WE, WTOC. 5s. o:0:09 00 05 8 275098 kee os 2,520,978 263.58  ...... 3,210,328 
Miscellaneous finished watch 
SS eae eer oS fe 6,153,503 681.59 wrsuce 9,390,774 
Finished watch works...... é 2,260,880 380,135,036 er 2,410,221 31,976,704 
Unfinished cases, nickel... . 115,511 68,132 ae 195,105 118,279 
Unfinished cases, silver..... Sieh 5,319 18,719 “tte 20,298 75,752 
Unfinished cases, gold....... 242 9,789 4s Bare 3,365 86,931 
Finished cases, nickel...... 501,531 955,166 Stew 797,896 1,416,198 
Finished cases, silver... : 66,584 395,695 76,541 471,192 
Finished cases, gold.... 51,918 1 $73.235 81,716 2,355,010 
Watches : 
SE Nae a a4 nie oh aes S416 2,687,245 16,894,961 aes 3,104,887 19,145,191 
EE SS eee 21,364 6,273,617 Ba tats 341,977 7,452,007 
RN i Beet S60 ere atin vice ae 125,132 9,638,044 Sas 121,556 10,884,495 
Chronometers, ete.......... 32,016 1,081,290 eee. 40,547 1,299,811 
Wrist watches: 
i Ue eae sostans 1,152,054 9,458,453 ee 1,705,806 12,030,380 
Se errr ew a 308,773 4,353,189 bes 402,549 5,351,558 
err ere a eee 350,153 14,324,060 472,732 18,671,396 
Wrist watches chronometers. 696 67,185 529 76,612 
Other kinds of watches, nickel ‘ 175,986 2,981,692 162,588 2,315,391 
Other kinds of watches, silver er 6,681 317,030 9,467 246,359 
Other kinds of watches, gold 533 123,731 176 62,730 
PMOL die. pee sic Serene ovaoets 891.93 8,162,618 108,036,249 1,264.39 9,943,956 127,864,922 


“The outlook for the immediate fu- 
ture appears to be satisfactory. The 
dial, case, and springs industries all en- 
joy a sustained activity, although the 
future in the manufacture of these 
items is usually more uncertain than in 
the manufacture of complete move- 
ments. The “Ebauches” (unfinished 
works) Trust founded a year ago to 
eliminate severe competition and _ to 
regulate conditions in this branch of the 
trade has fulfilled expectations. The 15 
principal factories specializing in 
“ebauches” production have entered the 
“trust” and working arrangements have 


plain of the continued increase in ex- 
ports of finished parts for assembly 
abroad. 

“It is reported that the Swiss watch 
jewel industry is hardly operating 
profitably. Several important concerns 
are located in the Canton of Berne and 
the declared exports of watch stones 
from that district to the United States 
have fallen from $636,000 in 1926 to 
$398,000 in 1927. Declared exports for 
the first half of 1928 were only $124,674 
as compared with $206,711 for the corrc- 
sponding period of 1927.” 
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Pearl Hearing Postponed 





Tariff Commission Names Oct. 23 as New 
Date for Discussing Imitation Pearl 
Production Costs 


WASHINGTON, Oct. 1.—The Tariff 
Commission’s hearing on imitation pear] 
production costs has been postponed 
from Oct. 9 until Oct. 23. 

As previously announced the hearing 
will deal with points raised in the Com- 
mission’s report on its preliminary cost 
survey made as the result of an applica- 
tion filed by domestic manufacturers 
with a view to obtaining greater tariff 
protection from foreign goods. 








Gather at Banquet 


Leading Jewelers Help Celebrate Opening 
of Pittsburgh’s Finest Jewelry Store 


PITTSBURGH, PA., Oct. 2.—The formal 
opening of the enlarged store of the 
Grogan Co., at Wood St. and Sixth Ave. 
(considered by many connoisseurs in the 
industry as the most beautiful retail 
store in the jewelry trade), took place 
yesterday and was an event of impor- 
tance not only in the jewelry industry 
but of the business world of the city. 
Among the visitors were many repre- 
sentatives of many of the leading manu- 
facturing and importing concerns of New 
York and other cities. 

The occasion was formally celebrated 
last night at a dinner given at the 
Duquesne Club by Francis Keating, the 
head of the Grogan Co., to about 45 
people, among whom were the architect 
and builder of the new store, who were 
introduced to the assembled guests. 
Prominent among the 40 representatives 
of the jewelry trade present were: Presi- 
dent Edmund C. Mayo, of the Gorham 
Co., and Mr. Codman, the head of the 
designing department of that concern; 
Walter P. McTeigue, president of the 
Jewelry Crafts Association; Walter 
Sheer of Wm. Sheer, Inc., Jack Boylan, 
Charles Dougherty, Julius Kaufman, 
Clare Glander, Charles T. Evans of 
Buffalo, and a number of others. 

During the dinner, Mr. Keating was 
the recipient of many oratorical bou- 
quets and also of some beautiful testi- 
monials. One of these was a platinum 
watch which was presented by the em- 
ployes of the concern and the other, a 
set of matched golf clubs that was a 
gift from the 40 jewelers present at 
the dinner. 

The opening of the new Grogan store 
is really an event of interest in the 
business history of the city and marks 
the 90th year in the history of the jew- 
elry house. The first store of the Grogan 
Co., on Market St. and Fifth Ave., was 
established in 1839, since which time the 
concern has developed one of the most 
important businesses in jewelry, gems, 
silverware, bronzes and kindred lines in 
this section of the country. The expan- 
sion of its galleries on West St. and 
Sixth Ave. to the present proportion is'a 
matter of pride to the people of Pitts- 
burgh. 
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Jewelry Trade Lags i in 1 Distribution 


Comparison of Census Statistics by National W holesale Jewelers’ Association Brings Out Poor 
Showing by Our Retailers in Turnover, Reduction of Inventory, Sales Per Capita, Etc.— 
Many Competitors in Other Industries 


PHILADELPHIA, Oct. 3.—An analysis 
of the retail jewelry trade in the dis- 
tribution survey made by the Federal! 
Government in conjunction with the 
National Chamber of Commerce shows 
figures and conclusions indicating there 
is yet much to be done to bring that 
business up to the level of others in this 
country. The analysis, prepared by the 
National Wholesale Jewelers Associa- 
tion and based entirely upon the dis- 
tribution survey under government aus- 
pices, is being sent to all members of 
the association from headquarters here 
and some reactions already are begin- 
ning to come in. 

The distribution census from which 
the analysis was made, covers business 
transactions during 1926 in 11 cities. It 
covered 93,000 retailers of various ar- 
ticles, and a population of 6,972,000. In- 
cluded in the survey were 1370 retail 
jewelry stores doing an aggregate an- 
nual business of $56,863,200. Of these 
stores, 1291 were owned independently. 
Their sales aggregated $47,065,000 or 
82.8 per cent of the total. Seventy-nine 
were chain stores with aggregate sales of 
$9,798,200 or 17.2 per cent of the total. 

George A. Fernley, secretary of the 
National Wholesale Jewelers Associa- 
tion, calls attention of the trade to the 
following conditions as revealed in the 
analysis: 

FIRST—The tremendous percent- 
age of retailers doing an annual 
business of less than $10,000. 

SECOND—The apparent 
turnover of retailers. 

THIRD—Evident failure of re- 
tailers to substantially reduce their 
inventory during the holiday season. 

FOURTH—S mall sales per 
capita, and the small percentage of 
the total retail business obtained by 
jewelers. 

FIFTH—The great 
stores retailing jewelry. 

Retail conditions in the jewelry trade 
as compared in some other industries 
are shown in the first table above. 

Secretary Fernley adds: 

“It is considered noteworthy that 
although there are almost 5000 inhabit- 
ants for each jewelry store, the per 
capita sales are only $8.37 whereas ice 
cream, confectionery and soft drink re- 
tailers with slightly over 1000 inhabit- 
ants per store enjoy per capita sales of 
$9.54. 

“In addition to the per capita sales 
of $20.22 for gasoline and oil, per capita 
purchases of automobile accessories 
amounted to $9.10, making the total for 
these two items $29.32 or approximately 
3% times the per capita jewelry sales. 


low 


variety of 


Per Cent 


of Total Per Cent 
Sales of Retail 
Business 


Required 


for Salaries Average 








Secured by 


Type of Sales Sales Inhabitants 
Retailer per Store per Capita per Store and Wages Inventory Each Group 
POW ssc sos a: $41,506 $8.37 1,958 12.64 921,404 1.33 
Confectionery, ice 
cream and _ soft 
lo. ae 9,707 9.54 1,017 12.24 694 1.53 
Automobile ..... 209,305 43.51 6,673 8.17 25,811 7.00 
LO eee 35,454 22.95 1,545 15.44 6,130 3.69 
Gasoline and oil.. 33,217 20.22 1,643 11.69 1,698 3.25 
Hardware ....... 33,090 12.04 2,748 11.27 8,026 1.94 
Photo supplies and 
cameras ...... 20,163 0.32 63,483 14.7 3,436 0.05 
Musical instru- 
ments and sheet 
EB? ec ia ahs eg 65,704 5.37 12,239 16.51 18,113 0.86 
Restaurants ..... $2,238 39.63 813 23.08 648 6.37 
SALES THROUGH INDEPENDENTLY OWNED AND CHAIN JEWELRY STORES IN ELEVEN CITIES 
Total stores—1370 Sales —— $56,863,200 
Independent Chain 
Number of stores. ........ 1,291 79 
Per cent of total. ..... 94.2 5.8 
RRO ie ass ibis as aw @ 8 Sree Ghee REP Paid aoe ae $47,065,000 $9,798,200 
Per cent of total....... 82.8 17.2 
Average sales per store $36,456 $124,028 
INDEPENDENT STORES 
No. of Per Cent Per Cent 
Annual Sales Stores of Total Sales of Total 
DRI URINE IO oss bs ono we, 6,6 0-3! a 5 o-oo 393 30.44 $835,400 1.78 
De PEND os eS s.5- 5 see ws 6 ee we 224 17.35 1,623,000 3.45 
D SOUO TO BEG OO oi cis wees nes eee man ee 323 25.02 5,051,300 10.73 
ee ee Sh Se ree 169 13.09 5,720,100 12.15 
Se Pe OS) ee ee 96 7.44 6,527,600 13.87 
Fe Bee ee 52 4.03 8,189,300 17.40 
2. BEOO BD BIO DN0 ok ce inccceseseacas 22 1.70 7,583,600 16.11 
Be ee), ee ene Ss .62 5,301,900 11.27 
ee be OS ra eae } eS 6,232,800 13.24 
MRM cp Sess x2 seis so wile eon esla ene wie oe Sus 1,291 100.00 $47,065,000 100.00 
SALES THROUGH INDEPENDENTLY OWNED JEWELRY STORES IN CHICAGO 
No. of Per Cent Per Cent 
Annual Sales Stores of Total Sales of Total 
1. Less than $5,000........ 167 33.68 $335,600 1.96 
Ae) rr vie S3 16.73 596,800 3.47 
Fee. o> ur 124 25.00 1,911,400 11.12 
Ane RD EDIE a 5 oss 0s 34 4 om #8 ote 6 W5 13.10 2,203,300 12.82 
hie AE OPED 6 a6 sy + ons 56 2s wee 0's 54s 7.06 2,358,400 13.69 
te OR SE Dk) 14 2.82 2,318,100 13.48 
Fe OO TERE OOD « os sas Soh asec ans 3 .60 1,155,500 6.72 
S, 500,000 and over.... ee 1.0] 6,317,800 36.75 
x1 7.191, 900 100,00 


Dotel:.... 


“The tabulation would seem to _ in- 
dicate that the jewelry industry is secur- 
ing a very small percentage of the con- 
sumer’s dollar and that sales could be 
materially increased. 

“The average actual inventory of all 
jewelry. stores covered by the census 
was $20,639 on Dec. 31, 1926. The aver- 
age inventory per store during the 12 
months period was slightly in excess or 
$21,404. In view of the fact that retai! 
jewelers do a very large percentage of 
their business during the holiday period 
at the end of the year, it is suggested 
that the average inventory as of Dec. 3] 
should be considerably below the yearly 
average. 

“Numerous other interesting contrasts 
are made possible by the preceding table. 

“The census covered 48 different types 


6 100,09 


of retail stores, each classified separate- 


ly. 


It is significant that 24 of the 48 


different groups in addition to jewelers 
are reported as selling jewelry. These 


are as follows: 


Number of 


Stores Selling 


Type of Store Jewelry 


Art and Antiques ........ 8 
Boots and Shoes ... 6.6.6.5 7 
Candy and Confectionery .. 7 
Cigars and Tobacco ....... 9 
Women’s Clothing ........ 22 

Men’s Clothing and Fur- 
PNGINDOR: co AGecawis Sieiaein 100 
Department Stores ....... 88 
DORR Pets ia iets aie bemug ie NG 97 
Dry Goods and Notions.... 52 

Electrical Appliances and 
1 


Supplies 


$646 0666 66606 460% 
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Fur and Fur Clothing ..... 2 
Furniture and House Fur- 
cn ee oe eae emer 40 
es I see career 4 
Grocery and Delicatessen .. 9 
HGVAWOATC cckiiescscecwse 23 
Meat, Poultry and Fish .... 1 
Musical Instruments’ and 
EE. MAURO bos 550 S54 se 3 
Cee SOON os cei cece 12 
EG So oes Oe news i 
Sporting Goods ........... 1 
Stationery, Books, Etc. .... 7 
Trunks and Leather Goods. 14 
EL eee 152 
RUMCIGUMINGG  66is8c cased sae 8 
678 
“It is obvious that a _ tremendous 


volume of business is being handled by 
retailers who are not logical outlets for 
jewelry,” says Mr. Fernley. “This un- 
questionably works serious injury to the 
retail jeweler. Could this business be 
diverted to him, it would substantially 
increase his business and add to his 
profits.” 

Mr. Fernley calls special attention to 
the fact that over 30 per cent of the 
independent retailers do only 1.78 per 
cent of the total business, and that al- 
most 50 per cent have annual sales of 
less than $10,000 and do only 5.23 per 
cent of the total business, and adds: 

“Contrasted with this is the fact that 
34 stores representing only 2.63 per cent 
of the retailers covered by the survey 
do about 40 per cent of the entire busi- 
ness. 

“The analysis of conditions in Chi- 
cago reveals a very similar situation.” 

Members of the association are asked 
to study the report carefully and then 
voice their suggestions on what is to 
be done to establish more satisfactory 
and profitable conditions. 








Bill Boards Tell Them 


North Carolina Jewelers Form Local Asso- 
ciation at Charlotte, N. C., and Discuss 
Advertising Campaign 

CHARLOTTE, N. C., Sept. 28.—Presi- 
dent H. G. Matthew of the North Caro- 
lina Retail Jewelers’ Association called 
a district meeting of jewelers in thio 
city last Monday. It was well attended 
by both members and non-members of 
the association. A _ local association 
was formed, which it is believed, will be 
of great advantage to the jewelers in 
this city. 

The meeting was another of the sec- 
tional gatherings which the officers of 
the association consider of great valu 
in bringing the jewelers together there- 
by forming closer contacts, not only be- 
tween the jewelers in the several sec- 
tions of the State but throughout the 
State at large. 

Regional Vice-President William G. 
Frasier reports that the jewelers are 
now working on a State-wide campaign 
for bill board advertising in connection 
with the National Jewelers Publicity 
Association, which, it is expected, will 
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develop into a campaign which will 
show 200 or more bill boards through- 
out the State, constantly reminding the 
public about the purchase of jewelry. 


Mauritz Saks Dead 








Amsterdam Diamond Broker Represented 
New York Importing House 


Word was received here Sunday of the 
death of Mauritz Saks, well known dia- 
mond broker, in Amsterdam, Holland. 
Mr. Saks, who was in his 80th year, died 
last Sunday morning after an illness of 
several months caused by an abscess on 
the lungs, which had developed from a 
cold caught early in the spring. Until 
the time of his final illness, Mr. Saks 
had enjoyed the best of health and, al- 
though his son managed his business 
affairs, he had been in close touch with 
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the business and continued to greet and 
assist foreign dealers. 

Mr. Saks had long been known to those 
of the American trade who visit the 
Amsterdam and Antwerp markets. He 
was one of the first of the Holland 
brokers to act extensively for American 
houses and had a great many American 
clients. He had been in business for 
over 50 years and during that time was 
the representative for L. & M. Kahn & 
Co., New York. 

Deceased was noted for his high char- 
acter, his geniality, honesty and depend- 
ability, and was universally very highly 
regarded. He had made several visits 
to this country but had not been here in 
recent years. His son, however, made a 
business trip here last year. The late 
Mr. Saks is one of the few of the Am- 
sterdam brokers who had remained in 


business for so long a time. He started 
in business in Amsterdam and also 
opened offices in Antwerp. In recent 


years in Amsterdam he conducted busi- 
ness under the style of N. V. Mauritz 
Saks & Co. Living in Amsterdam for 
the greater part of his life, he later 
moved to Brussels. 
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Deceased is survived by his widow 
and a son, Isidor M. Saks. 








Death of James Bergman 





Retired Jeweler and Diamond Importer 
Passes Away in New York, Afier 
a Six Months’ Illness 


James Bergman, retired jeweler and 
diamond importer, for many years en- 
gaged in business in New York, died 
last Friday at his home, 3686 Broadway, 
after an illness of six months. Funeral 
services were held last Sunday at the 
Universal Chapel, with Dr. Nathan 
Krass of the Temple Emanuel, officiat- 
ing. Masonic services were also con- 
ducted by Emanuel Lodge No. 654, F. 
& A. M., after which the body was in- 


terred in Beth El] Cemetery, Cypress 
Hills, L. I. 
James Bergman was a native New 


Yorker, having been born in the metrop- 
olis about 55 years ago. He had been 
connected with the jewelry trade for 
many years and was originally employed 
by T. E. Carpenter, Providence, R. I. 
Mr. Bergman remained with Mr. Car- 
penter until 1896, when he made an 
arrangement to handle the output of the 
Carpenter concern in the United States 
and Canada. 

In 1923, Mr. Bergman purchased the 
diamond cutting plant of Groothius & 
Frankfort, which he thereafter con- 
ducted under the style of James Berg- 
man & Co. He likewise acquired the 
Jamesburg Finding Co., and, in addi- 
tion, to these two concerns, did an in- 
stalment jewelry business, having an 
office at 37 Maiden Lane. On June 1, 
1924, he turned the business of the 
Jamesburg Finding Co., over to his 
nephew, James Bergman. The diamond 
cutting business was discontinued, but 
almost until the time he died, Mr. Berg- 
man continued to operate the instalment 
business from his home. He was com- 
pelled, however, to give up most of his 
activities because of poor health. 

The deceased is survived by his widow 
and a 13-months-old daughter, as well 
as two brothers, Sol Bergman, who is 
in the jewelry business in Omaha and 
Gus Bergman, an undertaker of New 
York, and three sisters, Mrs. Ray Good- 
man, Mrs. Mellie Jacobs and Mrs. Esther 
Fink. 








A reduction in postage rates on busi- 
ness reply cards from three cents to two 
cents and on business reply envelopes 
from four cents to three cents went into 
effect on Oct. 1. The reduction in 
rates was ordered by Postmaster Gen- 
eral New, acting under provisions of 
the new postal law, with the expectation 
that the lower cost would attract more 
direct-mail advertisers to the use of the 
“business reply” facilities. Other provi- 
sions of the regulations governng the 
use of the return cards and envelopes 
also have been made more liberal. Hence- 
forth, no deposit will be required from 
retailers from mailers and both cards 
and envelopes may be distributed out- 
side the mails. 
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Death of Theodore W. Foster 





Pioneer Manufacturing Jeweler and Promi- 
nent Citizen of Providence, Passes 
Away in His 82nd Year 


PROVIDENCE, R. I., Oct. 1.—The jewel- 
ry trade of this section has lost one of 
its oldest, most prominent and most re- 
vered leaders, while Providence mourns 
the pasing of one of its most respected 
and public-spirited citizens in the death 
of Theodore Waters Foster, which oc- 
curred yesterday. Mr. Foster, who was 
in his 82nd year, passed away at his 
home, 78 Waterman St., after an illness 
of six weeks, and had been active in 
business as the head of the Theodore W. 
Foster & Bro. Co., until he was taken 
sick. The funeral services, it is an- 
nounced, will be held from St. Stephen’s 
Church, at 11 o’clock, Wednesday morn- 
ing, while the interment will be in Swan 
Point Cemetery. 

Few, if any, men in the jewelry trade 
have left a deeper impress on the in- 
dustry of this section than did the de- 
ceased, and few, if any, have attained 
the prominence and respect of his fel- 
low members than did Mr. Foster. In 
the three score and more years, in which 
he made jewelry ‘his life work, to him 
may be credited many improvements in 
jewelry manufacturing, not only as to 
the actual turning out of the product, 
but in devices for improving working 
conditions. 

A practical journeyman in. all 
branches of the jewelry industry as well 
as of a constructive and inventive mind, 
improvements in jewelry manufacturing 
and devices for ventilating the shops 
were inventions of Mr. Foster and were 
introduced for the first time anywhere, 
in the Providence plant of his firm at 
100 Richmond St., where Mr. Foster 
had conducted business for 48 years. 
Numerous patents were granted Mr. 
Foster in connection with jewelry manu- 
facture, among them one on a spring 
device to prevent the unfastening of 
breastpins or brooches and_ similar 
articles. He is also credited for an im- 
proved method of making gold front 
backs for sleeve buttons and the inven- 
tion of a combined match box and cigar 
lighter as well as a large number of 
designs, and improvements in enameling, 
coloring and other methods. 

Mr. Foster was a pioneer in recogniz- 
ing the need of sanitation and ventila- 
tion in manufacturing plants and early 
in his career introduced an exhaust 
fan installation and an elaborate sys- 
tem of overhead piping to purify the 
air contaminated by gas flames used in 
soldering and acid fumes from oxidation 
and coloring departments. He first in- 
stalled and devised a system for re- 
moving the dust from the polishing 
benches and succeeded in making the 
occupation of a polisher as healthful as 
that of any other workman in the in- 
dustry. 

It was this attention to the needs and 
comforts of the men and women in his 
employ, both individually and _ collec- 
tively, that won their devotion to him 
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and prompted them on his 50th anni- 
versary in business and his 75th birth- 
day to honor him with a silver cup, 
made in his own shop. 

Theodore Waters Foster was born May 
19, 1847, in Delta, N. Y., the son of 
Chauncey and Ophelia (Remington) 
Foster. When he was four years old his 
parents removed to Pawtucket, R. I., 
where the father became engaged in the 
belting business and there the son at- 
tended the public schools. Upon the 
breaking out of the Civil War, Benja- 
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min Hood, a manufacturing jeweler of 
Pawtucket, received a contract from the 
government for the making of army 
buttons, metal numbers, insignias, etc. 
Mr. Foster, Sr., was at the time in Mr. 
Hood’s employ and being a fine mechanic 
he invented numerous tools and ma- 
chines for cheapening the cost of the 
government productions. Here it was 
that young Theodore first learned the 
use of tools employed in the jewelry in- 
dustry. His vacations and spare time 
from school were passed in and about 
this shop and it was during these short 
intervals in the shop and the frequent 
visits to the factory, going from work- 
man to workman and watching their 
work at the benches, that he formed a 
love for the business and the resolution 
that when he had finished his schooling 
he would learn the trade and become a 
manufacturing jeweler. 

Nuring the spring of 1863 the cail to 
arms sounded by President Lincoln 
struck a responsive chord in the heart 
of Mr. Foster and, like many thousands 
of other youths throughout the country, 
could scarcely repress the growing de- 
sire to enlist. On July 21, 1863, while 
walking across Market Square in this 
city, he was attracted by the posters 
calling for men for cavalry service. He 
walked into the provost marshal’s office 
and enlisted in Co. C, Third Regiment, 
Rhode Island Cavalry. Being at that 
time in fine health and large in stature, 
although he was only a few weeks over 
17 years of age, he readily passed the 
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examinations, and was appointed a 
bugler for the company. He served 
under Gen. Nathaniel P. Banks in the 
Louisiana campaign and in the Red 
River expedition and was mustered out 
in December, 1865, after two and one- 
half years service at $13 per month. 

Army life was not conducive to say- 
ing, and when he returned at the end 
of his period of service he had just suffi- 
cient money to fit him out with a new 
suit of clothes and other personal be- 
longings. While in the army he lost all 
taste for the schoolroom and upon his 
return he entered the employ of his 
father, with whom he remained as an 
apprentice for five years, making jewel- 
ers’ findings and materials and learning 
the manufacturing jewelry business. He 
then entered the employ of the then 
well known manufacturing jewelry con- 
cern of Sturdy & Marcy, later the Fred 
I. Marey & Co., where he remained three 
years. 

On Jan. 1, 1873, he started in business 
for himself, forming a co-partnership 
with Walter E. White and Samuel H. 
Bailey, both of whom have since died. 
under the firm name of White, Foster & 
Co. In 1878 this partnership was dis- 
solved and Mr. White retired to engage 
in business for himself. The two re- 
maining partners continued the busines: 
under the style of Foster & Bailey. 

The venture was a success from the 
start, and the business grew beyond 
their most sanguine expectations. At the 
end of three years the firm removed 
from the small shop in Potter, now Gar- 
net St., to larger quarters in the Fitz- 
gerald building. After five years it was 
found necessary to again enlarge their 
capacity, and an entire floor was taken 
in the Sackett & Davis building, at Rich- 
mond and Friendship Sts., where the 
plant has since remained. This was in 
1880 and gradually from time to time 
additional room was taken until prac- 
tically the entire buildng was occupied 
by the concern. 

In 1899 Mr. Foster purchased the in- 
terest of Mr. Bailey and incorporated 
the business under the laws of Maine, 
with a capitalization of $300,000, the 
firm style being Theodore W. Foster & 
Bro. Co., Inc. Mr. Foster became pres'- 
dent and treasurer and his son, T. Clyde 
Foster, vice-president; his nephew, Er- 
nest L. Fuller, secretary and _ his 
brother, Isaac F. Foster, superintendent. 

Mr. Foster traveled on the road and 
did the selling for a number of years, 
becoming widely known from coast to 
coast and did not cease active salesman- 
ship until the business had grown to such 
proportions that his constant presence 
was needed at the factory. A general 
line of plated jewelry was produced for 
a number of years and in 1885, the firm 
brought out a new model of patent cuff 
buttons known as “tip-ups” or “floppers” 
to take the place of the “separables” 
which had had an extensive run for sev- 
eral years. Their button was called the 
“Mount Hope” and for a number of 
years was a chief feature of the firm’s 
production and was sold in great quan- 
tities throughout the United States, Can- 
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ada and South America and in several 
foreign countries. Just before the be- 
ginning of the present century the firm 
began the introduction of higher grades 
of goods, specializing in sterling silver 
toilet articles and sets and later brought 
out the beautiful cloisonné enamel goods. 

Mr. Foster was a member of Ca- 
nonicus Lodge, No. 9, Independent Order 
of Odd Fellows and of Slocum Post No. 
10, G. A. R. He was a member for 25 
years of the Providence Board of Trade, 
Providence Art Club, Churchmen’s Club, 
Hope Club, Rhode Island Country Club, 
Rhode Island Historical Society, Com- 
mercial Club and the Squantum Asso- 
ciation. He was a director of the Na- 
tional Exchange Bank, now the Ex- 
change Branch of the Industrial Trust 
Co. and also a director of the Universal 
Optical Corporation and of the National 
Jewelers’ Board of Trade and was given 
a handsomely embossed testimonial by 
the latter when he retired as its hono- 
rary New England vice-president 
Through his firm he was also affiliated 
with the New England Manufacturing 
Jewelers’ and Silversmiths’ Association 
and other trade and industrial organiza- 
tions. 

Mr. Foster was married May 15, 1868, 
at Pawtucket to Miss Mary E. Murdock, 
born at Pictou, Nova Scotia, who died in 
1890 and Mr. Foster in 1894 married 
Miss Maybell Paulina Davis, of Maine. 
The latter survives him, as do the chil- 
dren of the first marriage, Mary Adele 
Foster, who now resides in Paris; Eliza 
Ophelia Verley, who married Vincent 
E. L. Verley and resides in Jamaica, 
West Indies; Theodore Clyde Foster of 
this city, who was associated with the 
deceased in the business; William 
Chauncey Foster and Ethel Vola Foster. 
A brother, Isaac Franklin Foster of 
East Providence and a half-sister, Mrs. 
Edwin Curtis Peck, of Rehoboth, Mass., 
also survive. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending Sept. 29, 1928 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 

NN a ele Sesh ads v dkie we wie a) ear $1,018,325.68 
39,081.40 
EN, 5a Bote sean is $1,057,407.08 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date : Exchange 
ROE eH orien, Die tie ol at ares $8,550.60 
MN serra as eRe es ase 4,981.92 
. SO ee ee ere 10,919.57 
ii SSSR eee oar eee ae 1,120.81 
zs SSS eee Sheen eae 535.24 
MM EB Ueki ed ects 12,973.26 
<1 Daa ere renee eee $39,081.40 








The Lanz Jewelry Co. located in the 
Valley Forge Hotel, in Norristown, Pa., 
1s celebrating its 50th anniversary in 
the jewelry business in Norristown. 
Founded in 1878, this prominent firm 
has rapidly risen to the front rank of 
Jewelry concerns in that vicinity. 
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Career of W. J. Durfey 





Last Honors Paid to Prominent Member o} 
New York Diamond Trade Who 
Died Suddenly 


William Joseph Durfey, for many 
years a prominent member of the New 
York diamond trade and whose sudden 
death on Wednesday, Sept. 26, was 
briefly mentioned in the last issue of 
THE JEWELERS’ CIRCULAR, was_ buried 
on Friday in Greenwood Cemetery, 
Brooklyn, N. Y. The passing of Mr. 





DURFEY 
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Durfey occurred at his home, 24 High- 
land Ave., Montclair, N. J., where fun- 
eral services were held Friday after- 
noon with Dr. Edmund Wylie and Rev. 
Charles G. Burd officiating. 

Although suffering from heart trouble 
Mr. Durfey was ill only three days 
when death overtook him. For years 
he was prominent in diamond circles 
and was widely known throughout the 
trade. Up to the time of his death he 
maintained an office at 170 Broadway, 
New York. 

William Joseph Durfey was born in 
Norwich, Conn., in 1859. He was edu- 
cated at the Polytechnic Institute of 
Brooklyn and the Worcester Military 
Academy, Worcester, Mass. 

Although his father was for many 
years a prominent jeweler on John St., 
being a member of the firm of Durfey 
& Shiebler and afterwards of Durfey & 
Reynolds, Mr. Durfey secured his first 
position in the trade with Cross & 
Beguelin. He remained with this house 
until 1909 when he severed his connec- 
tions with that concern and started in 
business on his own account. This busi- 
ness he continued until he died. 

Mr. Durfey was a member of the 
First Congregational Church of Mont- 
clair. He was also affiliated with the 
Sons of the American Revolution, Mont- 
clair Golf Club, American Jewelers 
Protective Association, and the Maiden 
Lane Historical Society. 

Deceased is survived by his widow, 


77 


Bessie Seaver Durfey, a daughter, 
Helen Elizabeth Durfey and a sister, 
Mrs. Charles F. Ash. 








A Notable Exhibit 





Seventh Annual Exposition of Women’s Arts 
and Industries Opens at Hotel Astor, 
New York 


An exhibition of more than usual in- 
terest to the art industries of the coun- 
try opened Monday at the Hotel Astor, 
New York, and will continue until 
Saturday evening of this week. This is 
the seventh annual exposition of the 
Women’s Art and Industries, and this 
year’s exhibit represents the largest 
group of business, professional, club and 
home women ever gathered in the 
metropolis, there being over 300 women 
exhibitors. 


Twenty-five women manufacturers are 
identified with the enterprise this year 
among whom is Miss Martha Wittnauer, 
head of the A. Wittnauer Co., the well 
known watch house, which is represented 
by a very large and interesting selection 
of Longines and other watches which 
they control here. 


More than 30 artists and professional 
women are more or less active partici- 
pants among whom Miss Miriam Has- 
kell, a jewelry stylist and interior dec- 
orator, has an exhibition of reproduc- 
tions of Russian, Italian and French 
antique jewelry, with a number of mod- 
ern pieces set with semi-precious stones 
showing the tendency in style in Amer- 
ican jewelry, today. 

The industries represented cover a 
wide range, from jewelry to pottery and, 
from dressmaking to men’s neckwear. 
There are a number of exhibits by in- 
stitutions, organizations and schools, in- 
cluding the Crafts Shop of the Blind 
and Crippled, Berea College in Madison, 
Ky., the Peking Exchange of West Rox- 
bury, Mass., a New York designing and 
dressmaking school and others. The 
individual exhibits cover every activity 
in business and art and crafts in which 
women are engaged, whether in the way 
of decoration, analysis of character or 
even breeding dogs. 





Three Bandits Hold Up and Rob 


Detroit Jeweler 


DETROIT, Sept. 29.—Five diamond 
rings valued at about $500 were taken 
from Abe Green by three thugs who 
held him up in his jewelry store at 2765 
Woodward Ave., last night. 

One bandit entered the store on the 
pretense of wishing to purchase a ring, 
the second came in with a revolver and 
the third remained on guard outside. 
While the holdup was in progress sev- 
eral hundred persons were listening to 
a soap box orator on a nearby corner. 
And at the same time Green saw a 
patrolman pass the door. 

After getting the rings the crooks fled 
into the street and quickly disappeared. 
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Big Convention Opens at Dallas 


Twenty-third Annual Session of the American National Retail Jewelers’ 


Assoctation Gets 


Under Way at Baker Hotel, Oct. 2—Special Train Brings Large Delegation 
—President Brotherly Delivers Address Presenting All-Inclusive Associa- 
tion Plan—Exhibits Excel Previous Years—Sessions End Friday 


DaLLas, TEXAS, Oct. 2.—The 23rd an- 
nual convention of the American Na- 
tional Retail Jewelers Association, which 
has been looked forward to with great 
interest by the entire trade of the coun- 
try because of the possible effect of ac- 
tion taken here upon the future of the 
association, got under way this afternoon 
when about 200 delegates and visitors as- 
sembled in the convention hall had fin- 
ished lunch and President Brotherly 
called the meeting to order. 


Sunday afternoon and evening and 
Monday all day and evening were de- 
voted by the executive committee to con- 
sideration of problems of the organiza- 
tion and recommendations that would be 
made to the convention in session. The 
most important question considered was 
the all-inclusive organization, the plan 
for which was proposed by President 
Brotherly in his address this afternoon. 
This and the Jewelry Trade Association 
have been the topic of discussion since 
the first delegates arrived, but there has 
been an air of retentiveness on the part 
of all those who are supposed to guide 
the affairs of the association. The en- 
tire air of the meeting seems charged 
with a static that threatens to become 
dynamic at any moment. While indorsed 
by the officers and committee, the all-in- 
clusive plan may not receive the in- 
dorsement of the delegates when the 
matter is finally considered next Thurs- 
day morning. 

The hum of politics about this ques- 
tion and that of new officers is all about. 
Before the gavel sounded for the first 
session it appeared that the slate for 
principal officers was definitely made and 
reinforced beyond the breaking point, so 
that by the time action is taken on the 
important matters before the convention 
it will be so generally known and ac- 
cepted that there will be no surprises for 
those attending and will be news only to 
those who are not here. 

Exhibits arranged in the large foyer of 
the ballroom on the entire mezzanine 
floor and in rooms of the entire third 
floor constitute one of the largest and 
best displays ever made at a national 
convention. More than 50 exhibits are 
arranged in the space, some of them oc- 
cupying as many as six and seven booths. 
The range of merchandise includes about 
everything carried in a jewelry store. 

Delegates began to arrive Saturday 
and additional ones from every section 
of the country have arrived daily, but 
the largest single group arrived this 
morning from St. Louis on the president’s 
special. This delegation consisted most- 


ly of members from Illinois and nearby 
States, who spent several hours yester- 
day in St. Louis, where they were enter- 
tained by officers of the Eisenstadt Mfg. 
Co. It was stated that 50 were in the 
party. 

The Texas-Louisiana Association held 
their convention this morning and by the 
time the delegates assembled in the con- 
vention hall, where lunch was served, the 





PRESIDENT 


CONRAD J. BROTHERLY, 
air began to cool from cloudiness, and 
what threatened to be a warm session 
turned out to be a pleasant one. 

As soon as lunch was finished, Presi- 
dent Brotherly requested waiters to re- 
move the tables, chairs were turned, and 
the first session of this convention was 
called to order. 

The invocation was pronounced by 
Elder L. D. Wells of the East Dallas 
Christian Church. Owing to the lateness 
of a train on which Lieutenant-Governor 
Barry Miller was returning from the 
East, he was unable to be present, and 
the first address of welcome was deliv- 
ered by Mayor R. E. Burt, who told of 
the bigness and greatness of Texas, the 
beauty, progressiveness, industrial and 
financial resources of Dallas and of the 
hospitality of the people of both the State 
and city and welcomed the jewelers on 
behalf of all of them. 

Following this talk, Elder Wells was 
asked to address the meeting, and he 
spoke in a very inspiring way of better 
building of men and women and business, 
dwelling upon honesty and service in 


both, and stated that nothing would 
make for better business more than 
building into business the Christian fun- 
damentals. 

President Brotherly then introduced J, 
J. C. Holland, president of the Texas. 
Louisiana Association, who welcomed the 
jewelers on behalf of the jewelers of 
these States and the South. He said that 
when a southern gentleman invited one 
to dinner the invitation and welcome 
were sincere and that in this case Texas 
had invited the jewelers of the nation to 
dinner and the welcome was just as sin- 
cere. 

The response to the address of wel- 
come was given by T. L. Combs of 
Omaha, a past-president of the A. N. R. 
J. A., and now a resional vice-president. 
He said: 


RESPONSE BY T. L. COMBS, REGIONAL VICE- 
PRE-ILENT, TO ADDRESSES OF WELCOME 


“President Brotherly: 

“It can scarcely be expected that one 
lone, trembling, untutored man can 
stand before you and make proper an- 
swer to the three cordial welcomes we, 
as a great national guest, have just re- 
ceived from our gracious hosts, but you 
as our national head and commander, 
said I should and, therefore, dutiful to 
commands, both at home and abroad, | 
am here to say to Honorable Lieutenant- 
Governor Miller, his Honor Mayor Burt, 
and to our fellow craftsman, President 
“Sunshine” Holland, we sincerely thank 
each one of you for the fine spirit and 
hospitality of your words of welcome 
and assure you that as expectant guests 
at your threshhold, you have by your 
hearty welcome made us already feel at 
home in Dallas. This is the town which 
our beloved past president and your fel- 
low townsman, Arthur Everts, has 
called our attention to almost continu- 
ously at every convention during the 
past 20 years, and about which he has 
spoken tenderly, lovingly, appealingly 
and oft times boastfully—times without 
number, both in and out of season, but 
always with such telling effect upon his 
listeners that he made us long to come 
to Dallas. 

“Therefore, when that Texas battery 
of oratorical jewelers turned themselves 
loose on us in Milwaukee last year we 
quickly capitulated and consequently } 
am very proud to deliver at this time 
into your hands and your city at large, 
this group of good looking, well mean- 
ing and industrious retailers, wholesal- 
ers and manufacturers, from far and 
near parts of America, who are here to 
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accept your hospitality, your courtesies 
and your criticisms with a deep sense 
of appreciation of them all—and every- 
thing else that comes our way. 

“You have in a charming manner told 
us about Dallas and the great State of 
Texas (where oil so abounds that wine 
ig not necessary), and where the open 
spaces of sunshine are so abundant that 
no one owns them all. 

“Of course, we knew all about these 
glorious attractions from the lips of 
Arthur Everts, but it sounded better 
than ever today by the reinforcement of 
other eloquent lips. 

“While we haven’t come here to stay, 
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we have come here to counsel and we 
hope to do you credit by our presence. 

“We come to you not as pilgrims of 
piety or good Samaritans, but as mes- 
sengers of good will and ambassadors of 
progress. I bear to this convention from 
my home State of Nebraska and my dis- 
trict of States a hearty greeting, a mes- 
sage of true allegiance and a pledge of 
great faith in the future of our craft. 

“To you honorable welcomers permit 
me to say that we, as an industry, repre- 
sent the craftsmanship of the world in 
gems and precious metals as well as the 
makers and caretakers of the timepieces 
of the world, without both of which the 
acme of personal and prideful adorn- 
ment would be unknown, and the never 
ending activities of the world’s life and 
industries would be untimed and the 
flight of the seconds and the centuries 
would me unmarked. 

“In all the recorded ages it has been 
an honor to be a jeweler, for the jeweler 
has ever been a leader in artistry and 
dignity of service. It is still a great 
honor to be a jeweler and we are proud 
to be jewelers for we love our business. 
hut during the recent years of financial 
stress, as well as the years of war in- 
Sanity, our fine, dignified and once pro- 
fitable jewelry business has been en- 
croached upon, imposed upon and almost 
rent asunder by the money hungry and 
volume-mad men of various tongues and 
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avocations, until we have scarcely 
known, sirs, whether we were “coming” 
or “going.” 

“We are, however, fully persuaded 
that money, the monarch to whom we 
mortals bow, is much like windswept 
snow—it gets piled very high in some 
places and spread very thin in others 
and in our efforts to scale the heights 
and scoop the depths of the jewelry cli- 
entele—both monied and meager—we 
have been terribly torn between hope 
and reality, yes, between love and duty. 

“However, the promise of the future 
has a greater attraction for my eyes and 
my energies than the things of the past 
have for my sympathy and my sorrow. 
‘We are not mere idealists cruising in a 
dream ship,’ we are ever prone to be 
practical and really want to be service- 
able, but prior to the organization of 
the American National Retail Jewelers’ 
Association we, as a craft, felt no com- 
munity of interest or destiny—were 
bound together only by the conquests of 
competition and misunderstanding, but 
now I proudly say, we are bound to- 
gether by the bonds of a common knowl- 
edge and sense of mutual dependence. 
We are learning from the ‘religion of 
necessity’ to be willing to work with 
those that are willing to work with us. 

“While we have all been cowed ani 
thoroughly subdued by the tempest of 
trade tribulation of the past—that 
monster who has left many financial 
and physical wrecks in its train—this 
great association of ours, through the 
able leadership of its officers, its per- 
sonal comradeships and the researches 
it has carried on, has helped to steady 
and guide the footsteps and spur the ac- 
tivities of its vast membership upward 
and bring the other branches of the 
craft and ourselves closer together and 
we fondly hope this convention will bind 
us still closer together. 

“For all the blessings and mercies of 
the past I would utter a profound grati- 
tude to Almighty God and for this splen- 
did place inywhich to meet and council 
for business betterment—and again for 
the royal welcome you have just given 
us—I thank you most heartily.” 

When Mr. Combs had finished, Presi- 
dent Brotherly delivered his annual ad- 
dress, which will be published in full next 
week. In his talk he told of the success- 
ful disposal of the investigation of the 
organization by the Federal Government 
last year and of the entire dismissal of 
the case He called attention to the gen- 
eral rule of the Sherman Act that every 
seller has a right to sell his goods to any 
acceptable customer and any agreement 
between two or more to interfere with 
this right or fix or control prices is a vio- 
lation of the law and warned jewelers 
from associating themselves with any 
organization whose methods bear the 
slightest taint of illegality 

The work of the National Publicity 
Association and of the Harvard Re- 
search Bureau was discussed, as were 
price maintenance and trade conditions. 
He discussed trade conditions at length 
and presented a very optimistic view of 
business in the trade. 
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This led up to his presentation of the 
all inclusive organization, first presented 
at Milwaukee last year, and he told of 
action taken by the National and State 
organizations during the past year He 
indicated that up to this time 25 States 
have committed their delegates to vote 
for this plan Four opposed the resolu- 
tion and four deferred action until this 
convention. 

He then expressed his thanks to those 
who have been associated with him dur- 
ing the past four years and to the State 
officers who have assisted in carrying on 
the work of the A. R. N. J. A. 

The president’s address was followed 
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by reports of Regional Vice-President 
William G. Frasier. It follows: 


REPORT OF REGIONAL. VICE-PRESIDENT 
WM. G. FRASIER 


I, William G. Frasier, regional vice-presi- 
dent of what is known as The Southeastern 
Region, respectfully submit to you a report 
of my activities in said region, since my 
election to office, at the 1927 Milwaukee con- 
vention, up to the present time (September- 
October, 1928). 

I have personally covered all States in my 
region during the fiscal year, with the ex- 
ception of West Virginia and Kentucky; my 
failure to visit those two States, the reason 
of which will be hereinafter set forth. 

It appears that the membership generally 
in the southeastern States has not been ma- 
terially increased during the year, yet, on 
the other hand, it is to be particularly noted 
that I find a keener interest being taken in 
the association by those who are members 
of the several State organizations. I find 
in almost all instances a better understand- 
ing expressed betwéen jewelers, and a more 
friendly feeling between competitors. I have 
kept in close touch with the executives of 
the various associations, and have endeav- 
ored to show an earnest desire to be of any 
possible service, and to impress upon them 
the fact that the American National Retail 
Jewelers Association is anxious and willing 
at all times to be of every possible benefit 
to the various States. 

The officers of the several States have 
given me their earnest support and have 
cooperated in every way possible to improve 
their associations, and to bring about a bet- 
ter understanding of the reasons why we 
should have an association. 

Immediately after the mid-year executive 
committee meeting of the national associa- 
tion in Chicago, last February, I called a 
meeting of executive officers of all States 
into a conference in Atlanta, Ga., for the 
purpose of bringing about a better under 
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standing as to how we might operate and 
cooperate to the best interests of all par- 
ties concerned. The issues of the national 
were brought to the attention of these sev- 
eral officers and carefully discussed. I re- 
gret exceedingly to have to report that this 
meeting was not very well attended. The 
jewelers of Atlanta were well represented. 
The president and secretary of the Georgia 
Retail Jewelers’ Association were in attend- 
ance. President P. H. Linnehan, of the Ala- 
bama association was present; also Earl 
Middleton, president of the Florida associa- 
tion, and myself, secretary and treasurer of 
the North Carolina association, represented 
said States in connection with my other du- 
ties as regional vice-president of the na- 
tional association. All present mutually 
agreed that they consider such a mid-year 
conference in the territory of much impor- 
tance, and they advocated a continuance of 
same. My personal impression of these mid- 
year regional conferences is, that they are 
of great importance, as at such times activ- 
ities can be set out, and agreed upon 
through such personal contact, that other- 
wise would be impossible. 

_I have secured a membership list, and a 
list of all jewelers in practically every State 
in my region, and throughout the year | 
have mailed out letters, both to members 
and non-members, endeavoring to show to 
the members the importance of their cooper- 
ation with their duly elected officers; and to 
the non-members I have tried most earnest- 
ly to persuade them to join their respective 
State associations. I have employed a plan 
of sending out questionnaires to the non- 
members, enclosing therein self-addressed 
envelopes to their respective secretaries. 
and in these questionnaires I have asked such 
questions as follows: 


i—Are you familiar with the purpose 
and intent of your State jewelers’ organ- 
ization which is affiliated with the Ameri- 
can National Retail Jewelers Association 

2—Would you like to have a _ better 
knowledge of why jewelers should be or- 
ganized? 

38—Do you believe in the necessity of a 
full and complete membership in the asso- 
ciation? 

4—Why have you failed to join your as- 
sociation? 

5—If you have been a member of the 
State association, and have permitted your 
membership to lapse, will you kindly state 
why? 

6—If you wish to affiliate with 
— association, kindly enclose 
eee 

7—Will vou attend vour State conven- 


your 
check 


tion, which is to be held in ......? 

8—Don’t you believe that you should co- 
operate and do vour full share toward the 
uplift of your industry which is for the 
purpose of also improving your own per- 
sonal business? 

Many of these questionnaires were filled 
out and sent in to the respective State as- 
sociation, requesting membership. Many of 
them were passed up unnoticed. I have had 
some very favorable comments on this effort 
from the presidents and secretaries, who ad- 
vise me that they consider that this has 
been of much assistance. 

I have attended all conventions in my ter- 
ritory except one; that was in West Virginia, 
held at Deer Park, Maryland, due to mis- 
fortune in my immediate family at the time 
this convention took place. I found it abso- 
lutely necessary to have to call upon head- 
quarters to furnish representation from the 
national in my place. Mr. Quigley very 
kindly supplied for me, and I am advised 
that that their convention was quite a suc- 
cess, and in considering the important issues 
they voted favorably on the all-inclusive 
membership plan. I had considerable corre- 
spondence throughout the year with the offi- 
cers of the West Virginia association, and 
kept in close touch with them during that 
time. Kentucky has had no_ convention. 
William Irion of Louisville, who has been 
president of this association since its organ- 
ization. made considerable effort, with his 
executive committee, to fix a time and place 
for a convention, but was unsuccessful: con- 
sequentlv it grieves me to have to again re- 
port that Kentucky is placed in the same 
position this year as she was last year, hav- 
ing no convention. I recommend that the 
president of the A. N. R. J. A. get in touch 
with Mr. Irion, and see if something cannot 
be done to bring about more enthusiasm_ in 
this State. I have endeavored to do this 
over a period of the past two years, and 
regret my failure. . 

North and South Carolina held a_ joint 
convention in Durham, N. C., in March. 
This was a two-day convention. The result 
was very satisfactory: so much so that it 
was mutually agreed that these two States 
hold another joint convention next year in 
Columbia, S. C. There were present at this 
convention over 169 members and _ visitors. 


THE JEWELERS’ CIRCULAR 


Bartley J. Doyle, Philadelphia, was present, 
and made an address; also E. C. Mayo, from 
the Gorham Co., gave a very pleasing talk. 

North Carolina will, throughout the year, 
hold district meetings in different localities 
in the State. The first one was proposed 
for Winston-Salem on Sept. 10; another for 
Charlotte at a later date; also it is contem- 
plated having a conference in Durham, Fay- 
etteville, Goldsboro and Wilmington. These 
district meetings are for the purpose of 
bringing about closer contacts with the 
jewelers throughout the State, and to create 
new interest in the association, and to deter- 
mine how the association can best function 
for the mutual benefit of all parties con- 
cerned. 

I recommend that all States try out this 
plan. It can be done at a very little cost 
to anyone, and I feel that it is very worthy 
of consideration. 


[I attended the Georgia convention which 
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was held at Atlanta. This was a one-day 
session; much business was transacted and 
it appears to me that the jewelers of that 
State are getting behind the issues of the 
national in a wholehearted way. | attended 
the convention of the Florida association, 
held at Jacksonville; also Alabama, held at 
Huntsville; Tennessee association held its 
convention at Memphis; Virginia at Staun- 
ton. I find about the same interest dis- 
played in all of these States ‘mentioned. I 
was most courteously received and was 
given every consideration whem making my 
talks, setting out just what the national 
association is doing; also its tributaries such 
as Harvard Research, Horological Institute, 
Mutual Fire Insurance, national publicity, 
and the all-inclusive membership plan, never 
failing to call attention to being on guard 
against violation of the Sherman law, and 
many other matters too numerous to men- 
tion. 

On June 27 I was requested from the na- 
tional secretary’s office to go to Mississippi 
to organize that State. I also received sev- 
eral requests from W. Baker of Laurel, 
Miss., to be present on that date. I there- 
fore went to Jackson, the appointed place, 
two days in advance, in order to meet the 
jewelers in that city and lay plans for this 
organization meeting. 

There were present around 20 or 25 
jewelers, who signified their desire to form 
an association, and they were duly organ- 
ized. It was a great pleasure to note the 
enthusiasm displayed by these splendid 
jewelers. and if they would only keep up 
that enthusiasm which was displayed on this 
particular occasion, a wonderful organiza- 
tion may be expected within the next year. 

Among the national issues which I pre- 
sented to the various conventions I wish to 
call special attention to the resolution known 
as the all-inclusive membership plan, sug- 
gested by President Brotherly at our last 
national assembly at Milwaukee. In my ter- 
ritory of 10 States, the result of this ques- 
tion was as follows: 

The States voting in favor of the resolu- 
tion were: Georgia, Mississippi, West Vir- 
ginia, Alabama, Tennessee. 
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Those voting against it were as f ; 
North Carolina, South Carolina, Virginio": 

Florida voted to leave the question open 
with their representatives until the nationa] 
convention at Dallas. 

Kentucky was not voting as this State had 
no convention. 

Again I wish to bring to the national body 
the fact that all the States in my entire ter- 
ritory expressed the profound feeling that the 
suggested re-sale price on silverware is entire- 
ly too low, and it is to be hoped that the na- 
tional association will attempt to convince 
the manufacturers of the circumstances, [In 
the great majority of States, it appears to be 
impossible to make a specific charge fo; 
engraving, boxing and delivery, and unques- 
tionably if these services are to be rendered 
free, the mark-up is certainly inadequate. 
The States of Georgia, Tennessee, Alabama 
and Florida seem to feel that if it could be 
made possible for the national association 
to send field secretaries into their respec- 
tive States, and in all States in which there 
is small membership, that it would be of 
material value in securing more members. 
In fact, I find the States in my entire terri- 
tory are muchly of the opinion that it is 
imperative and necessary to create per- 
sonal contact as often as may be possible, 
and much oftener than is now being prac- 
ticed, with capable representatives sent out 
from the national association. Many of 
these States show an inclination of willing- 
ness to assist materially in defraying the 
expense of such field secretary. 

It is to be noted that practically all of my 
States unanimously expressed appreciation 
for the efforts of national publicity, Harvard 
research, Mutual Fire insurance, Horological 
Institute, and the Jewelers Security Alliance, 
and they have pledged their support to same. 

This closes my second term as regional 
vice-president, and in conclusion I wish to 
say that my service over the past two years 
has been exceedingly pleasant to me. There 
are many things which I, perhaps, have left 
undone, which should have been done in the 
region which I have represented, but I wish 
to assure you that I have performed my 
duties as I have understood them to the 
best of my ability. I have been most cour- 
teously treated and received by the officers 
of the various States, and have had splendid 
cooperation from the officers of the State or- 
ganizations, and now I wish to express my 
appreciation, and to say that if I can, in any 
way, be of any assistance to my successor 
in office, it will be a great pleasure to have 
him call upon me. 

This report would not be complete unless 
I also expressed my appreciation to the na- 
tional officers, for their splendid assistance 
to me in carrying out my duties. It has 
been more than a pleasure to serve with 
such a friendly body of men, and with every 
good wish to each and every one of you, | 
beg to remain. 


This report was followed by the report 
of Regional Vice-President H. L. Coburn. 
He said: 


REGIONAL VICE-PRESIDENT 
H. L. COBURN 


REPORT OF 


The following is my report of the activi- 
ties in the Eastern region, and as Regional 
Vice-President. 

I attended an executive committee meet- 
ing of the National Association in Chicago 
on Feb, 20. Immediately after this meeting 
I called a joint meeting of all the presidents 
and secretaries of the State associations at 
Springfield, Mass., and practically all were 
represented. The main object of this meet- 
ing was to discuss the all-inclusive organ- 
ization plan, so that each State would fully 
understand it, and then, when the different 
States held their conventions, they would 
accept or reject it; and I am pleased to 
report that each convention has instructed 
its delegates to vote in favor of it at this 
national convention. 

I attended the Massachusetts-Rhode Island 
convention, held at Springfield, Mass., on 
May 7 and 8, and their program_ was one 
of a very interesting nature, and the, at- 
tendance was fair. On the evening of May 
7, the jewelers of Springfield sponsored 2 
style show in the banquet hall of the hotel, 
and it was an immense success, as they 
turned away enough people to fill the hall a 
second time. The admission was by tickets, 
which the jewelers had given to their cus- 
tomers, previous to the convention. 

The second evening was devoted to a ban- 
quet and dancing. and was well attended. 

On May 10, I journeyed to New Britain, 
Conn.. to attend the annual convention 0 
the Connecticut Retail Jewelers Association. 
which was held at the Shuttle Meadow ‘a “ 
and the attendance was by far, better j al 
the previous year. The principal addres 
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was delivered by Bartley J. Doyle, who gave 
a very interesting taik. ; 

he New Hampshire convention was held 
at Portsmouth on June 26 and 27, and I 
feel that they were tortunate in having our 
National President, Mr. Brotherly, to ad- 
dress — he gave one of his very inter- 

ing addresses. t 
“on the following days, June 28 and 29, 
the Vermont convention was held at Lake 
Spofford, a few miles from Brattleboro, and 
President Brotherly attended this also. 

In attending these State conventions I 
saw a great interest being shown, particu- 
larly in the business meetings, and every 
member is very anxious _to have the othe 
pranches of the trade join with the retail- 
ers and make the all-inclusive organization 
a large and powerful association, SO that 
therevy the problems of the industry can be 
worked out to the best interest of all. : 

Business in this section was fair this 
spring and summer, but from the reports 
that [ am unable to get conditions for the 
fall and Xmas — will be much bette) 

an in the last few years. 

“— conclusion, I wish to thank all the mem- 
bers and officers in the different associations 
for the support they have given me during 
the two years that I have had the pleasure 
of serving them, and I feel that someone 
else should be given this privilege and honor, 
as it is my sincere hope at this time. that 
you will elect a new Regional Vicek resident. 
Again, I wish to thank each and everyone 
that I have associated with, as it has meant 
a great deal to me to know you all better. 


Tuesday Evening 
The Tuesday evening session was held 
in the Crystal Dining Room on the first 
floor of the Baker Hotel. President 
Brotherly called the meeting to order 
at 8.15 p. m., and asked Ralph Roessler 
for his report as regional vice-president. 


REPORT OF REGIONAL VICE-PRESIDENT 
RALPH ROESSLER 


It is with pleasure that I, as a regional 
vice-president, present this report of the 
activities of the various States an this dis- 
trict during the past fiscal year. This district 
embraces the following States, all_ more 01} 
less active in association work : Michigan, 
Ohio, Indiana, Illinois, Wisconsin, Minnesota. 
and Iowa. The reactions obtained from a 
tour of their conventions should be indicative 
of association activities in general. — In like 
manner, the need for future association work 
in these States should be typical of the gen- 
eral need throughout the country. AS a 
report, 1 shall briefly sketch the convention 
activities, and then summarize with personal 
impressions gleaned from this intimate con- 
tact with the various groups. 

Last October L had the pleasure of a con- 
ference with our president, Mr. Brotherly at 
West Baden, Ind., where he was attending 
a meeting of the United States Chamber of 
Commerce. As this immediately followed 
our last national convention, and was before 
any State activities had begun, Z suggested 
that the national office prepare and distribute 
among the regional officers a complete pro- 
jection of the All-Inclusive Association idea, 
which was to be presented to all States, 
for approval or rejection. Some discussion 
was had at this conference as to the adapt- 
ability of the big West Baden Hotel for a 
future national convention. : 

Sunday, Oct. 30, I had a conference with 
E. O. Little, past vice-president of this dis- 
trict, upon general association matters. 
Monday, Oct. 31, I met with Ernest Lamy, 
president of the Indiana association, a very 
enthusiastic association worker, and a dis- 
trict asset to our association personnel. This 
conference dealt with membership increase, 
and general activities in Indiana. 

Feb. 19 I attended the mid-year conference 
of the national executive committee at Chi- 
cago, and from there went to Council Bluffs, 
Iowa, to attend the first State convention 
in this district. Inasmuch as Nebraska was 
holding its convention at the same time 
across the river in Omaha, it was possible 
to have separate morning session and joint 
afternoon and evening meetings. President 
Elmo Roper and Secretary Wilson Clarke 
had a well rounded-out program, and the 
convention was conducted in a very orderly 
manner. The all-inclusive plan of President 
Brotherly was presented carefully, and a 
resolution was adopted, placing Iowa as 
favorable to this plan, and instructing the 
Iowa delegates to support it at the national 
convention. The program consisted of the 
usual addresses, question box, and evening 
banquets. 

April 10, 1928, I attended a meeting of 
the local jewelers’ club at Kalamazoo, Mich. 
This is a very active organization, and. is 
to be commended for its activities. There 
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should be more of them over the country. 
A short talk was made at this meeting and 
later a long conference was held with Presi- 
dent Williams and Secretary Steelman upon 
State and national affairs, 

April 24 and 25 I attended the Minnesota 
convention, held at St. Paul. Here we found 
two veteran association men in _ charge. 
President Stiles and Secretary Schwenke. 
The attendance was cut down somewhat be- 
cause of heavy snows in the northern part 
of the State, but the interest ran hich. Much 
interest was taken in the intimate discussions 
brought up in the question box. The all- 
inclusive plan was again presented and fully 
indorsed by resolution. At this convention 
were several officers and members from 
North and South Dakota. 

May 14, 15 and 16 were taken up with 
two conventions—Michigan and Wisconsin, 
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the dates overlapping. I attended the Wis- 
consin convention first, at Milwaukee, making 
a night trip to be present at Detroit. I had 
several conferences with interested  indi- 
viduals on the all-inclusive plan, before 
presenting it to the convention, and found 
some opposition. This was evident when 
the plan was fully presented to the conven- 
tion, for no  indorsement followed the 
presentation. - : 

The evening of the day I spent in Mil- 
waukee was given to Mr. Bartley Doyle, who 
drew a tremendous and enthusiastic crowd. 
It presented an interesting contrast between 
the regular convention meetings and _ this 
particular program. I was forced to leave 
in the middle of Mr. Doyle’s address, to make 
the Detroit train, arriving in that city the 
next morning. Wisconsin presented the same 
fine organization always apparent’ there 
This is one of the best States in organization 
work in the country in my opinion, going 
along year after year with paid up member- 
ship, numerous local meetings throughout the 
year, and with excellent convention attend- 
ance. It is indeed unfortunate that all States 
are not organized as well as Wisconsin. 

I arrived in Detroit at the latter part of 
the convention, but found enthusiasm run- 
ning high. There are some very active mem- 
bers in Michigan, and they are particularly 
fortunate in having splendid cooperation 
from the travelers, who have an auxiliary 
organization. From a national standpoint. 
Michigan has had some problems to work 
out during the past few years, but under 
the able leadership of President Henry Wil- 
liams and his energetic secretary, Big Ben 
Steelman, these have been solved. and Mich- 
igan is now making an intensive drive toward 
a bigger and better membership, and expects 
to report a spectacular gain at this con- 
vention. Michigan is a fine State, and is 
destined to become one of the strongest units 
in the national association, particularly if 
the present leadership continues. Following 
my address, a motion was made and carried 
unanimously, indorsing the national associa- 
tion and the all-inclusive plan. 

The next convention was in Illinois, held 
May 24, at the Sherman Hotel, Chicago. 
Here the attendance was small; much less 
than it should have been in Chicago, but the 
program was interesting. I had several con- 
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ferences with members on various problems, 
especially the all-inclusive plan. Following 
my address, the plan was indorsed by reso- 
lution. I was forced to leave before the 
evening banquet and entertainment, which 
were reported as having been very good. 

My own home State was next on the list 
for June 24 and 25, and was held at Indian- 
apolis. Here we found a very earnest and 
enthusiastic president, Ernest Lamy; and in 
the opening he scored the crowd heavily for 
lack of interest in attendance. Later, how- 
ever, the number of those present was in- 
creased, and the convention ended with a 
nice crowd and considerable enthusiasm. The 
all-inclusive plan was again presented, some 
slight objection coming from the floor, but 
passing with full indorsement. This was a 
good convention, which reflected much credit 
upon the president and his secretary, Ida 
IXoor, who has worked mighty hard to bring 
Indiana up to a high association standard. 

On Monday and Tuesday, Sept. 10 and 11, 
| attended the Ohio State convention at 
Columbus. An _ intensive effort had _ been 
made by President Chamberlin and Secre- 
tary Moore to build up an exceptional at- 
tendance, but the results were rather 
discouraging. This convention was -excep- 
tionally well conducted and the program was 
considerably above the average. In consider- 
ing the all-inclusive plan, it was the opinion 
of the resolutions committee that before 
actual indorsement should be given the plan. 
the complete plans of operation should be 
considered, which would probably be made 
clear to the delegates attending the national 
convention. 

This ends the report of the conventions 
I have attended every one of them in my 
district. I have attended every session in 
the time I spent at each meeting. I have 
tried to enter into the spirit of the work, 
and have tried to be of service wherever . 
possible. 

I am frank to confess that I have finished 

the season with low spirits, and with the 
feeling that the year has not been a rous- 
Ing success, as judged by my particular ter- 
ritory. I have looked over the convention 
attendance, and in no single instance has it 
been what it should have been, in so far 
as the association is concerned. In one or 
two instances it was positively pitiful. There 
is a lack of appreciation of the association, 
and the hard work that is put into it’ by 
the State officers, which cannot be explained, 
and yet there never was a time in the 
history of the industry when a solid organ- 
ization was so badly needed as it is now. 
_ One outstanding effort at the present time 
is President Brotherly’s all-inclusive plan, 
and where it was accepted and endorsed it 
was done so only on the recommendation of 
another, rather than upon a complete analy- 
sis of the plan and its complete undérstand- 
ing, and that is where the plan has been 
hard to sell to the individual, because it 
was a promise of something to be worked 
out in the future, rather than a complete 
projection of a finished job: Some objec- 
tions came to combining other associations 
into one group, there being the fear of the 
loss of _individual identity. There were 
claims of a lack of a focal point that would 
be the governing body. Generally speaking, 
the theory of all branches of the industry 
working together under a generally accept- 
able plan, appeals to everyone. While this 
was interesting and gave opportunity to pre- 
sent a new thought, still there lacked: some- 
thing in every convention to arouse the real 
interest of the jeweler, and to compel at- 
tendance. 

We are operating under a hard system 
under present-day conditions. We are: de- 
pendent largely upon voluntary labor. An 
officer is chosen to serve in a state or na- 
tional capacity, and if he: has vigor, en- 
thusiasm and association consciousness, and 
a willingness to make a personal sacrifice of 
time and money, we see an upward reflec- 
tion in the organization. We see increased 
membership, increased finances and a gen- 
eral increase in activities. Next year we 
may see the reverse type, and we then see 
lost all that had been gained the year be- 
fore, and perhaps more. But, worse than 
that, we see the greater loss of the interest 
of the industry in the future efforts of the 
association. There is honor. connected with 
the holding of state offices and greater honor 
in the national offices, but honor without 
accomplishment is but an empty shell, and 
means nothing to the holder. 

We are operating too cheaply. With the 
small amount. of money that is invested in 
a national association by our industry, there 
should be no expectation of results, and we 
find ourselves trying to conserve every penny 
possible by cutting down every activity that 
entails the expenditure of money. We com- 
pare our association with some of the great 
national associations’ that are doin big 
things, and the difference in operation ‘is 
marked. We need to put service directly 
into the store of the member. We need to 
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hammer into his consciousness the fact that 
he has an association, and that that asso- 
ciation is operating directly tor his indi- 
vidual benettt. We need men out investi- 
Zating iocal conditions and troubles. We 
need men to go into the small stores, to help 
the members to see their businesses with the 
eyes of the outsider. At one convention I 
aitended, actually, a member made quite an 
impressive talk upon the need of taking an 
inventory once a year, apparently realizing 
that in this section of the country many 
take no inventories at all, and as far as a 
perpetual inventory or stock analysis are 
concerned, these were unknown quantities. 
We need men to visit these jewelers, to help 
them, counsel with them, and, if necessary, 
to force a better understanding of business 
conduct, which would eventually raise their 
entire standard of doing business. We need 
men to go into the big stores, to discuss 
with them the larger problems, and to take 
from them the things to give to others. We 
need men to study the causes and reasons 
for success, and to know the causes for 
failure. We need a larger conception of the 
problems common to all branches of the 
industry, and a harmonious agreement, based 
wholly upon the ultimate good of the entire 
industry. 

We need a highly organized central office, 
and we need highly organized, centrally 
located bureaus, disseminating information 
down the line, and carrying information 
back for proper disposition. The problem of 
the small-town merchant may be the hard- 
est one to solve, and the one most vital to 
the industry at large. We need to buy mental 
and physical ability, the best obtainable, 
and to expect results in proportion to the 
price paid. And by the same token, if re- 
sults do come we expect the support of the 
industry in a like proportion. We need to 
so place our association in the store of the 
individual that to belong to the association 
becomes a business necessity, and without it 
an outstanding advantage to the competitor 
who does belong to it. 

All these things we need, but above all 
we need the finances to make them possi- 
ble. Vision, the grasp of national organiza- 
tion, a comprehensive projection of an ideal. 
not for a year but for years to come is 
needed, and when this comes and is rec- 
ognized then our association shall reach the 
heights to which it may aspire, and it will 
have the necessary support to permit such 
operation. 

Again I say our system is hard, and 
though it has survived the storms of some 
twenty-two years, changing conditions have 
brought us to face cold, hard facts. We 
must produce something that reaches much 
farther than our present system of opera- 
tion, or our association will drift away into 
a dead issue. We need a clearly defined plan 
of action. We must know where we are 
headed. We cannot live from day to day, 
hoping that something interesting will turn 
up. It is my earnest hope that just such 
problems as these will occupy the minds of 
the seriously inclined at this national con- 
vention, and will be discussed. Not only in 
the national executive committee, but upon 
the floor of the convention. Militant leader- 
shin and militant action will be required. 

Next came the report of Regional 
Vice-President Albert B. Jones. It was 
as follows: 

REPORT OF REGIONAL VICE-PRESIDENT 

ALBERT B. JONES 


Reporting activities of state associations 
in this region, I am pleased to say that this 
year’s work shows an increased member- 
ship and greater effort and results in con- 
structive organization work. : 

The Washington State Association met in 
annual convention in Spokane, April 18 and 
19, with a good attendance, considering that 
the convention city is in the extreme eastern 
part of the State. The program for the two- 
day session was one unusually well balanced, 
very little time given to entertainment, and 
the subjects were educational and most ben- 
eficial to the jewelry interests. The new and 
later developments in the business was a 
topic freely analyzed from several angles, 
and discussions were had on the best, or 
better, method of dealing with the new sit- 
uations. : 

The subject of an all-inclusive associa- 
tion as suggested by President Brotherly 
was, from its first presentation, wholeheart- 
edly accepted as a far-reaching step in 
creating an avenue for the solving of many 
problems in the trade, to the benefit of_ the 
several branches and interests engaged in 
the jewelry business. An unusual feature in 
discussions on the floor by the several mem- 
bers was, that all were in favor of the plan, 
and it was endorsed by the unanimous vote 
of the convention. ‘ 

The jewelry interests in Washington are 
vitally interested in the outcome of the 
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forthcoming referendum vote on the reclass- 
imcation oO: all properties for purposes of 
taxation. Should the results favor a reclassi- 
fication, and should the tax rate be changed, 
there may be a possibility of jewelry mer- 
chandise being rated as a luxury, and of 
carrying a higher rate of tax. An organ- 
ized effort is being made to protect the busi- 
ness from undue discrimination should ne- 
cessity prevail. 

The officers have been well selected and 
the association is in the best condition in 
several years. 

The Oregon State Convention was held on 
April 18, 19 and 20, concurrent with Wash- 
ington. This year’s convention was the most 
successful that they have had in several 
years, and was an enthusiastic organization 
throughout the entire sessions. lresident 
Greve and Secretary Keene were reelected, 
and are doing good work for the jewelers 
of their State, and are valued as assets by 
the membership. The Oregon association is 
gaining in beneficial results through their 
cooperation with the several community 





ALBERT B. JONES, REGIONAL VICE- 
PRESIDENT 


Chambers of Commerce. By this tie-up they 
maintain a reenforced organization by which 
they have been successful in benefiting the 
trade in general. 

The two States adopted the organization 
of districts for the holding of district meet- 
ings so as to bring the jewelers together at 
various times; it is found that this plan 
works out very nicely in bringing com- 
munity jewelers into a closer business re- 
lationship. The presentation of the national 
resolution passed at Milwaukee relating to 
an all-inclusive membership was met with 
the same hearty approval as shown in the 
Washington convention, except that » Na- 
tional Trade Council would be valuable to 
the trade throughout. 

In March, I met with some of the officers 
of the California Gold and Silversmiths As 
sociation. From the fact that the Cali- 
fornia association is not affiliated with the 
National, I have no report to make. Its 
officers are men of sterling worth and busi- 
ness ability, and, from all reports, are ac- 
complishing valuable results for the jewelry 
interests of their State. Their membership 
in the National would be a valuable addi- 
tion. 


Arthur Everts then called attention, 
in an interesting and semi-humorous way, 
to “the things we leave undone.” 

Next on the program was the report 
of Tinley L. Combs, which was as fol- 
lows: 


REPORT OF REGIONAL VICE-PRESIDENT 
TINLEY L. COMBS 


The report of the regional vice-president 
for the newly created district of North and 
South Dakota, Nebraska, Kansas, and Colo- 
rado, is short and sweet, for it is a report 
of optimism and progress. 

We hold good conventions in each of the 
States except Colorado (which is still un- 
organized or sleeping). In each State except 
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South Dakota, the attendance was good and 
the programs interesting. 

While the South Dakota convention wag 

called to meet in Huron, none of the four 
local jewelers were members of the state as- 
sociation, but as a result of the convention 
there, we enrolled all four of the Huron 
jewelers. 
_ It was a pleasure to substitute for Reg- 
ional Vice-President Arthur Everts at the 
Oklahoma and Missouri conventions, in both 
of which States (as well as in those of my 
own territory) I found a sentiment of fine 
appreciation of our national association 
benefits and officers. Each convention en- 
dorsed the all-inclusive plan of President 
Brotherly, and asked for action, in the belief 
that this plan will greatly aid the inter- 
cooperation of the various branches of our 
industry; and if we now, as an organization 
will watch the aroused interest of the whole- 
salers, and both ask and offer them cheer- 
ful cooperation, we will, from it all, develop 
some great working plan that will liberate 
us from the lethargy of recent years, and 
vitalize our powers of aggressiveness to a 
point of positive advancement and prosper- 
ity, in which all branches of our industry 
can and will want to participate. 


The question box followed, and Presgj- 
dent Brotherly asked “Joe” Mazer to take 
charge. All questions that could not be 
answered from the floor were answered 
by “Joe.” Some very constructive 
thoughts were brought out during this 
period, as the questions asked were of a 
different character than usually pre- 
sented on occasions of this kind. The 
convention adjourned shortly before 11 
p. m. to convene at nine o’clock in the 
morning. 


DALLAS, TEX., Oct. 3.—Today’s session 
was to begin at 9 a. m., with an address 
by B. J. Doyle, on “The Spirit of the 
Times” but did not start until 9.45, and 
Mr. Doyle, who was given a tremendous 
ovation by the delegates, was disinclined 
to proceed on account of the limited time 
afforded him. It was decided, therefore, 
that the afternoon program which con- 
sisted of reports of the watch inspection 
committee, the silverware committee, the 
state secretaries and of Vice-President 
Everts be abandoned, and Mr. Doyle and 
President Brotherly will present, in full, 
their respective plans. The balance of 
the morning was taken up with the 
addresses scheduled, from Arno Dorst, 
A. C. Dunn of the Department of Com- 
merce and Chester Leasure, associate 
editor of the Nation’s Business. The 
afternoon session will be the big and 
important one. 








A novelty in great favor just now is 
the “match-box” watch, whether for men 
or women. A metal case, which opens, 
when pulled apart, by either end, re- 
veals a watch that fits exactly into the 
match-box. Sometimes the match-box is 
in crocodile with a silver casing at either 
end. Sometimes it is in lizard and gold, 
sometimes in embossed silver or gold. 
The watch is necessarily very small to 
be contained in this case, and everyone 
wants one to put into the waistcoat 
pocket, or to slip into a vanity case. 
These “match-boxes” are also being used 
for containing essence of various per- 
fumes. A glass “match-box” about an 
inch in length, is fitted with a silver top. 
Inside there is some essence of perfume, 
much stronger than ordinary scent. Be- 
sides these boxes there are miniature 
bottles and miniature fountain pens. 
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Texas-Louisiana Jewelers Meet 





Members Hold Short Session and Elect Officers and Directors 
Just Before A. N. R. J. A. Convention Starts 


DALLAS, TEX., Oct. 2—The 22nd an- 
nual convention of the Texas-Louisiana 
Retail Jewelers’ Association was held 
here this morning in one of the banquet 
rooms on the mezzanine floor of the 
Baker Hotel and was attended by about 
50 enthusiastic retail jewelers from these 
States. The time was devoted mostly 
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PRESIDENT 


to business matters and the _ session 
closed in time to attend the opening of 
the national convention at noon. 

President Holland called the meeting 
to order at 10 o’clock and the invocation 
was pronounced by Dr. W. J. Hindley 
after which a cordial welcome was given 
by Simon Linz of this city. 

Reading of the minutes was deferred 
and the report of Secretary Palm in- 
dicated a few less paid members than 
last year but it is expected that before 
the.week is over the membership will 
exceed 100. The financial report was 
very satisfactory and the balance about 
as large as last year after expenses were 
paid and $500 contributed toward the 
entertainment of the national conven- 
tion and $100 to the Harvard research 
work. 

Arthur Everts, regional vice-president 
and ex-president of the A. N. R. J. A., 
reviewed the achievements of the na- 
tional organization in a very interesting 
manner and presented for their con- 
sideration an outline of the proposed all 
inclusive organization plan. He spoke 
of the necessity and value of local clubs 
and offered to present every member 
who would organize one in his town a 
sterling silver loving cup. A large num- 
ber expressed their intention of calling 
on him in the near future for a cup. 

A most interesting and instructive 


talk was that of Claudius G. Pendill, 
vice-president and sales manager of 
Towle Mfg. Co., who talked on improve- 
ment of store methods and the necessity 
of making the public familiar with mer- 
chandise values and pointing out the 
difference of value in articles of differ- 
ent price. The auditing report presented 
by Myron Evert was accepted and in 
this Secretary Palm was highly com- 
plimented for his efficient work. The 
convention unanimously adopted their 
recommendation that he be presented 
with $100 as an expression of their ap- 
preciation of his work. 

President Holland received a standing 
vote of thanks for his work during the 
year. 

After considerable discussion it was 
decided that action on the all inclusive 
plan would be deferred to an adjourned 
meeting which the president would call 
when the membership had had an oppor- 
tunity to familiarize themselves with 
the two plans that are being considered. 

Most of the officers were reelected. 
The adoption of the nominating com- 
mittee was unanimous and the following 
were declared elected: President, I. J. 
C. Holland; first vice-president, Louis 
Hausmann; second vice-president, W. J. 
McCray; secretary, E. J. Palm; direc- 
tors, Myron Everts, L. S. Patterson, 
Simon Linz, W. D. Armstrong, Lewis J. 
Bass. 

After announcements the meeting ad- 
journed subject to the call of the presi- 
dent. 

The address of President Holland was 
as follows: 

ADDRESS OF I. J. C. HOLLAND 


“At our 1927 meeting of the Texas- 
Louisiana Retail Jewelers Association it 
was decided that our association would 
invite the American National Retail 
Jewelers to meet in Dallas in 1928 pro- 
vided that this met with the approval of 
the Dallas wholesale jewelers and busi- 
ness men interested in the kindred lines 
of the jewelry industry. As you will re- 
member this 1927 meeting of the Texas- 
Louisiana association was the latter part 
of April. 

“Just as soon as I returned from this 
convention to San Angelo I immediately 
began correspondence with the Dallas 
wholesale jewelers and the Dallas Cham- 
ber of Commerce. The Dallas whole- 
sale jewelers unanimously decided that 
we should ask the A. N. R. J. A. to meet 
with us and asked at the same time that 
the Texas-Louisiana Association post- 
pone its 1928 meeting from April until 
the time that the National Association 
should meet. This was done that we 
might pool our expenses and provide an 
entertainment extraordinary for our vis- 
iting jewelers of the United States. 

“Mr. Palm and I immediately began 
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to send out letters to our friends and 
the directors of the American National 
Retail Jewelers Association asking that 
they use their influence toward assist- 
ing our association and Dallas toward 
securing this convention. With one ex- 
ception every person to whom we wrote 
replied that Texas was too far away or 
that they had previously pledged them- 
selves. This did not discourage us. We 
immediately wrote more letters and 
urged just a little stronger. Then we 
had our friends write letters to these 
men and following these letters we had 
the Chamber of Commerce of San An- 
gelo, Dailas,° Austin, Brownwood and 
Pauls Valley, Okla., write letters. Then 
we went out of the State and solicited 
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letters from our friends. At the time 
that nominations were put in order at 
the Milwaukee convention, Secretary 
Anderson of the A. N. R. J. A., an- 
nounced that if we were to try and an- 
swer all of the correspondence that had 
been addressed to him in regard to Dal- 
las as the next meeting place of the 
convention that he would be over 30 days 
dictating letters. When Texas goes 
after anything they usually get it and 
this was one of the times that we got 
the convention. 

“We next prepared a special train 
from St. Louis to Dallas over the Mis- 
souri-Pacific and Texas & Pacific which 
brought many of our visitors to Dallas 
this morning. In regard to this special 
train I might say that the Missouri-Pa- 
cific System assisted us in every manner 
towards making this train’a success, 
and I have found them to be some of the 
highest types of men that I have ever 
done business with. 

“IT am just wondering if you members 
of our Texas-Louisiana Retail Jewelers 
Association take time to read THE JEWEL- 
ERS’ CIRCULAR, The Keystone, the Na- 
tional Jeweler, and last, but not least, our 
own state magazine, the Southwestern 
Jewelers Forum. These four publications 
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Jewelry Bandit Caught 
Last of Quartet of Robbers Who Looted 
sil ry e Cincinnati Loan Office Now in Custody 





CINCINNATI, Oct. 1.—The last of a 
quartet of robbers that held up and 
robbed two clerks in Savin’s loan office, 
36 E. Sixth St., on March 23, 1922, and 
escaped with $30,000 in diamonds, was 
under arrest in Detroit Monday, accord- 
ing to a telegram received by Cincin- 
nati police. 

The man, Frank Klayman, alias “Jack 
Tucker,” alias “Frank Clay,” 28, Pitts- 
burgh, was picked up by Detroit police 
and identified through fingerprints, it is 
stated. He admitted his identity later 
and waived extradition papers. He will 
be returned to Cincinnati to face trial 
on indictments returned against him by 
a grand jury shortly after the robbery. 

The arrest of Klayman came as a 
surprise to-Cincinnati police, who be- 
lieved that he was dead. He had been 
trailed all over the country, and when 
a report that he had been killed in a 
railroad accident came, the search was 
abandoned. 

The store was held up by three white 
men and a negro. The other men were 
arrested shortly after the robbery. One, 
Barney Haberman, was found in Hobo- 
ken, N. J.; another, Samuel Wiman, in 
San Francisco, and R. Burton, negro, 
was arrested in Cincinnati. All of the 
robbers were from Detroit. 

Haberman and Wiman escaped from 
the Sandusky farm, Nov. 28, 1924. Ac- 
cording to police records, Wiman was 
recaptured in Louisville a few days 
later. Both men had been arrested 
through their connection with women 
who the police were watching, and 
Wiman was recaptured in a similar 
manner. The records do not show that 
Haberman was ever recaptured. 

There were two clerks in the store 
when the holdup occurred. The safe 
had just been opened for the day’s busi- 
ness and the diamonds put on display. 











DETROIT, Oct. 1.—Jack Tucker, 28, 
Pittsburgh, has confessed that he was 
one of three men who participated in a 
$50,000 jewelry store holdup at Cincin- 
nati, March 23, 1922, police announced 
today. 

Tucker, taken into custody in an 
apartment here Saturday, signed a 
statement in which he said he acted as 
lookout during the robbery, according to 
police. Four alleged gangsters and a 
woman were arrested in the raid in 
which Turner was taken. Police said 
they seized a bag containing three 
revolvers. 








Bowler & Kliderlein is the name of @ 
new firm of retail jewelers which opened 
a store at 29 W. Washington St., Brad- 
ford, Pa., last week. The first named 
member of the firm was formerly with 
W. J. Fuernan, while Mr. Kliderlein 
was associated with another local jew- 
eler, A. C. Clayman. 
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M. Schoenfeld, of Moses Schoenfeld & 
Son, Saugerties, N. Y., is in town for 
several days on a business trip. 

Fred H. Albus is now associated with 
Maybaum Bros., Inc., 48 W. 48th St., 
in the capacity of city salesman. 

Charles Preiser has opened his new 
office as an importer and jobber in dia- 
monds, watches and jewelry at 36 W. 
47th St. 

A charter of incorporation was 
granted Sept. 27 to J. B. Braunstein, 
dealer in ring settings. The capital is 
given as $20,000. 

Bernard Weiss has engaged in fine 
watch repairing at 21 Maiden Lane, 
Room 808. He was formerly connected 
with the Bering Watch Co. 

A charter was issued Monday to the 
Universal Mesh & Jewelry Co., this city, 
authorizing the company to do business 
with a capital of $20,000. 

Increased business has compelled the 
Mimo Watch Co., 21 Maiden Lane, rep- 
resenting Gray & Co., Chaux-De-Fonds, 
Switzerland, to take larger quarters on 
the top floor of the same building. 

Dave M. Heitel, of Henry Freund & 
Bro., 20 W. 47th St., has just returned 
from a very successful business trip. 
Mr. Heitel was on the road for about 
seven weeks. 

George J. Klinick, of L. Heller & Son, 
Inc., 15 W. 47th St., left Monday night 
for Buffalo, where he will remain until 
Friday. Mr. Klinick will call on a num- 
ber of the trade while visiting there. 

The Pallas Mfg. Co., manufacturer of 
vanity cases and metal novelties, this 
city, was petitioned into bankruptcy in 
the United States District Court last 
week. , The petitioning creditors  in- 
clude: George W. Kyle & Co., Inc.; Sam- 
uel S. Ullman and Frank M. Milford. 

Moses Silberstein, also known as 
Morris Silverstein, plater and polisher, 
236 Madison St., filed a voluntary peti- 
tion in bankruptcy in the United States 
District Court last Thursday. Liabili- 
ties approximate $5,157, while the as- 
sets, which include stocks, negotiable 
bonds, etc., total about $157. 

The article published on page 62 in 
last week’s issue of THE JEWELERS’ 
CIRCULAR on the trophies for the Los 
Angeles-Cincinnati Air Race failed to 
state that they were made for Charlton 
& Co., Inc., 634 Fifth Ave. The trophies 
were made by Schanfein & Tamis, gold 
and silversmiths, 36 W. 47th St., as pre- 
viously noted. 

An involuntary petition was filed 
against Louis Beitchman, jobber in pre- 
cious stones and jewelry, 74 W. 46th St., 
Sept. 26 in the United States District 
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Court. Samuel Jacobs is the petitioning 
creditor and claims upward of $1,000 
due him. Judge Winslow has appointed 
Joseph H. Frier receiver, under a bond 
of $2,000. 

Albert Ulmann, author of “A Land- 
mark History of New York,” has com- 
pleted a new book entitled “New York- 
ers: From Stuyvesant to Roosevelt,” 
which will be published on Oct. 15 by the 
Chaucer Head Bookshop, New York. 
The work comprises 13 biographies, in- 
cluding Thomas Paine, Alexander Ham- 
ilton, Washington Irving, Edgar Allan 
Poe, Robert Fulton, Samuel B. Morse, 
De Witt Clinton and Peter Cooper. In 
the telling of the life stories, together 
with the presentation of numerous let- 
ters, a unique and highly interesting 
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narrative of the city’s history and 
growth has been compiled. 

Among the California jewelers in 
New York at the present time is James 
E. Conlon of the Maxferd Jewelry Co., 
958 Market St., San Francisco. Mr. 
and Mrs. Conlon returned to New York 
recently on the Belgenland after a four 
months’ pleasure trip touring Europe. 
He is stopping at the K. of C. Hotel, 
5ist St. and Eighth Ave., and expects 
to remain in New York for a while 
before returning West. The trip to 
California he hopes to make by easy 
stages, stopping at the principal cities 
en route. If any of the World’s Series 
is to be played in New York, Mr. Conlon 
expects to remain here to see these 
games. 

Arthur Silberfeld, importer of dia- 
monds, 2 W. 46th St., who has just re- 
turned from an extensive business and 
pleasure trip to the European markets, 
reports an unusual recovery of jewels to 
the extent of $20,000 stolen from Mrs. 
Silberfeld while they were stopping at 
the Palace Hotel in Ostend, Belgium, on 
Aug. 11. The thief gained entrance to 
their rooms by climbing up the drain 
pipe leader.- In addition to the jewels he 
escaped with some wearing apparel. The 
robbery was reported to the police and 
in two days the thief was caught in An- 
twerp and all the jewels were recovered. 
The thief was extradited to Belgium and 
was sentenced to five years in prison 
and at the expiration of this sentence 
he is to be deported to Poland. 

The jewelry and clothing belonging to 
Mme. Ganna Walska, wife of Harold F. 
McCormick, Chicago, were released last 
Friday by the United States customs’ 
authorities on the claim of Mme. Wal- 
ska’s legal representative that the prop- 
erty had previously been in the United 
States, and that a list of it had been fur- 
nished to the customs’ officials when she 
went abroad in 1924. As reported in 
these columns last week this jewelry and 
other personal belongings, said to be 
worth $2,500,000, were seized by customs’ 
men on the arrival of Mme. Walska in 
this country after she failed to make 
a declaration. She protested that she 
was not a resident of the United States 
and on that ground was entitled to bring 
her jewelry, costumes, etc., into this 
country duty free. She finally appealed 
to the authorities at Washington, where 
hearings were held last week. 

Ben Klein, watch dealer, 20 Maiden 
Lane, has opened an uptown office at 562 
Fifth Ave., corner of 46th St. The office 
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IN THE HEART OF THE JEWELRY 
TRADE 


THE STATE hie | , 
AND TRUST COMPANY 


376 Grand St. 
NEW YORK 


JEWELERS in steadily increasing 
numbers are finding our location 
most convenient and our serv- 
ice very satisfactory. 
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at 20 John St. will be continued as usual. 

Mrs. Pauline Kahn has leased the 
store at 359 Jackson Ave., Jersey City, 
N. J., where she will engage in the opti- 
cal and jewelry business. 

Arthur Essing, assistant secretary of 
the Jewelry Crafts Association, re- 
turned last Monday on the Leviathan 
after spending several months abroad. 

Walter Lewy, of Lewy & Co., 312 
Fifth Ave., is sailing on the Hamburg 
next Saturday for a six weeks’ trip to 
Europe in the interests of his firm. 

M. Rosenblum, 83 Mercer St., who, 
for many years, has manufactured pipe 
cases exclusively is now manufacturing 
and assembling smokers’ sets for the 
jewelry trade. 

E. S. Heller, manufacturers’ agent, 
702 Heyworth building, Chicago, is in 
New York, and while here called at the 
downtown offices of THE JEWELERS’ CIR- 
CULAR. 

Word was received in this city sev- 
eral days ago that Emil W. Kohn of 
Theo. A. Kohn & Son, sailed from Eu- 
rope last Saturday and will arrive in 
this country this week. Mr. Kohn has 
been abroad for several months. 

The firm of Charles S. Crossman & 
Co., widely known as “The Old Mine 
Diamond House,” 3 Maiden Lane, cele- 
brated its 49th anniversary last Mon- 
day. This business was. established 
Oct. 1, 1888. 

The Anchor Tool & Supply Co. has 
moved from 24 John St., where it has 
been located for 24 years, to 12 John 
St., in the Anderson building, where the 
concern now has lighter and more mod- 
ern quarters. 

It was announced several days ago 
that Max Weiss, who has been employed 
for the last six years at the Star Loan 
Office, 453 Sixth Ave., of which Sol 
Jacobs is the proprietor, has severed his 
connection with that establishment. 

The Guildcraft Jewelry Mfg. Co. is 
the name of a concern authorized to do 
business in this city, according to a 
charter of incorporation issued last 
week at Albany, N. Y. The capital of 
the concern is placed at $20,000. 

A. Sauer & Co., Cincinnati, whose 
plant turned out the first leather wrist 
watch strap, made in America, has 
opened an office at 333 Fifth Ave., this 
city. The New York office will be under 
the supervision of Max Feldman. 

The regular meeting night of the Gem 
Club being Oct. 11, which is a holiday 
eve, the officers thought it advisable to 
change the date to the night of Oct. 18. 
On this night the members will journey 
to the Hermitage Restaurant in Union 
City, N. J., where arrangements have 
been made for a beefsteak dinner which 
will be followed by the annual bowling 
tournament. 

The National Jewelers Board of Trade 
reports a fine response to its letter re- 
questing contributions to the Hurricane 
Relief Fund. Checks have been coming 
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into the offices at 20 W. 48th St. with 
a marked promptness and have been 
placed with the Red Cross. Letters 
from some of the members state that the 
writers have contributed through their 
local Red Cross branches, Chamber of 
Commerce, ete. To date over $3,000 has 
been received for this worthy cause. 

A. B. Rosenberg, formerly a partner 
of the Ben Shiers-Rosenberg Co., and 
Philip R. Kolbe, who was connected with 
the same firm, for the past 17 years, 
have formed the Rosenberg-Kolbe Corp., 
which it is announced will succeed the 
Ben Shiers-Rosenberg Co. The new cor- 
poration will continue along the same 
lines as the old firm. Mr. Rosenberg 
and Mr. Kolbe will both leave shortly to 
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New 
Telephone Number 


The telephone number of 
the main office of THE 
JEWELERS’ CIRCULAR is 
now 


Penn 4291 








call on the trade in their respective ter- 
ritories with a line of rings and mount- 
ings. 

Plans for the dinner and meeting of 
the Jewelry Crafts Association, which 
is to be held the evening of Oct. 18, at 
the Astor Hotel are about completed. 
At the time of writing the name of the 
principal speaker cannot be announced, 
but will’ be in next week’s issue of THE 
JEWELER’S CIRCULAR, as well as the topic 
of his address. Full details of the meet- 
ing will be given at that time. The 
speaker will be a man well known and 
an important and interesting address is 
promised. Because of the importance of 
the meeting the invitation to attend is 
extended to all manufacturers in New 
York, whether members or not. Tickets 
may be obtained at the offices of the 
Jewelry Crafts Association,.48 W. 48th 
St. 

No trace of Aaron Zilver, diamond 
cutter, 108 Fulton St., who so mys- 
teriously disappeared last week, has been 
found by the police. Having often ex- 
pressed a desire to go to South Africa 
where he might obtain employment at 
his trade, friends of Zilver are advanc- 
ing the opinion that he may now be on 
the high seas bound for the diamond 
fields. It was at first believed that 
Zilver might have been the victim of 
foul play, but this theory has practically 
been abandoned. The first report of 
Zilver’s disappearance was made recently 
by the diamond cutter’s wife, who asked 
the Long Island police to search for her 
husband. She told the authorities that 
he had not been home since Sept. 20 and, 
as he carried some cash and jewelry, 
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she feared he might have become the vic- 
tim of thieves. Zilver, it is reported, 
drew money from the bank in which he 
kept a deposit and this, his friends be- 
lieve, he may have used to pay his pas- 
sage if he went to South Africa. He 
occupied only a small portion of a dia- 
mond cutting shop in room 1301 on the 
13th floor at 108 Fulton St. 

Adolph Landau, president of the 
Bronx Retail Jewelers Association, 
chairman of the Executive Board of 
New York City Retail Jewelers Asso- 
ciation, and active in the State organi- 
zation, is receiving the sympathies of his 
many friends in the trade over the un- 
timely death of his wife, who was the 
victim last Saturday night of one of 
the so-called “hit and run” automobile 
drivers. After knocking her to the street 
he drove rapidly away and made his 
escape. She was immediately rushed to 
the Lincoln Hospital where she died two 
hours later. Masonic services were held 
by the Eastern Star last Monday night 
at Scheuer’s Chapel, 154th St. and 
Amsterdam Ave. She was buried Tues- 
day afternoon. Out of respect for Mr. 
Landau, the regular monthly meeting 
of the Executive Board of the New York 
City Retail Jewelers Association, which 
was scheduled to be held at the Hotel 
Astor, next Friday night, was canceled. 
Appropriate resolutions will be passed 
by this body and spread upon the min- 
utes, expressing the sincere sympathy 
of the organization. 








Dutch Women Fond of 


Jewelry 


MERICANS who are traveling in 
Holland in writing to friends, speak 
of the fondness of the women for jewel- 
ry. They say one may see hundreds of 
bright fresh faces, framed in their caps 
and rich headgear on the Mient where 
they make their purchases. One will 
find them in the silversmiths’ shops buy- 
ing silver chains, bracelets and buttons 
for everyday wear. 

On market days one may see the men 
in long blue frocks, crook in hand and 
their wives and daughters in their neat 
costume and rich headgear, topped by 
a truncated cone of a yellow straw bon- 
net. The delicate gold band, half an 
inch wide, that is worn on the forehead, 
is wrought with all the cunning and al- 
most genius of the goldsmiths’ art. in 
finest filigree. An unmarried woman 
wears the band aeross the left temple; 
it extends to the middle of the forehead. 
A married woman wears hers on the 
right. They are caught beneath the 
dainty embroidered cap and fastened to 
a broad gold band beneath it by long 
gold pins, the heads of which, projecting 
over each temple, are either exquisitely 
chased, wrought in relief, or made in 
filigree. 

Many of these plain-spoken, kindly 
people of North Holland are well off and 
can afford to gratify their fondness for 
jewelry, and also follow the long es- 
tablished eustoms of their country.— 
L. C. B. 




















= Gp ts ee ot 
















LARS ST Se SAC AABN a aaah Tides, wis 


iat wae 




















THE JEWELERS’ 





CIRCULAR 








October 4, 192s 





wt a 
A | ii 4 i sn b il wil 
I} LD 





Vaults. 


CAPITAL, SURPLUS and 
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World. Foreign Exchange 
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Investment Service 
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SALMON P. CHASE, Secretary of the Treasury under LINCOLN 


Permanent Trust Service 
Always on duty 


That National Banks have 
complete trust powers is 
not generally understood. 
The Federal Reserve Act 
(as amended in 1918) en- 
ables National Banks to 
exercise full fiduciary 
powers. 
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Through our Trust De- 
partment, we serve in- 
dividuals as trustee, ex- 
ecutor, administrator, 
guardian. We serve cor- 
porations as registrar and 
transfer agent of stocks 
and as trustee for bond 
issues. 


Large capital resources and a perpetual charter 
make for stability and permanence. 


THE 


CHASE NATIONAL BANK 
of the City of New York 


'Two Convenient Branches: 
Madison Ave., at 41st St. 
Capital and Surplus and Undivided Profits $107,000,000 
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Texas-Louisiana Jewelers Meet 
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have given us every assistance possible 
towards making this convention a suc- 
cess. They have even gone so far as to 
print news which in most any publica- 
tion in the United States would be called 
advertising. In printing this so-called 
news they gave us space in order that 
we might make this the greatest conven- 





SIMON LINZ, WHO WELCOMED THE 
JEWELERS 


tion in the history of the American Na- 
tional Retail Jewelers Association. Bart- 
ley J. Doyle, owner of the Keystone, and 
H. P. Bridge, Jr., editor of the Keystone ; 
A. M. Clark, of THE JEWELERS’ CIRCULAR; 
George Englehard, owner of the National 
Jeweler, and Francis R. Bentiley, editor 
of the National Jeweler, each gave this 
convention his own personal attention. 
We were not sent to some reporter or 
some minor official, but offered the full 
cooperation of these publications in every 
manner whatsoever. Bryan Snyder, ed- 
itor of the Southwestern Jewelers Forum, 
and the Dallas wholesalers who sponsor 
the Forum, gave us untold assistance in 
every way towards making this conven- 
tion a success. 

“Now, you jewelers who have assem- 
bled here, together with every jeweler in 
Texas and Louisiana, as well as the 
Southwest, should appreciate what these 
publications have done, and in some 
manner show your appreciation to them. 
You can help them by sending in a bit 
of news. Patronize their advertisers 
whenever possible, and by all means sub- 
scribe to their publications. Remember, 
they can not exist without your assist- 
ance, and without them you would be in 
a worse rut than some jewelers seem to 
be in today. 

“On this mezzanine floor you will find 
27 booths, each filled with exhibitors. 
On the third floor, which is strictly a 
sample room floor, you will find many 
rooms, each filled with exhibitors. Gentle- 
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men, this is the first gathering of jewel- 
ers from over the United States in which 
every booth and every sample room has 
been filled, and other exhibitors still 
crying for space. Remember, gentle- 
men, these exhibitors have each traveled 
from 1000 to 1500 and to 2000 miles to 
show their wares at this convention. 
This is a courtesy to Texas and to Dal- 
las. This is a courtesy that should not 
be overlooked. 

“Now, take a look at the program 
which you have before you. Look at the 
firms who have advertised with us. Both 
the advertisers and exhibitors have 
joined hands with the Texas-Louisiana 
Retail Jewelers Association and Dallas 
towards making this the greatest con- 
vention in the 23 years of its organiza- 
tion. Please do not overlook the cooper- 
ation that has been given us by these 
advertisers and exhibitors. It is your 
duty to visit every booth and sample 
room and meet the men in charge. It is 
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your duty to trade with these exhibitors 
and advertisers whenever possible. Re- 
member, without the wholesaler and 
manufacturer you can not exist, and 
without the retail jeweler they can not 
exist, unless they sell to other mercan- 
tile houses than the jeweler. Let’s build 
up our business by helping to build up 
theirs. 

“Now, in mentioning these things be- 
fore, please do not think that I am over- 
looking our dearest and closest friends— 
the Dallas wholesale jewelers and their 
kindred lines. Remember, had it not 
been for the Dallas wholesalers we could 
not have put on this great National Con- 
vention. These men have not only given 
our association the full use of the Forwm 
pages, but have stood the greater part 
of the expense of this convention, 
and unless I miss my guess they 
will have to dig down a little deeper. 
Gentlemen, these Dallas wholesalers 


carry a line that is equal to, if not better . 


than, any wholesale house in the United 
States where lines for a jewelry store are 
carried. These men have not exhibited 
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at the Baker because they have large, 
spacious showrooms where they have 
prepared displays for you, and also a 
hearty welcome. They have also re- 
mained in their own showrooms that our 
visitors might be allowed the places of 
honor by being allowed to use the booths 
and sample rooms. You should there- 
fore pay each of these Dallas whole- 
salers the courtesy of calling at their 
place of business and shaking hands with 
them; and, gentlemen, remember, Dallas 
has a market worthy of your considera- 
tion. 

“Now, while Dallas has extended a 
hearty welcome to you, and you are here 
to attend the 23rd annual convention of 
the American National Retail Jewelers 
Association, please remember that the 
visitors to this convention of the Ameri- 
can National Retail Jewelers Associa- 
tion are our guests, and let’s keep up 
our Southern hospitality, let’s make 
every man, woman or child present here 
for this great gathering enjoy every 
minute of their stay and want to come 
back to Texas again, and very soon. I 
thank you.” 








Death of William H. Lyon 


CoLuMBUS, S. C., Oct. 1—William H. 
Lyon, who with his brother, H. T. Lyon, 
established a jewelry business in Ander- 
son, S. C., about 20 years ago, died re- 
cently in an Anderson hospital. 

Not only was Mr. Lyon a prominent 
business man, but he was very active in 
city affairs. He was alderman from the 
Fifth ward and also foreman of the 
grand jury of Anderson county. Just 
two weeks before his death he was taken 
ill and underwent an operation for peri- 
tonitis from which he never rallied, 
steadily growing worse until the end. 

In 1917 Mr. Lyon enlisted in the 
World War, and was assigned to the 
infantry of the 30th Division. He served 
as a sergeant until he reached France, 
where after an illness from pneumonia 
he was transferred to the supply com- 
pany and was made battalion sergeant- 
major. After the Armistice Mr. Lyon 
remained in Paris for several months 
as a member of the Y. M. C. A. 

Surviving Mr. Lyon is his father, S. 
J. Lyon, Sr., of Abbeville, S. C.; four 
brothers, H. T. Lyon of Anderson, C. 
J. Lyon of Atlanta, J. L. Lyon of Knox- 
ville and Wardlaw Lyon of Anderson, 
and the following sisters: Mrs. A. M. 
Klugh of Anderson, Mrs. C.. E. Klugh 
of Miami and Miss Mildred Lyon. 

Funeral services were held at the 
home of H. T. Lyon and interment was 
in the family burying plot at Abbeville. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U.S8.Gov’t New York 
Date Official Assay Bars’ Official 
Sept. 25.... 265 59% 57% 
S  BGxG.., 2S 59% 57 
“ 6§637.... 26% 59% 57% 
“38... .«. Zee 59% 57% 
AS * ae: Gig 2695 60 57 
Oct. 1.... 265 60% 574 
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BOSTON 


David deSay Thomas, diamond buyer 
for Jason Weiler & Sons, has been ad- 
mitted as a member of the Boston City 
Club. 

The J. M. Kirby Co. has just com- 
pleted enlargement of its offices by add- 
ing two rooms. This gives the company 
the whole of the sixth floor of the annex 
of the Jewelers’ building, and provides 
space for clock and silverware depart- 
ments and the display of a more exten- 
sive line of jewelry. 

The bowling season is on. Bigelow, 
Kennard & Co., the Smith Patterson Co., 
and the E. B. Horn Co., continued their 
winning gait in the matches rolled last 
week at the New Boston alleys in the 
Jewelers’ League. A. West of the M. 
S. Page Co., gave a good account of 
himself, getting a total of 135 in his 
final try, and totaling 328 for his three- 
string total. 

J. M. Kelsey, New York sales man- 
ager of the Waltham Watch Co., has 
resumed his duties after three months’ 
absence from business. George Peter- 
son, assistant treasurer of the Norris- 
Allister-Ball Bridges Co., Chicago, was 
a visitor at the factory in Waltham last 
week, where he was entertained by the 
management. The company _ reports 
that business has greatly improved, nec- 
essitating the taking on of more help. 

By cutting a small hole in the show 
window in the lobby of the Lenox Jewel- 
ry Co. thieves got away with about $400 
worth of semi-precious jewelry the 
night of Sept. 27. The hole in the win- 
dow was not much larger than the width 
of a man’s arm. Apparently the win- 
dow had been cut with a glass cutter. 
A small piece of the glass near the base 
of the window had been removed and, 
according to the management, a check- 
up of the stock showed that 12 rings 
with semi-precious stones and two pen- 
dant watches had been removed. The 
break was so cleverly made that it was 
not noticeable from the street, and 
searcely discernible as one enters the 
lobby. No clew to the burglars has been 
found. 

The Howard Clock Co. has installed 
a unique timepiece at Phillips Andover 
Academy. The distinctive feature is 
the four dial tower clock on the ad- 
ministration building which has four 
sectional bronze dials glazed with a 
beautiful sapphire blue glass. This is 
not a surface color but a deep blue tint 
through the entire glass. The makers 
eall it pot blue and at night the four 
7 ft. circles have the appearance of 
“blue moons” which carry out the wish 
of the donor, Thomas Cochrane, a part- 
ner in the firm of J. P. Morgan & Co., 
New York city, who is an alumnus of 
the Academy. The college colors are 
blue and gold and these colors are com- 
bined in the blue background of the 
dials, while the hands, figures and dots 
are finished in gold leaf over the solid 
bronze metal. Hence in the day time 
the college colors of blue and gold are 
very much in evidence, but at night, 
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with the illumination behind the glass, 
the gold is not so prominent, and when 
a considerable distance away the ob- 
server does not see the figures and dots. 


PHILADELPHIA 


J. H. Lencer, for years a watchmaker 
to the trade here, has branched out into 
the jewelry business and has opened a 
store at 6812 Market St. 

William Lesse, of S. Lesse & Sons, 
manufacturing jewelers, Eighth and 
Chestnuts Sts., is on a business tour of 
the bituminous coal section of Pennsyl- 
vania and is reporting good business. 

Fred J. Cooper, jeweler, 113 S. 12th 
St., and president of the Pennsylvania 
Retail Jewelers’ Association, is attending 
the meeting of the A. N. R. J. A. at 
Dallas, Texas, this week, and was one of 
the convention speakers. 
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Watch for the complete report 
of the great A.N.R.J.A. Conven- 
tion at Dallas, Tex., in the next 
issue of THE JEWELERS’ Cir- 
CULAR. 








Friends of Max E. Gordon, of Aisen- 
stein & Gordon, are concerned over his 
illness, which has resulted in his plac- 
ing himself in the hands of his physician, 
who has sent him to Jefferson hospital 
for an intensive study of his case. 

Joseph Gersh, for a number of years 
connected with Joseph Goodman, dia- 
mond dealer on Sansom St., has become 
associated with the firm of H. O. Hurl- 
burt & Sons, taking a position in the 
diamond department. 

Henry Ford may not get the grand- 
father’s clock bequeathed to him by the 
will of William E. Haskell of Vineland, 
N. J., who also willed the automobile man 
other heirlooms of notable antiquity. A 
contest of the will has been filed by Mr. 
Haskell’s mother, who is 92 years old, 
and asserts she is entitled to share in 
the estate. The clock is a large one and 
said to be the oldest in New Jersey, being 
a perfect type of early colonial period. 

Attention of the police authorities has 
again been called to the activities of a 
so-called auction store, where under the 
guise of an auction of Japanese and 
other oriental goods, it is alleged that 
questionable auctions are carried on. As 
a result of action by the Better Business 
Bureau, the operators were warned by 
the police, and for a time were more 
careful but within a few days it is al- 
leged have resumed all the games by 
which the unwary are duped. 

One of the interesting papers on the 
program of the Direct Mail Advertising 
Association Convention, to be held here 
Oct. 17 to 19, will be read at the session 
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of the retail department of the conven- 
tion on Oct. 18 by Edward P. Wright, 
advertising manager of Wright, Kay & 
Co., Detroit, his theme being “How Jj. 
rect Mail Profits a Detroit Jeweler.” 
Already a number of Philadelphia jew- 
elers interested in direct mail are plan- 
ning to attend this session. 


PITTSBURGH 


Biggard & Co. of the Clark building 
report that trade is improving. This 
appears to be the general situation 
throughout this territory. 

The Grogan Co. completed alterations 
to its enlarged store last week and held 
a formal opening starting Monday. 
The new addition gives the Grogan Co. 
about the largest first floor space of any 
Pittsburgh retail establishment. 


Henry Terheyden of the Terheyden 
Co. back from an eastern automobile 
trip enjoyed the visit very much. He 
may go South after the holidays. The 
trade of this house has been better than 
for the same period one year ago. 

The will of the late Otto Frey, North 
Side jeweler, was filed last week in the 
office of the register of wills the pre- 
liminary estimate of the value of the 
estate being announced as $12,000. It 
is said, however, that the value of the 
estate is probably much more. 

The annual meeting and election of 
officers of the Retail Credit Men’s As- 
sociation will be held in the William 
Penn Hotel, Monday night of next week. 
Harry E. Wilson will be chosen presi- 
dent. President Leon Michaels expects 
to turn over the organization to his 
successor with 1000 members. 

Three unknown men who entered the 
store of the M. Bonn Co. one day last 
week and looked at some watches ran 
out of the place taking two of them. 
The watches were reported as worth 

315, according to the report made to 
the detective bureau. The detectives 
were furnished with a description of the 
men. 

















Business men throughout the country 
have volunteered to help the Depart- 
ment of Commerce in the nation-wide 
retail credit survey recently undertaken 
by serving as chairmen of State organ- 
izations to cooperate in securing the de- 
sired information. The survey is being 
made by the department at the request of 
the National Retail Credit Association, 
which is convinced that there is a seri- 
ous lack of reliable information regard- 
ing the retail credit structure. It was 
felt that information of this type should 
be collected by a governmental agency 
so that the results may be readily avail- 
able to everyone on an impartial basi, 
with absolute assurance that the sepa- 
rate returns of firms and _ individuals 
will be held strictly confidential. Cash 
transactions, open credit and deferred 
or installment payments are the major 
aspects of the survey. 
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CHICAGO NOTES 


Wesley N. Jackson, manager of the 
Chicago office of the Louis Stern Co., 
just completed a six weeks’ business 
trip through the South and West. 

Josten, of the Josten Mfg. Co., 
Owatonna, Minn., was a visitor in Chi- 
cago last week looking over the mar- 
kets and renewing old acquaintances. 

J. M. Bennett of the J. M. Bennett Co., 
Minneapolis, Minn., and Mrs. Bennett 
motored to Chicago last week to spend 
about 10 days here calling on friends 
and looking over new goods. 

R. J. Howard, manager of the Chicago 
office of Baker & Co., 5 S. Wabash Ave., 
and Mrs. Howard, entertained all repre- 
sentatives and employes of the local 
office at their home in Evanston, last 
Saturday evening. 

John Leiner, vice-president of Benj. 
Allen & Co., and Mrs. Leiner, left last 
week for Godrich, Ontario, where they 
will visit with Mrs. Leiner’s parents 
for a few weeks. Before returning home 
they will stop at Toronto for a few days. 

Otto Lieberman of the Stein & Ell- 
bogen Co., is making a business trip 
through Michigan, and will be away for 
several weeks. M. H. Nathan, also of 
this concern, just left for his Michigan 
territory after completing an extended 
trip. 

I. Schwartz, wholesale jeweler, with 
offices on the eleventh floor of the Hey- 
worth building, returned last week from 
an extended business trip through the 
North. After remaining here for a few 
days he left on another trip through 
the West as far as Denver. 

John Howard, retail jeweler, of Two 
Harbors, Minn., arrived in Chicago last 
week with a party of friends. Mr. How- 
ard is spending some time, looking over 
fall lines and making holiday purchases. 
He made the trip by motor and stopped 
at plaees of interest enroute. 

M. S. Silverberg of the Stein & Ell- 
bogen Co., returned from a business trip 
through his Iowa, Missouri and Illinois 
territory, and after getting his stock 
in shape left on another trip through 
his territory. This time Mr. Silverberg 
will be away for about five weeks. 

C. J. McCarthy, hollowware represen- 
tative for the International Silver Co., 
left last week accompanied by Mrs. Mc- 
Carthy on a motor trip to Pensacola, 
Fla. Mr. McCarthy will remain there 
for about two weeks, visiting with many 
of his friends there and enjoying a com- 
plete rest. 
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Richard D. Fleek, eastern representa- 
tive for the Juergens & Andersen Co., 
just completed his first fall trip and is 
now spending a week at the home offices 
replenishing his stock before starting 
out again. Ted J. Tracy, also of this 
concern, just completed a trip through 
the Northwest. 

A. Seamans of the Donavan & Sea- 
mans Co., Los Angeles, Cal., was a 
visitor in Chicago last week looking over 
the markets and calling on friends. Mr. 
Seamans left here for his home. 
completed an extensive trip to Eagle 
Lake and from there went to Aurora, 
Ill., to visit with relatives. 

H. D. Vognild, well known retail 
jeweler, located at 1564 Milwaukee Ave., 
accompanied by Mrs. Vognild, and his 
sister, motored to St. Paul, his sister’s 
home where they will spend about 10 
days. Mrs. Vognild, also has relatives 
in Minnesota and they will call on them 
too before returning home. 

Delbert Gallett of D. G. Gallett, Aber- 
deen, S. D., spent the past week in Chi- 
cago visiting with his friends here and 
making arrangements to dispose of his 
patent top for tooth and shaving cream 
tubes, which he has invented. Mr. Gal- 
lett, also spent some time visiting the 
wholesale houses and making holiday 
purchases. 

George Flemming, western manager 
for the J. J. Sommers Co., returned 
last Thursday morning from the South 
where he spent over three weeks in 
calling on the wholesale trade. Mr. 
Flemming reports having had some nice 
business and had the opportunity of at- 
tending the opening season of the foot- 
ball game at Dallas, Tex. 

P. J. Callowhill, designer, for the 
Theodore W. Foster & Bro. Co., Provi- 
dence, R. I., stopped off in Chicago last 
week to spend a few days with L. H. 
Williams, their local manager. Mr. 
Callowhill left here last Wednesday for 
Los Angeles, where he will spend a 
few weeks enjoying a rest and visiting 
with their coast representatives. 

Joe Carr, representative for the Stein 
& Ellbogen Co., just completed a busi- 
ness trip through Iowa and Illinois.. Mr. 
Carr was away for five weeks and re- 
ports that he found business quite 
favorable. Mr. Carr spent a few days 
at the home offices getting his stock 
replenished and is leaving again this 
week on an extended trip through In- 
diana. 

Van M. Feltus, manager of the Chi- 
cago office of J. R. Wood & Sons, and 
W. C. Berry, manager of this office’s 


iti i 


~ 





He just . 


91 


AUNT 


~ ~ “a ~ ~ ~ a“ a ~ an ~ ¢ 


diamond department, left on Sunday for 
Dallas, Tex., where they are attending 
the A. N. R. J. A. convention. B. 
Kuhne, their southern representative, 
will join them at Dallas, and assist in 
welcoming jewelers to their elaborate 
headquarters. 

Stanley Willson of Bohn-Willson Co., 
Denver, Colo., stopped off in Chicago 
last week for a few days, purchasing 
goods and fixtures for the new store 
he is moving into on 16th St., within 
the next month. Mr. Willson left Chi- 
cago on Thursday for the New York 
markets, where he will spend a week. 
He will, however, return to Chicago be- 
fore going home. 

A. B. Paulsen, of the Waite-Thresher 
Co., and E. L. Logee & Co., has been 
confined to his home for several days 
last week on account of a severe cold. 
Mr. Paulsen, is feeling fine again and 
able to resume his duties, and reports 
that Mrs. Paulsen, who has been ill in 
London, England, for the past month 
with pneumonia is well on the road to 
recovery, but will not be able to leave 
for home for at least another month. 

Emanuel E. Mayer, returned home 
last week accompanied by his bride 
from a three weeks’ honeymoon trip to 
Minocqua, Wis. Mrs. Mayer, is the 
former Miss Mollie Weiss, of St. Louis, 
Mo. The couple were married on Sept. 
2, at St. Louis, Mo., and immediately 
left for their trip. Mr. Mayer, is well 
known to the trade in Chicago. He is 
in business for himself as a wedding 
ring engraver with offices in suite 1136 
Stewart building. 

Charles H. Fuller, of the George H. 
Fuller & Son Co., Pawtucket, R. I., ac- 
companied by Mrs. Fuller and Mrs. James 
E. Blake arrived in Chicago on Monday 
from a motor trip from the home offices. 
Mr. Fuller will spend a few weeks here 
visiting with members of the local offices, 
as is his custom about twice a year. 
Fred G. Perry, general factory super- 
intendent, will also arrive in Chicago 
early this week and join Mr. Fuller and 
his party. Mr. Perry will arrive via 
train. 

Friends in the trade extended sym- 
pathy last week to George Gubbins of 
the Illinois Watch Case Co., for the loss 
of his sister, Mrs. Rachael W. Gamble, 
who died at her home, 3124 North 
Racine Ave., on Monday, Sept. 24. She 
is survived by her husband, three 
brothers and a sister. Funeral services 
were conducted on Thursday from the 
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Chapel at 929 Belmont Ave., to the 
Church of Ascension where mass was 
celebrated at 11 o’clock. Burial was at 
Graceland cemetery. 


Word was received in Chicago last 
week from Charles E. Howes, announc- 
ing that he and his family arrived at 
Los Angeles and are now comfortably 
located in their new home. Mr. Howes, 
who represented E. L. Logee & Co., in 
Chicago and the Middle West for the 
past 20 years, now represents them on 
the Pacific Coast and the West, making 
his offices at Los Angeles. This change 
was found necessary on account of the 
health of Mrs. Howes. Axel B. Paul- 
sen, represents E. L. Logee & Co., in 
this territory now in conjunction with 
his other line..: 

Many retail jewelers visited the mar- 
kets in Chicago last week calling on 
their favorite wholesalers and visiting 
with many of their friends. Among 
those that spent some time here were: 
Louis Ratzesberger, Milford, Ill.; Clar- 
ence Speicher of Speicher Bros., Kan- 
kakee, Ill.; Merrill Inch of Inch & Olsen, 
Fort Dodge, Iowa; Harry Prudames, 
and wife of Delavan, Wis.; D. D. Graff, 
Elkhorn, Wis.; S. A. Asquith of S. A. 
Asquith & Bro., Waterloo, Iowa; V. R. 
Wetzel of Wetzel Bros., Sycamore, IIl.; 


J. H. Wolff, Astoria, Ill.; Hiram R. 
Daniels, Douglas, Wyo. 
Among the travelers representing 


eastern manufacturers and importers 
who called on the trade in Chicago dur- 
ing the past week were: Arthur B. 
Tuthill of Julius Raunheim, Inc., New 
York, on his way East from his Middle 
West territory; William Staiger of 
William Staiger & Sons, New York; 
Arthur Silberfeld of Arthur Silber- 
feld, Inc, New York; “Bill” Ken- 
nedy of the Barbour Silver Co. 
factory of the International Silver Co., 
Meriden, Conn.; Edwin V. Hutton 
of Davidson & Schwab, New York; Wil- 
liam S. Frink of Charles H. Conant & 
Bro., New York; returning from the 
Pacific Coast and en route to the East. 


Max A. Kohen, prominent credit jew- 
eler of Minneapolis, spent several days 
in Chicago last week purchasing mer- 
chandise and arranging for fixtures of 
two new stores he will open in about 
30 days. During the first week of 
November branch stores will be opened 
in Madison and Eau Claire, Wis. Mr. 
Kohen, states that these are the first 
of five stores he will open in the state 
of Wisconsin. At this time there is no 
credit jewelry store in either of these 
cities. Wm. Galloupe of the Keystone 
Watch Case Co., Department of Find- 
ings, Riverside, N. J., spent the past 
week at Chicago visiting with their 
local offices and calling on members in 
the trade. 

F. A. Andrius, retail jeweler at 3146 
S. Halsted St., was awakened early last 
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Thursday morning at his home directly 
in back of his store by crashing glass. 
When he went to investigate he found 
two men kicking out the glass in the 
front door. He immediately called the 
police and by the time they got there 
the glass was out and the men still kick- 
ing away. They were taken to the sta- 
tion and were found intoxicated, and did 
not know what they had been doing. 
Both men have no record so when they 
agreed to pay for the damages done 
they were released. The door of An- 
drius’s store is well protected by steel 
bars, so it would have been impossible 
for the men to enter that way. These 
bars can be seen through the glass. 


Abner I. Rosenblum and D. Lipschultz 
announce that they are opening a new 
retail jewelry store at 19 S. Clark St., 
on or about Oct. 6. Both Mr. Rosen- 
blum and Mr. Lipschultz have been as- 
sociated with the Morrison Jewelers, Mr. 
Rosenblum, as general manager and 
buyer for the past eight years, and prior 
to that time was employed by Sam Caro, 
who is president of the Morrison Jewel- 
ers, for 10 years. Mr. Lipschultz has 
been associated with the firm for the 
past six years. Messrs. Rosenbaum and 
Lipschultz have taken over the corpo- 
ration of the Morrison Jewelers, and 
will continue business under the same 
name, and be located on the Clark St. 
side of the Morrison Hotel. They have 
the well wishes of the entire trade and 
their many friends, in this new venture. 


Members of the Chicago Jewelers 
Bowling League completed their first 
month’s series for this season last 
Thursday evening, at Bensingers’. At 
the windup the team representing Baker 
& Co., were in the lead with nine games 
won and three lost. Otto Young & Co., 
and Norris, Alister-Ball-Bridges Co. are 
tie for a close second with eight games 
won and four lost. American Dental 
Lab. Co., are third with seven games 
won and five lost. American Optical 
Co., won six and lost six. Proesel Bros. 
come next with five won and seven lost; 
Goldsmith Bros. Smelting & Refining 
Co., and A. C. Becken & Co., are tie 
on the bottom of the list with three 
games won and nine lost. Gus Reinert 
of the Norris, Alister-Ball-Bridges Co., 
team has the honor of holding the high- 
est average for the 12 games; he made 
129. The officers of the league are the 
same as last year; namely—W. C. 
Harris, president; C. F. Gerstner, vice- 
president and D. E. Newman, secretary- 
treasurer. 








An application for an amendment to 
the charter of the Kay Jewelry Co., 
which will open a store at 515 Church 
St., Nashville, Tenn., within the next 
few weeks, increasing the capital stock 
of the company by $20,000, was filed in 
the office of the County Register, re- 
cently. The increase is for 100 shares 
of common stock at $100 per share and 
100 shares of preferred stock having a 
par value of $100 each. Homer Jonas 
is to be manager of the new Nashville 
store. : 
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CINCINNATI 


Albert C. Wallenstein, vice-president 
of the Wallenstein-Mayer Co., is making 
a special tour of the South to obtain first 
hand information about business condi- 
tions in that section of the country. 


Arno Dorst, president of the Dorst 
Co., presided at the meeting of the Credit 
Men’s Association at the Hotel Gibson, 
Thursday evening. He left Cincinnatj 
Saturday for the A. N. R. J. A. conven- 
tion at Dallas, Texas, where he will be 
one of the speakers on the subject of 
national publicity. 

Vinton Stegeman, member of the 
Stegeman family that controls the Wads- 
worth Watch Case Co., and Miss Fritzj 
Mae Baker, of Hyde Park, were married 
at noon Saturday at the Seventh Pres- 
byterian Church, in Walnut Hills. Miss 
Baker is a graduate of the University of 
Cincinnati. The Stegemans live in Fort 
Thomas, Ky. 


George Opie, representative of the 
Wadsworth Watch Case Co., and Charles 
Smith, of the same firm, left Cincinnati 
Friday night for Dallas, Texas. They 
carried with them a display that will be 
put up at the annual convention of the 
American National Retail Jewelers’ As- 
sociation exhibit in Texas. After the 
meeting Mr. Opie will make one of his 
trips through the South. 

Because of the increase in the business 
of the wrist watch strap business of A. 
Sauer & Co. the firm has established a 
branch office at 333 Fifth Ave., New 
York City. The branch is in charge of 
Max Feldman, who is a former Cincin- 
natian. The Sauer concern absorbed the 
leather business of Robinson Bros., in 
the Glenn building, where this jewelry 
manufacturing concern is located, some 
months ago. 

The headquarters of the Cincinnati 
Lapidary Co., on the fifth floor of the 
Wiggins Block, Fifth and Vine Sts., are 
being entirely refitted. Gustave Gillman, 
the proprietor, is installing a show case, 
among other things, in which he intends 
to display every kind of stone that is 
used in the jewelry profession. The 
workshop is being closed off from the dis- 
play room by a richly colored partition 
and an attendant is to be installed in the 
front room to take care of the trade. 

The Meyers Jewelry Co. is now thor- 
oughly established in its new home on 
Fifth St., one door west of Walnut St., 
in the structure that is still being com- 
pleted on the prominent thoroughfare 
known as Fountain Square. The new 
store is far different from the one for- 
merly occupied by the concern, and in- 
stead of a dilapidated structure, there 
now stands one of the many monuments 
to progress that Cincinnati has built in 
recent years. That part of the front of 
the jewelry store which is not devoted 
to plate glass is given over to shining 
brass slabs and columns, while the in- 
terior is entirely fitted out with walnut 
fixtures and cases. Brass_ grillwork 
forms a partition separating the office 
from the salesroom. 
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DETROIT 


James Garlick, one of the oldest retail 
jewelers in Detroit, this week is winding 
up business at his old store in prepara- 
tion to opening his new place on Gris- 
wold St., a block north. The building is 
to be demolished to make way for a new 
and more modern structure. 

Otto Simon, for a number of years 
located at 1940 Gratiot Ave., has re- 
cently moved to a much larger and mod- 
ern store at 13620 Gratiot Ave. Mr. 
Simon, like many other jewelers in the 
last few years, has gone farther out on 
this thoroughfare as the tendency of the 
resident population has been to follow 
the same trend. Mr. Simon has much 
new equipment and considerably more 
room, all of which aids him to care for 
his established trade. 

Russell Schaefer, of Luths, Dorweld, 
Haller Co., is making a trip through 
Michigan this week. His reports to the 
home office are exceedingly promising. 
The outlook for the holiday trade is far 
better than it was a year ago at this 
time, he finds. Similar reports are com- 
ing in from various sections of Michigan 
and it looks now as if the jewelers are 
soon to enter one of the most active 
buying seasons they have experienced 
in a long time. 

The Greater Detroit Retail Jewelers’ 
Association opened its fall activities on 
Tuesday evening, Oct. 2, with a dinner 
meeting at the Detroit Leland hotel. 
William P. Fenske, president, was the 
master of ceremonies. Enthusiasm was 
started just as soon as he went into 
action and continued throughout the eve- 
ning. This organization is planning 
any number of things, all in the interest 
of the retail jewelry business. It had 
just got under way during the early 
summer when operations were suspended 
for the warm period. There are a num- 
ber of conditions in the Detroit trade 
that this organization is out to correct. 
It has finished some and plans to be 
even more vigorous during the winter 
than it has in the past. An interesting 
winter program is now being worked 
out. Mr. Fenske reports applications 
for membership are being constantly 


OMAHA 


Oscar Homan, president of the C. B. 
Brown Co., Omaha, has returned from 
an extensive stay in the East where he 
visited many jewelry manufacturers and 
silversmiths. 

At the first fall meeting of the Omaha 
and Council Bluffs Jewelers’ Guild it was 
decided that the jewelry trade of the 
two cities should concentrate on adver- 
tising diamonds during October “Dia- 
mond Days.” The advertising campaign 
this fall will not be made by the Guild 
but instead each jeweler will do his own 
advertising, concentrating on diamonds. 

Among the out-of-town jewelers in 
Omaha recently were: Harry Stone, Mal- 
vern, Iowa; Herman Heitzmann, West 
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Point, Neb.; L. C. Klopp, Blair, Neb.; 


H. Anderson Schuyler, Neb.; R. L. 
Lathrop, Laurel, Neb.; John Mudra, 
Lewis, Iowa; Harle Williams, Tabor, 


Iowa; J. C. Grasburg, Blair, Neb., and 
A. Tarbosky, Eustis, Neb. 


KANSAS CITY 


Arthur Olsen, Lindsborg, Kan., has 
bought the interest of his partner, Mrs. 
Carlson, and the business is now known 
as the Olsen Jewelry Co. 

George Porth, Jefferson City, Mo., 
president of the Retail Jewelers’ Asso- 
ciation of Missouri, and Fred Sands, 
Kansas City, secretary of the associa- 
tion, left Sunday, Sept. 30, for Dallas, 
Texas to attend the A. N. R. J. A. con- 
vention. 

Ward M. Lewis, of the C. B. Norton 
Jewelry Co., has returned from a short 
trip through Missouri and Kansas. 














This issue of THE JEWELERS’ Cir- 
CULAR contains a complete report 
of the opening session of the 


A.N.R.J.A. Convention. 








Business conditions are very satisfactory 
through that territory, Mr. Lewis says, 
and there is reason to believe that this 
fall will be very good for the jewelry 
trade. 

Among the recent visitors in the city 
were: George Porth, Jr., Jefferson City, 
Mo.; Edward Campbell, Osawatomie, 
Kan.; Louis Megede, Richmond, Mo.; 
Al Williams, Pittsburg, Kan.; C. W. 
Dodge, Nevada, Mo.; Harry Frost, 
Pleasant Hill, Mo.; S. P. Campbell, Mar- 
celine, Mo. 

Between 85 and 100 jewelers from 
Kansas City and surrounding territory 
attended a meeting in the interest of the 
Jewelers’ Institute of America at the 
Hotel Baltimore, Tuesday evening, Sept. 
25. Among the Kansas City firms rep- 
resented were: Jaccard Jewelry Corp., 
Craven’s Diamond Shop, Mace-Ryer Co., 
H. I. Player, A. Diamant Jewelry Co., 
Ora Stutzman, N. A. Fasenmeyer, R. C. 
Player. The following jewelers also at- 
tended: A. J. Curzon, Auburn, Neb.; H. 
L. Raines, Maryville, Mo.; J. V. Mer- 
chant, Iola, Kan.; C. E. Banta, Pitts- 
burg, Kan.; V. W. Huffman, Herrington, 
Kan.; W. L. Wardin, Topeka, Kan.; H. 
G. Butterfield, Joplin, Mo.; W. E. Pen- 
nell, Trenton, Mo.; Frank Bangs, Salina, 
Kan.; M. L. Addis, Topeka, Kan.; Clif- 
ford Port, Jefferson City, Mo.; Robert 
C. Smith, Manhattan, Kan.; R. D. 
Mitchell, Carrollton, Mo.; J. A. Zimmer- 
man, Warrensburg, Mo.; D. P. Chase, 
Manhattan, Kan.; Richard Curzon, 
Auburn, Neb.; Sturges Jewelry Co., In- 
dependence,Mo.; W. H. Haas & Co., 
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Bethany, Mo.; Richards Jewelry Co., 
Pittsburg, Kan.; Betts Bros., Indepen- 
dence, Mo.; Isherwood Jewelry Co., Chil- 
licothe, Mo. 


MILWAUKEE 


Albert Schreiber, local retail jeweler, 
has moved his store from 1610 Center 
St. to 1608 Center St. The new store 
provides more comfortable quarters. 
Fixtures and furnishings have all been 
refitted and refinished and formal open- 
ing was held Saturday, Sept. 29. 

Business in Milwaukee wholesale es- 
tablishments is quite good at this time, 
reports from wholesalers indicate. A 
number of retailers from throughout 
the State have been in during the past 
week making fall purchases and com- 
pleting plans for the approaching holi- 
day business. 

William Birch, who recently opened a 
small jewelry shop at 4913 National 
Ave., after passing all examinations at 
the Vocational School here, was robbed 
during the past week of $100 in watches 
and rings. The thief threw a padded 
brick through the show window of the 
store and made his escape with the con- 
tents. 

The new Wald building at 314 W. 
Water St. is to be erected here starting 
Oct. 1, according to an announcement by 
the Wald Investment Co., of which Dr. 
David Wald is president. When the 
new building is completed it will house 
the jewelry and optician shop of the 
three Wald brothers, Eugene, Isadore 
and David Wald. 

W. R. Amidon, retail jeweler, Hart- 
ford, Wis., believes that the business 
outlook is better this year than it has 
been since 1921, he said while visiting in 
Milwaukee recently. Mr. Amidon has 
been in the retail jewelry business for 
50 years. Crop conditions and a gen- 
eral air of prosperity in Wisconsin are 
the indications which make him believe 
that fall business will be good, he stated. 

Equipped with a fine line of watches 
and jewelry, fixtures of the newest de- 
sign and embodying the most approved 
ideas, The Watch Hospital, a new jewel- 
ry store at Marshfield, has been opened 
to the public. The store has been estab- 
lished by Richard O. Winning at 218 
S. Central Ave. Gifts were given away 
during the opening. Mr. Winning comes 
from Beaver Dam. 

















Albuquerge, N. M., jewelers are pre- 
paring to stage a “Diamond Week,” it 
has been announced by George Everitt, 
president of the New Mexico Retail 
Jewelers Association which was recently 
organized. Mr. Everitt is sending out 
a questionnaire to all members in the 
city asking them to display diamonds in 
their show windows during the week. 
The questionnaire asks them when they 
desire to hold their next State meeting 
and if they will attend the American 
National Retail Jewelers Association’s 
convention at Dallas. 













































































INDIANAPOLIS 


Landis Smith, formerly with the Dee 
Jewelry Co., who recently went to Los 
Angeles, is now permanently located in 
that city. 

Funeral services were held, Sept. 22, 
for David Bixler, well-known jeweler of 
Berne, Ind., who passed away, Sept. 20, 
at his home in Berne. The deceased is 
survived by a daughter and two sons. 
His son Noah has been associated with 
him in the jewelry business. 

Mr. and Mrs. Albert M. Maguire have 
announced the engagement of their 
daughter, Caroline Conant Maguire, to 
R. Herbert Ransburg. The wedding will 
take place Oct. 10. Mr. Ransburg is a 
brother of Harper J. Ransburg, and was 
formerly associated with his brother in 
business. 

The trade has learned of the death of 
Bert F. Spencer, which occurred Sept. 6 
at his home in Remington. Mr. Spencer 
was one of the old-established jewelers 
of the state. The funeral was held 
Sept. 8, with burial in Remington ceme- 
tery. Deceased is survived by a son and 
a daughter. 

Indiana jewelers who planned to at- 
tend the A. N. R. J. A. convention meet- 
ing in Dallas are: Everett Lamie, presi- 
dent of Indiana Retail Jewelers’ Asso- 
ciation and Gerry Mohlman of Lafay- 
ette; Miss Ida Koor and Harper J. Rans- 
burg, secretary of the Indiana Retail 
Jewelers’ Association, Indianapolis, and 
Mr. and Mrs. Ralph Roessler, Marion. 








SALT LAKE CITY 





E. E. Bennett, a Salt Lake City resi- 
dent, has been appointed a salesman by 
White & Co., jewelers, of this city. 

William M. McConahay, head of the 
McConahay jewelry store, has returned 
from his native town of Van Wirt, Ohio, 
where he went six weeks ago to be with 
his aged father, a retired jeweler, during 
his last hours. Mr. McConahay made the 
trip to Van Wirt by airplane but be- 
cause of inability to secure an air pas- 
sage on the homeward journey he had to 
come by train. 

William T. Denn, of the Hubbard- 
Denn Co., and one of Salt Lake City’s 
best-known jewelers, went home the 
other night at 9 o’clock and surprised a 
burglar in the act of robbing the place. 
Mr. Denn grabbed him, but after a 
struggle the stranger fled through a bed- 
room window and escaped. The man 
who entered Mr. Denn’s home is believed 
to be the same who entered another home 
some doors away the same evening and 
carried off diamonds valued at $400. 

Stores Mutual Protective Association 
is the name of an organization being 
formed by the Retail Trades’ Committee 
of the Chamber of Commerce Commercial 
Club. It will aim to stop the activities 
of bad check artists, all fraudulent 
charging, prosecute shoplifters and dis- 
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honest employes and generally protect 
the merchant in retail lines of business. 
Boyd T. Park, head of Boyd Park, Inc., 
jewelers, is a member of the committee 
appointed to complete the organization. 


LOS ANGELES 


Albert Rausch recently opened a store 
at Willows, specializing in watch and 








jewelry repair work. 


Bernard S. Meyer, San Diego retailer, 
is selling out his stock. The sale is 
being conducted by Stanley Thorne. 


R. H. King, coast representative of 
Ostby & Barton, Providence, who has 
been ill here, is fast recovering his health 
and will soon be as well as ever. 

D. Shomberg of the Wholesale Dia- 
mond Co., 315 W. Eighth St., plans to 
start soon for New York and eastern 
jewelry manufacturing marts on a pur- 
chasing trip. 

L. J. Andreini, of Andreini & Smith, 
manufacturing jewelers, 710 Title Guar- 
antee building, who has been on a busi- 
nes trip to New York, has returned after 
three weeks in the eastern manufactur- 
ing districts. 

Herman Kertz, of the Kertz Quality 
Shop, Ogden, Utah, and his brother, 
Samuel Kertz, who conducts a jewelry 
store in Ogden, were called to Los An- 
geles last week through the illness and 
death of their mother, Mrs. Jennie Gold- 
stein, 522 N. Westlake Ave. 

Abe Grundy is planning to run for 
senator in the state legislature in New 
Mexico. He is connected with E. A. 
George, Inc., wholesale jewelers, 707 
Guarantee building, Albuquerque, being 
his headquarters. He has covered New 
Mexico and nearby territory for some 
time and is well known in that state. 

Morris Minskey. Market St., San 
Francisco, arrived recently in Los 
Angeles, having flown from the North in 
a Maddox air liner. Mr. Minskey says 
that hereafter he shall make all of his 
trips between Los Angeles, San Fran- 
cisco, Portland and Seattle by airplane 
as the trip is quicker, cleaner and safer 
than by automobile or train. 

L. H. Driver, with the James A. Apffel 
Co., 514 Title Guarantee building, while 
on a trip through his territory in the 
North, fractured his leg while in Wood- 
land. He stepped into a hole and was 
unable to get to his hotel without as- 
sistance. One of the smaller bones in 
the ankle was broken. He is now on 
crutches, but is able to get around to his 
customers. 

K. Zack, a former partner of A. 
Moss, of the A. Moss jewelry house, 515 
Title Guarantee building, has returned 
to the city from Boston. Mr. Zack had 
purchased a store in the East to be near 
his mother, but the latter passed away 
so Mr. Zack sold his store and returned. 
He has been looking over available sites 
and has practically decided to locate in 
Hollywood, providing he can find a suit- 


able place. 
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Brokers and Importers Association has 
arranged for a golf tournament for Oct. 
10, to be held at Fox Hills Country Club, 
President George Eckstein, Pacific Coast 
representative of the Bell Jewelry Co., 
New York, has just issued the call for 
the tournament and regular monthly 
meeting. There will be prizes for the 
winners of the various plays and a din- 
ner will be served at the clubhouse. 

When the will of William Henry 
Mendham was filed for probate here last 
Saturday, in which an estate of $30,000 
was left to a sister who resides in Lon- 
don, the attorney handling the matter 
explained to the court that the decedent 
had been one of the most famous ring 
designers in this country. “But when 
his wife died several years ago,” re- 
marked the attorney to the court, “he 
seemed to have lost all his inspiration.” 

The man who was charged with a 
second count of pledging a diamond said 
to have been secured on memorandum 
from Louis Pinck, a diamond broker, 
704-B Title Guarantee building, was ar- 
raigned on the charge last week and the 
case dismissed. It had been intended 
to merge this charge with a previous 
one, for which the man is still being held 
in jail for trial in the Superior Criminal 
Court, but technicalities were raised and 
the judge ruled for the defendant. The 
first case, involving a $950 diamond, will 
be set for trial next week. 

J. Weisenberger, retired jeweler, has 
returned from a six months’ trip to 
Europe where he visited all the principal 
cities and called at his old home city. 

Andy Werner’s team of bowlers took 
the lead in the Los Angeles Jewelers’ 
Bowling League’s tournament at its fifth 
series of games last Thursday at the 
Angelus alleys. Mr. Werner leads also 
in the individual high average score. 
The standing at the end of the fifth 
series is: Andy Werner, won 18, lost 7; 
R. Killian, 16-9; Brock & Co., 14-11; 
Kaplan Bros., 14-11; Moody Bros., 14-11; 
Elliott, Kaa & Ziegler, 9-16; E. W. Rey- 
nolds, 8-17; George Davidson, 7-18. The 
next series will be held Thursday, 
Oct. 3. 

Paul G. Forman is preparing to open 
a chain of gem stores in the large cities 
from the Pacific to the Atlantic and also 
to establish European connections. His 
first unit is to be set up in Los Angeles 
and he has leased Suite 715 of the Title 
Guarantee building and is now remodel- 
ing the inner rooms preparatory to in- 
stalling the latest equipment and _ fix- 
tures. He will deal exclusively in dia- 
monds, pearls, emeralds and rubies, and 
will be assisted in the selection of these 
gems by Louis Bond, a diamond expert. 
His European representative will be 
Sol De Lue, also a precious stone con- 
noisseur. Mr. De Lue will leave after 
the first of the year for Europe to set 
up the connections in the various gem 
centers. 








It is reported that the store of James 
Magrath, located at Pearl River, N. Y., 
has been robbed. The loss_ which 
amounted to about $600 is said not to 
be insured. 
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SAN FRANCISCO 


Mr. and Mrs. James Poole are here 
for a short visit. Mr. Poole is a mem- 
ber of the jewelry firm of Haney & 
Poole, Marysville, Cal. 

Jack T. Crosby, watchmaker, has 
moved to the seventh floor of the Mu- 
tual building. He was for six years in 
another office of the same building. 

Sam J. Baril of the Helbein-Stone Co., 
has been here, calling on the trade, ac- 
companied by “Billy” Phillips, Coast 
representative of the concern and also 
of L. Heller & Son. 

Charles Weber has returned from a 
Sacramento Valley trip for J. H. Spiro. 
He found no complaint on conditions 
which seem to be good. J. H. Spiro is 
in the Northwest, sending in good re- 
ports. 

Henry’ Landsberger of M. Schussler & 
Co. has left for his holiday trip to the 
trade, carrying a large assortment of 
the company’s new lines. Martin Fin- 
berg of the same concern is also on the 
road with a line of merchandise. 

S. H. Friend has returned to San 
Francisco having been gone about six 
weeks on a European buying trip. He 
said that the price of diamonds is in- 
creasing. His assistant, Leo Press, re- 
mained to pay a visit to Vienna and 
will return later. 

C. C. Gross is making his long fall 
trip to call on the trade with the lines 
of the Traub Mfg. Co. He is now in the 
Northwest and will later cover his entire 
southern territory, as far as El Paso, 
Tex. He will not be back here until 
some time in November. 

Out-of-town jewelers calling on the 
trade recently include: Earl Bothwell, 
San Jose; J. D. Bennett, San Rafael; 
Carl Noack of the C. J. Noack Co., Sac- 
ramento; L. A. Mead, Santa Clara; C. 
Mantele, Stockton; Tom White, Vallejo; 
A. Benoit, San Mateo; Jack Stewart, 
Marysville; A. O. Gott, Alameda; P. E. 
Christensen of H. Morton & Son, Ber- 
keley; J. Piepenburg of Piepenburg & 
Kearley, Oakland. 


Pacific Northwest 


C. H. Temple, formerly of Hood River, 
Ore., has bought a house of his own in 
Molalla, Ore., where he opened a jewelry 
store a few weeks ago. 

An ancient sun dial, the property of 
the Hamilton Watch Co., is being ex- 
hibited in Neuffer’s jewelry store, 
Olympia, Wash. Its mechanism is that 
of a burning-glass, arranged in such a 
manner that at noon the rays are con- 
centrated upon the breach of a little 
cannon, loaded with powder and wad- 
ding. The novel timepiece was built in 
London in 1650. 

M. H. Janes, jeweler, Bend, Ore., re- 
cently closed his store in the afternoon, 
because almost the entire population had 
gone to the Bend-Portland baseball 
game. While Mr. Janes was away, 15 
diamond rings, each valued at from $25 
to $150 were stolen. Entrance was 
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gained by breaking a rear window. Mr. 
Janes believes that the thief was 
frightened away, because the most valu- 
able rings in the window display were 
not taken. No insurance was carried. 
Police obtained a number of fingerprints. 








Pacific Southwest 


C. O. Arnold, credit jeweler, recently 
moved one of his stores from 13 to 59 
E. Colorado St., Pasadena. His other 
store is at 345 E. Colorado St. 

Leslie V. Gray, who recently sold his 
jewelry store in Los Angeles, has pur- 
chased the jewelry and watchmaking 
business of C. H. Grose, 7004 Main St., 











The Gift Department 
will appear in the Oct. 11 
issue of THE JEWELERS’ 
CIRCULAR. 
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Culver City, Cal. Mr. Gray spent six 
years as official Southern Pacific Rail- 
road watch inspector in Oregon and 18 
years of service for the same road in 
Los Angeles. 


DENVER 


The estate of Andrew L. Seipel, for 
many years a Denver jeweler and who 
died Sept. 1, is valued at $6,000. It will 
be divided among his brother and two 
sisters. 

The Colorado Educational Society of 
Optometrists opened their fall and winter 
sessions with a banquet at the Brown 
Palace Hotel, Denver, Sept. 11. The offi- 
cers are: Dr. C. W. Carstarphen, presi- 
dent; Dr. Lily M. Hunt, vice-president, 
and Dr. W. A. James, _ secretary- 
treasurer. 

The case of Harry Grimes, charged 
with having in his possession some of 
the jewelry which was taken from W. 
C. H. Brown while Brown was on busi- 
ness in Salt Lake City, and which case 
was to be tried in the Denver Court Sepc. 
24, was postponed until Oct. 9 because 
Mr. Brown was not present to testify. 
Brown is at present in California. 

Syman Bros. are exhibiting in their 
show window a wrist watch worn by a 
newspaper photographer under unusual 
circumstances, the photographer and the 
watch being under water quite a lot 
while making pictures of the Yampa 
canyon and river in Northern Colorado. 
The watch continued to keep time with- 
out any cleaning or other repairs. 


If T. H. Wynne, a Griffin, Ga., 
jeweler, can prove that his grandfather, 
Robert Williamson W. Wynne, who came 
to America from Wales was closely re- 
lated to John W. W. Wynne, late 
wealthy Welsh land owner, he will share 
in the division of a $500,000 estate. 
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ROCHESTER 


Melvin’s jewelry store, retail estab- 
lishment, 3 Main St. E., has begun radio 
service to the public. Through Station 
WHEC, Rochester, Melvin’s supplies the 
correct time and offers information on 
time and clocks to all who call or tele- 
phone. 

Window streamers will be the chief 
form of decoration in Rochester for the 
national October “Diamond Days” cam- 
paign, it was decided last week at a 
meeting of the Rochester Retail Jewelers 
Association in Hotel Powers. Charles 
P. Coster, retailer, 1519 Lake Ave., 
president of the association, was named 
head of a committee to arrange the 
streamers. Individual jewelers will ar- 
range window setings to suit their own 
conditions. The association business 
meeting followed a dinner at the hotel. 

E. J. Scheer, 259 Main St. E., left 
last week for Dallas, Tex., where he 
has been named alternate for convention 
of the American National Retail Jewel- 
ers Association. Mr. Scheer joined 
Samuel Feldman, Brooklyn retailer, at 
Rochester and Edward Leininger of 
Buffalo in that city. After the conven- 
tion Mr. Scheer plans a trip to Los An- 
geles, San Francisco and other Pacific 
Coast points. He will be away from 
Rochester for three weeks. Mr. Scheer, 
Sr., is chairman of the Silverware Com- 
mittee of the national association. 

If any city or town in the United 
States can boast of a retail jewelers’ 
organization founded before 1907 and in 
continuous operation ever since the 
Rochester Retail Jewelers’ Association 
wants to know it. Convinced that it is 
the oldest association in the country the 
Rochester organization last week began 
a nationwide search to determine if any 
organization exists to question its rec- 
ord. The association in Rochester has 
been in force for 21 consecutive years. 
From the Rochester association grew the 
New York State association. Since its 
inception the local chapter has conducted 
not less than eight meetings a year and 
has elected officers for terms covering 
the entire period. Several of its mem- 
bers have served as officers in the state 
organization and on national association 
committees. 











The Platinum Market 


The official prices in the platinum 
market, according to a report yesterday 
(Wednesday) show no change from 
those of recent weeks nor is there any 


sign of an immediate rise or fall. 
Iridium still continues at $325 to which 
mark it rose earlier in the summer. The 
prices are as follows: 
Per Ounce 

a roe oh Vert St ik ae lore ee 
Platinum containing 5 per. cent 

WTINNUIN ic So ore. xcd- arestvelielatgte exe arate 88 
Platinum containing 10 per cent 

PURO acsr oka eects ete eae 99 
WEIR RMN. a5 6:.0: 58 ole tar ar ehiraca ein aieacae ates 325 
PE SURIMRNNN 65a doo Odie k-daiera ad ase ele 55 








Magnus S. Moore has been succeeded 
by C. M. Stickley, Mount Jackson, Va. 
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The Twin Cities 


H. A. Bertossi, retail jeweler, 490 N. 
Snelling Ave., St. Paul, has much faith 
in the prospects for holiday business this 
year, looking for an improvement over 
last December. 

Sexton C. Anderson, retail jeweler, 
735 E. Lake St., Minneapolis, has noticed 
a larger volume of business in the last 
few months. Several new stores, built 





nearby, are caring for firms new in that _ 


district. 

Charles H. Kirby, diamond setter, es- 
tablished a shop in the Loeb Arcade, 
Hennepin Ave. and Fifth St., Minneapo- 
lis, late this fall. Mr. Kirby has been 
in the trade over 40 years, and for six 
years he was with the Aaron E. Johnson 
Jewelry Mfg. Co., Minneapolis. 

Harry W. Peterson, retail jeweler, 
1591 Selby Ave., St. Paul, is predicting 
a fine Christmas business for this year. 
Mr. Peterson has his store near one of 
the chief retail corners in the neighbor- 
hood districts of St. Paul, and maintains 
a large stock of jewelry and allied lines. 

L. R. Enger, retail jeweler, 407 W. 
38th St., Minneapolis, expected to com- 
plete the construction of a display win- 
dow in his store by Oct. 1. In Septem- 
ber, 1928, Mr. Enger had maintained a 
store and repair shop at that address 
two years, and he was planning improve- 
ments for the future. 


EVANSVILLE 


TRADE CONDITIONS 

Trade with the retail jewelers of Evans- 
ville and other towns in southern Indiana 
has shown some improvement with the com- 
ing of October and cooler weather and most 
of the dealers are looking on the bright side 
of the trade picture and feel that October 
is going to bring in a larger volume of busi- 
ness than that of September. General busi- 
ness conditions in the city of Evansville are 
gradually getting better and collections have 
been improving right along. Reports from 
the rural communities are more encouraging 
than for some time past. 











Local dealers in glassware report 
their trade has shown some improve- 
ment during the past two weeks and 
they are looking for a very good fall 
and early winter business. 

T. C. Bayse, leading retail jeweler at 
Rockport, Ind., who was a recent busi- 
ness visitor in Evansville, says that 
trade in his community has been com- 
ing along all right for the past few 
weeks and he is looking for a very good 
Christmas holiday trade this year. 

Fire at Stendal, Ind., on Wednesday, 
Sept. 26, destroyed the general store of 
Roy Katter and several other buildings. 
The Katter store carried a good line of 
jewelry and clocks and the loss is cov- 
ered partly by insurance. The fire 
started in a restaurant near by and 
spread rapidly. 

William G. Carleton, son of William 
B. Carleton, who has been the Evans- 
ville correspondent of THE JEWELERS’ 
CIRCULAR for the past 25 years, has 
been billed by the Democratic National 
Committee for speeches in the States of 
Florida, Alabama and Georgia. Young 
Carleton is 26 years old. 


THE JEWELERS’ CIRCULAR 


CLEVELAND 


M. Chiat is opening a new jewelry 
and watch repair shop at 7923 Euclid 
Ave. under the name of the Euclid 
Jewelry Co. He was formerly in busi- 
ness on E. Ninth St. 


The many friends of L. N. Cobb of 
the Ball Watch Co. will be glad to hear 
that he is back at work again after a 
serious illness of two months during 
which time he was confined to a local 
hospital. 

E. D. L. Smith, formerly in the retail 
jewelry business at E. 105th St. and St. 
Clair Ave. and who sold out to take up 
the practice of optometry, has just re- 
turned from an absence of a year from 
his office due to sickness. 


A new jewelry store was to be opened 
about Oct. 1 by the Swalley Jewelry Co. 
at 1 Euclid Arcade. The store was for- 
merly occupied by the Harburger Jewel- 
ry Co. now located on E. Ninth St. The 
company is incorporated for 250 shares 
no par value. 

A special luncheon meeting of the 24 
Karat Club was held at the Hotel 
Winton on Wednesday and there was 
an attendance of 21. President Frank 
X. Russert presided and the matter of 
the cooperative outdoor advertising cam- 
paign was discussed. It was decided to 
postpone the general meeting scheduled 
for Oct. 5 until a later date. The club 
has definitely decided to make the Hotel 
Winton, its headquarters until further 
notice. 











Consular Notes 


Gold nibs of 18 carat for fountain 
pens are wanted by a concern in Paris, 
France, according to a report of the 
Bureau of Foreign and Domestic Com- 
merce. File No. 33326 covers this re- 
quest and additional information will be 
given out by the Bureau at Washington, 
D. C., or any of its branches if this file 
number is used. 


* * * 


A firm in Vancouver, Canada, is in the 
market for imitation jewelry of the bet- 
ter class, according to an announcement 
made by the Bureau of Foreign and Do- 
mestic Commerce. File No. 33647 has 
been given to this call and further in- 
formation will be furnished by the Bu- 
reau at Washington, D. C., or any of its 
branches if when writing reference is 
made to this number. 

* * * 

The Bureau of Foreign and Domestic 
Commerce reports that a concern in 
Frankfort, Germany, is in the market 
for one-piece collar studs. Application 
to the Bureau at Washington, D. C., or 
any of its branches, quoting File No. 
33537 will bring full details to those 
making inquiry. 

 *® « 

The Bureau of Foreign and Domestic 

Commerce has given File No. 33438 to 





October 4, 1928 


the request of a firm in Concepcion 
Chile, for low priced pocket and wrist 
watches. The Bureau at Washington, 
D. C., or any of its branches will supply 
additional information to any inquirer 
if this file number is given. 


* * * 


Silver jewelry featured the sales of 
Cologne, Germany, jewelry makers to 
the United States during the second 
quarter of the year. Export sales of 
genuine jewelry were extensive and the 
brisk demand resulted in a shortage of 
skilled labor and a wage increase of 17 
per cent, J. Klahr Huddle, American 
consul at Cologne, reports to the Depart- 
ment of Commerce. Imitation jewelry 
also figured in the large export demand 
but sales declined along toward June 
due to growing foreign competition and 
partly to the seasonal swing of this 
trade. 








Business Troubles 





An involuntary petition in bankruptcy 
has been filed against Morris J. and 
Herman Fineberg, Buffalo, N. Y. 

It is reported that H. R. Collard, 
Everett, Wash., is offering 15 cents on 
the dollar in settlement of claims. 

Templeton’s, Greenville, S. C., has 
filed a voluntary petition in bankruptcy. 
The assets are placed at $13,900 and the 
liabilities at $12,307. 

L. Kantor, Inc., Cambridge, Mass., 
has assigned to Harry P. Goldstein. The 
liabilities amount to $4,000 and the as- 
sets are less than this amount. 

Thomas J. Belt, Chicago, has given a 
deed of trust for the benefit of creditors. 
The trustee is selling the stock at auc- 
tion. The assets are placed at $1,200 
and the liabilities at $1,800. 

The Pisco Jewelry Co., Boston, Mass., 
is offering 35 cents on the dollar in set- 
tlement of all claims. The assets con- 
sist of stock covered by a mortgage of 
$2,000 and the liabilities are given as 
$19,000. 








Several interesting old timepieces are 
on display in the show window of Isaac 
Fuiks’ jewelry store, Iowa City, Iowa. 
One of the antiques is an old calendar 
stone made by the American Aztecs. 
This was America’s first timepiece. An- 
other curiosity is an old sun dial gun 
which was made by Rosseau of Paris 
about 1650. Mounted on the same base 
with the sun dial is a small cannon 
whose touch-hole has been elongated 
into a groove that exactly parallels the 
north and south line on the dial. For- 
merly the little gun was loaded every 
day with a small quantity of powder 
and the long touch-hole sprinkled light- 
ly with powder. A dry wadding 1s 
rammed home in the muzzle of the gun 
and when the dial is mounted on the 
parallel for which it is cut, the gun 
would discharge at exactly noon, fired 
by the concentrated rays of the sun as 
they cross the line. 
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Fresh Water Pearls of Arkansas 
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The Methods Now Used by the Mussel Shell Gatherers Along 
the White River 


(From the Arkansas Gazette) 


WING to high water during June 

and the first part of July the pearl 
fishing season on the upper reaches of 
the White River opened a month late. 
The river is in fine shape for the busi- 
ness. The water is so clear one can 
see the bottom in the deepest holes, 
and shell beds are easily located by the 
digger. 

Norfolk reports the first pearl find 
of the season on this stretch of river. 
H. L. Peyton, a shell digger, picked a 
small ball pearl from a pair of nigger- 
head shells the other day. It probably 
will pay him a profit for his first 
month’s work. Several other pearls 
have been found during the week, but 
none very valuable. 

On the lower river mussels are taken 
with a crowsfoot bar and tongs. The 
crowsfoot bar is a one-inch pipe about 
ten feet long, to which are attached 
small strings every few inches, with a 
piece of wire about the shape and size 
of a crow’s foot on the end of each. 
This bar is dragged over a mussel bed 
and the mussels close on the crows-feet 
and are lifted into the boat. Shell tongs 
are made with long handles fastened 
together like scissors. The tongs are 
thrust into the mussel bed open, then 
closed, and the shells lifted into the 
boat. 

Because most of the shell beds on the 
upper river are in shallow water this 
equipment is not needed. The shells 
are picked up by hand or are dug with 
potato forks. One improvement in 
equipment on the upper river is in the 
boats. In former years most of the 
shell diggers used the old John boat 
common to all streams in the Ozarks. 
Now nearly all are using motorboats. 
They are quicker in moving camp from 
shell bed to. shell bed and in going to 
the nearest town for supplies. 

The shell digger has no trouble mar- 
keting his production. Practically every 
town along the river affords a cash 
market. Many of the shell buyers op- 
erate motorboats in which they visit 
the shell digger’s camp to buy his catch. 
Before the White River Railroad was 
constructed and several years later the 
shells were dug for the pearls they con- 
tained. No one thought of selling the 
shells. If the digger failed to find any 
pearls he was out of luck. Today if 
he doesn’t find any pearls he is well paid 
for his work if he is industrious in the 
revenue the shells produce. 

Until 10 years ago an average of 
$100,000 worth of pearls were found 
annually on the upper reaches of the 
river. Pearl buyers were in every town 
and many buyers came up from New- 
port. About a decade ago the annual 
pearl finds began to decrease and have 


been decreasing every year since. Where 
once the big money in the industry was 
in the sale of pearls it now is in the 
sale of shells. No pearls of exceptional 
value have been found for five years. 
In the early days of the industry it 
was not uncommon for a good many 
pearls to be found that would bring as 
much as $500 each and a few as much 
as $1,000 and higher. The tonnage of 
shell produced during the last few years 
also has shown a decrease. 

The scarcity of good pearls prob- 
ably is due to the fact that for a 
good many years mussels were taken 
from the river in large quantities and 
the best pearls were found in the older 
shells. The shells taken from the river 
now are young and the pearls have not 
had time to form. If all shell digging 
were discontinued for a quarter of a 
century the number of large and 
valuable pearls would be as great as in 
the early days of the industry. 


PRO VIDENCE 


Henry Williams & Son have removed 
their plant from 54 Page St. to larger 
quarters, 107 Friendship St. 

The Peters Mfg. Co., 220 Eddy St., is 
being conducted by Jacob H. Orchoff, 
according to his statement filed at the 
city clerk’s office. 

Fred Mortensen has filed information 
at the city clerk’s office that he is sole 
proprietor of the Mueller Metal Co., 67 
Basset St., this city. 

The Beauchamp Specialty Co., 73 
Richmond St., is owned by William H. 
Grubbs, according to his statement filed 
at the city clerk’s office. 

Mr. and Mrs. L. Earle Rowe, who 
have been spending the summer at Sor- 
rento, Me., sailed for Europe on the 
steamship France from New York last 
week, Friday. They plan to return 
some time in January. 

The Liberty Tool & Gauge Works has 
filed notice at the office of the Secretary 
of State that it has changed its capital 
stock from 40,000 to 50,000 shares 
common no par stock and removed from 
Woonsocket to Providence. 

The A. & A. Mfg. Co. is a new firm 
at 104 Point St. for the manufacture 
of imitation stones, indestructible pearls 
and novelties. The firm is a co-partner- 
ship with Archibald and William Aron 
as sole proprietors. 

Providence and Attleboro manufac- 
turing jewelers were recently notified of 
an advance of a quarter of a cent a 
pound in the price of brass, effective the 
first of this month. The advance is also 
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understood to cover special white metals 
where nickel, silver, copper and zine are 
component parts. 

A permit to erect a manufacturing 
jewelry plant at Tweed St., Thornton, 
has been granted by the Board of Re- 
view of Cranston to Vincenzo Mostro- 
buono of 19 Clemence St., this city. The 
shop will be back 20 feet from the street 
line, a previous petition having been 
denied Mostrobuono when he sought to 
place the factory on the street line. 








Notes From Here and There 





Rupert S. Calkin, Los Angeles, Cal., 
has been succeeded by H. L. Perkins. 

Ansil E. Smith, Grangeville, Idaho, 
has sold out his jewelry business to J. 
C. Manring. 

Sam Combs has succeeded to the busi- 
ness of J. S. Fields & Son, located at 
Whitesburg, Ky. 

Sundberg Co., Inc., at Fargo, N. D., 
has been succeeded by the firm known as 
“Sheridahl’s.” 

T. B. Gray has succeeded to the busi- 
ness of Bernice B. Gray, at Providence, 
RB: i. 

W. C. Krauss, a jeweler of West Palm 
Beach, Fla., has opened a jewelry shop 
in a room of the Bellair Arcade build- 
ing at Cocoa, Fla. 

Marker & Feagan, Denver, Colo., have 
just closed out at auction sale, the entire 
stock of the Goodwin Jewelry Co., Long- 
mont, Colo. 

The business formerly conducted as 
Robert R. Greene at Salem, Mo., has 
been succeeded by Dolly Greene trading 
as the Greene Jewelry Store. 

The business of the late Clarence 
Weylman, Vineland, N.J., is being con- 
tinued under the style of Clarence Weyl- 
man’s Son. 

The name of the business formerly 
conducted by Abe Spokoiney, at Pitts- 
burgh, Pa., has been changed to A. 
Spokane. 

The DeWitt Jewelry Shop, Inc., Tren- 
ton, N. J., has been granted a charter 
and will do a general jewelry business 
with a capital of $50,000. 

Barker Worley, who has had many 
years of experience in the jewelry busi- 
ness, opened a new and up-to-date estab- 
lishment at Russellville, Ky., in the 
Forst Hotel building on Fourth St. 

William S. Muckle, 65 years old, pres- 
ident of the Denver Watch Case Co., 
Denver, Colo., died Sept. 22. Mr. 
Muckle came to Denver, 40 years ago 
from Philadelphia, Pa. He is survived 
by two daughters and four grand- 
children. 

Formal opening of the Earl George, 
Inc., jewelry store, Des Moines, Iowa, 
noted a few weeks ago, took place Sept. 
27. Instead of a wide line of jewelry 
the store handles American watches, 
diamonds and precious gems exclusively. 
A distinctly new note in decorative 
effects and exterior finishing was hit in 
the remodeling plans. 
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Directly Ahead of You! 


(i is directly ahead of you— 


October, November, December—the season of the year when 
sales reach their peak—three months alive with business for 





— 


aggressive manufacturers and distributors. 


easy to understand why. Practically all jewelers are now in the 
market for goods and, because they are open to buy, they pay 


| It is a time when you can cash in big on advertising and it is 
the greatest attention to advertising at this time. 


merchants as you can and as often as you can in the compara- 
tively few weeks that constitute the Jewelers’ Harvest. Good 
sized advertisements will attract attention, create orders, back 


Take advantage of the time and of the market and of the 
up your men and swell your volume of business. | 


| dealers’ willingness to purchase. Advertise to as many of these 
| 
| 


: | How can this be done? ... . By using The JEWELERS’ CIRCULAR- | 
Weekly. It gives you four times as many chances to sell goods | 
as can any Monthly trade publication. In the Weekly you can | 

reach all the worth while buyers of the country eleven times | 





during October, November and early December. In a Monthly 
you can do so only three times. 





Consider what this means! Twelve opportunities to talk to the 

trade as against three—and at a time when orders are being 

given every day. Frequency of issue is one powerful sales- | 
| getting advantage of the Weekly. 


If you plan to advertise at all—now is the time! 





JEWELERS PUBLISHING CORP’N 
239 West 39th Street, New York 
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Speed Pen Lettering 


Simple Instructions in Timely Show Card Writing 


Show cards by Bertram F. Jowitt, Selling phrases by Robert F. Nattan, 


HE first six letters of the alphabet, number of letters at a time instead of before attempting to make any of the 

A, B, C, D, E, and F, illustrated practicing at random from an entire letters. These strokes are known as left 
herewith are technically called half- alphabet. and right angles, horizontals, perpendi- 
round egyptian block. The alphabet will Through this method the writer will Culars and crescents and circles. If the 
be divided into four groups of six or be able to treat more extensively and beginner is able to make these strokes 
more letters. The main reason for _ practically on each letter by showing a free-hand, all the better, if not, they 
dividing the alphabet into sections is, so rough sketch of the speed pen in all may be done with the aid of a ruler and 
the beginner will get better results by the different positions necessary to ex- Compass first in lead pencil and after 
concentrating his practice on a definite cute all the single strokes used in con- ‘retraced over with the speed pen. But 
structing the 26 letters of the alphabet.. not until he is proficient to make these 

The term “single-stroke” of course 
does not mean that any one letter can 
be entirely completed by just one single 
stroke of the pen or brush. Take for 
instance the letter “I,” this requires no 
less than three single strokes to bring 
it to a finished state. One long upright 
or perpendicular stroke forms the basic 


C H E ER part. It then requires two _ shorter R R 
strokes, one at top and one at the bot- 
H IM UP ' tom to complete this letter. The most GIFT 
1 : important feature in connection with the 


& speed pen is, that the strokes are uni- 
form in width and finished without any 
ragged edges. 

With a set of these speed pens, (five 
different sizes in a set) and a bottle of 
black India ink the average fellow: can, 
without any artistic ability or special 
“talent,” soon learn to produce plain 
original and attractive show cards like 
the ones re-produced herewith. If he 
will only practice a little every day 


WITH THI S closely following each detail given in 
4 illustration and this text. 
R I N Show cards executed with the speed 


bis 


ee tag OOP CO OE 
SE aie Bias See ae Biss 


Whi atest aii kes mine ee 
’ tai tal 


De ee 


Ee 
CB to eee ee eae 


Pg 


ESIEET TREE Oe 


FOR HER 
JEWEL CASE 





ROLE: oO ary te: 


pen are not intended to be as finished 
as if done with an engrossing pen or 
sable brush. The cards featured in this 
article were knocked out in record time 
and still are very effective. 

The beginner should first practice on 
—- eee the elementary strokes first (see the dif- 
NO. 1 ferent strokes at the top of alphabet) NO. 2 


si aaapearsia 
Gia one 


BS SPAREN NEE? MONEE / 
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NIEW HAVEN “AIRTILARMS” 


ain colors 


The Alarm Clocks Beautiful! 
Dependable 40-hour Movements 
Krack-Proof Krystals. Back Bell 

Alarms 
Seamless Metal Case with 
Moulded Base to Match 
Conform with colors used in 


Modern Homes 








OCTAGON TAT-TOO, Plain 
Height, 5 inches. Base, 4% 
inches. —— Pio ~ * 
Dealers, "Net. Price ; TICK-TOCK, Plain 
ee % a. — a 
nish n colors—Red, ue, 
Green, Yellow or Mahogany. OCTAGON — JR. 
Consumers’ Price 0 
Dealers’ Net Price.... Height, 2% inches. Fur- 
nished in colors—Red, Green 
or Yellow. 
Consumers’ 


ORDER FROM 
YOUR JOBBER 
TODAY 





OCTAGON TAT-TOO 
Radium 


Height, 5 inches, Base 4% 
inches. Green Pastel Finish. 
Consumers’ \. 


TICK-TOCK, Radium 
: Height, 4% inches. Fur- 
— e a B 
= reen, Yellow or Mahogany. 
eames aed dR. Consumers’ Price $3.50 
Height, 2% inches. Furnished Dealers’ Net Price.... 
in Red only. 
Consumers’ Price $4.00 
Dealers’ Net Price.... 2.70 
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strokes free-hand should he attempt to 


copy any of the letters. 
To give a rough idea of just what the 











FINGER RINGS 


{ 


DISTINCTION 





NO. 3 


speed pens look like. A sketch of this 
pen is shown in all the different posi- 
tions necessary. The dotted lines show 
the length of each stroke, and where 





GIFTS WORTH 
WHILE — 


GirTs THAT LAST 











NO. 4 


each stroke begins and terminates. The 
beginner should remember that all the 
strokes are made from left to right, 
beginning from the top guide line down- 
ward, removing the pen just before 
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reaching the bottom guide line the short 
“spurs” finishing off each stroke at top 
and bottom. 

The pen handle should be held in a 
natural position just as one would hold 
a common writing pen. Each speed pen 
point is equipped with a small reservoir 
which is attached to the shank of pen 
and feeds the ink as the pen is drawn 
along. This reservoir retains sufficient 
ink to write several words at one dip- 
ping. 

Some beginners at first experience a 
little difficulty in getting the ink to flow 


BEAUTIFUL ARMS 
DESERVE 
THIS BRACELET 


NO. 5 














freely from the reservoir to the point of 
pen. But with a little practice the be- 
ginner will soon learn the proper thick- 
ness the ink should be. 

Any of the regular show card inks 
may be used, but the best results are 
obtained from black India waterproof 
ink. 

Originality is what counts in show 
card writing and even a novice can work 
up schemes with the speed pen that 
would be otherwise much more difficult 
with the brush. 

The cards featuring “Finger Rings” 
and “Wrist Watch,” etc., demonstrate 
what can be done with Nos. 1, 2 and 6 
speed pens. The shading of the letter- 
ing gives the card a more finished ap- 
pearance but of course requires more 
time. Care should be taken not to get the 





RULING BORDERS 


ANS BBCC 








GHIJ KLMNOPQR 
STUVWXYZ&@ 


sraones H//\\\ MI = 


DDEEF 
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THE ALPHABET AND HOW THE STROKES ARE MADE 
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shading color too dark, just a few drops 
of black mixed with white will produce 
the proper shade of grey. 








: WRIST 





ikoen 


$e 


eee 
St NG 


WILL DELIGHT 
HER / 





estes 





ae 





Very often the card writer is called 
upon to tell a long story in a short space, 
when the speed pen is indispensable. 


As: 
DIAMOND 
RING IS 
JUST 
THE 

THING 
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I bought it back in 1924. When 
I get out on the road in it I feel 
like a crow among a lot of bright- 
colored tropical birds. 


Do you think an automobile 
company could sell me a black 
automobile today? They could not! 


Right there is one feason that 
Ingersoll COLOR Alarm Clocks 
are going over so big. The world 
has moved. People want, demand, 
and GET color. 


Another reason, and a whale of 
a big reason, is the widely admired 
Ingersoll moire finish. It can’t be 
illustrated; it can’t really be de- 
scribed. You must see it to appre- 


Sugersoll 


ALARM | CLOCcKs 


COLOR 


INGERSOLL WATCH Co., Inc. 


New York 
Service Dept., 





Chicago San Francisco 


Waterbury, Conn. 
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ZANZIBAR, — MANDARIN 
GREEN RED JUST PLAIN OU BLUE _ 
BLACK 





ciate it. It is new, different, supe- 
rior. The only way you can supply 
your customers with this finish is to 
supply them with Ingersoll clocks. 


A third reason: The Ingersoll 
TYPE-T,the most widely advertised 
$1.50 alarm clock, the clock that 
is your weapon against so called 
“bargain clocks,” comes in colors 
just the same as the rest of the line. 
Bright, cheery colors that make it 
a big seller for kitchen as well as 
bed room use. 


fo Un 


resem 


ARABIAN 
— 


if have an old BLACK. automobile 


ne 


These black and 
white illustrations 
only hint at the 
beauty of the finish. 
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Welding the Weakest Link 


Your Retail Selling Clerk Can Make or Break You 
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Resume of an address delivered October 5, by Ralph W. Carney, of Coleman Lamp and Store Co., before the recent con- 
vention of the American National Retail Jewelers’ Association, held in Dallas Tex. 


UCH time and effort is spent every 

year in schools and in conventions; 
in the writing of books and articles; and 
in general educational development work 
among wholesale salesmen. A lot of 
effort, time and money is spent on the 
man who sells goods at wholesale. 

But it has been my observation that 
the most neglected, the least emphasized, 
the least appreciated of all kinds and 
classes of salesmanship, is that of retail 
salesmanship. 

As a matter of fact, you seldom hear 
the expression, “retail salesmanship,” 
because so many of us hesitate to apply 
the word “salesmanship” to, and thus 
dignify, any phase of retail selling. 

We have got into the habit of 
thinking of a salesman as one represent- 
ing a large steel or brass mill, for in- 
stance, who sells a manufacturer a train- 
load of material. Or, we call a salesman 
one who, representing the manufacturer 
or jobber, sells to the dealer a large 
quantity of goods for redistribution. 


As a matter of fact, the retail clerk, 
who sells the goods direct to the con- 
sumer’s use, is the real and only sales- 
man. He sells to the customer for actual 
use and consumption. The other men, 
we call salesmen, are more nearly agents 
for the transferring of goods for re- 
distribution. They are merely enlisted 
in the aid of other concerns, or indi- 
viduals in re-distributing their products. 
They are not selling, because no product 
is sold until it is in the hands of the user 
for whom it was intended. And the 
user satisfied. 


Average Clerk Sees Only Meager 
Opportunities in His Job 


E do not consider our lamps sold 
when we ship them out in carloads 
to jobbers, and the jobbers stock them up 
in their shelves. They are not sold when 
the jobber re-ships them in smaller 
quantities of six or a dozen to the local 
dealer, and the dealer puts them on his 
selves, 
_ The lamp is not yet sold because it 
isn’t intended that the potential spirit of 
light contained in that lamp should be 
Imprisoned within four walls of carton 
and condemned to obscurity on a dealer’s 
shelf. The lamp is not sold until it is in 
the home of the family that requires a 
better light than an oil lamp, and that 
family delighted with its brilliant 
service. 
This general refusal to invest with 
any dignity whatever the position of the 
retail individual has found its unfortun- 


ate reflection, I am afraid, in the atti- 
tude of the retail clerk himself. I have 
talked to lots of them in a semi-con- 
fidential way, purposely to determine, if 
I could, just what their outlook was. 

It seems that so many of them want 
to get away from what they are doing. 
If they are girl clerks, they want to 
learn beauty culture. That is the great 
fad, lately, for girls. If they are men 
clerks, they want to go on the road. Or 
they want to do some other kind of sell- 
ing or work than that in which they are 
engaged. 

The average clerk seems to feel that 
his position is one of little responsibility, 
little opportunity, and that his function 
is one of merely “wrapping up” what- 
ever a customer calls for. The average 
clerk uses but little imagination to 
create the desire for merchandise in the 
mind of his customer; fails to employ, 
with rare exceptions, that most potent 
of all sales forces, the simple power of 
suggestion, that, tactfully used, results 
so often in the sale of additional goods 
other than that which the customer in- 
tended to buy. 


Clerks Pay Own Salary and Make or 
Break Their Employers 


WONDER if the average retail clerk 

appreciates the fact that while his 
employer pays his salary to him in cash 
or by check, that he—the clerk—governs 
the amount by the result of his effort. 
I wonder if he knows that he pays his 
own salary out of his own sales and that 
he must earn for the store more than 
his salary to enable the store to show a 
profit. Consequently, if he were to get 
more (as we all want to do) he must do 
more, sell more, make more for the store. 

I heard a clerk one day say to a fellow 
employee, “I wonder when the boss is 
going to raise my wages. I am going 
to get married soon and I know I can’t 
get along on what I am making now.” I 
felt sufficiently acquainted with him to 
say: 

“Well, Frank, don’t you know that the 


boss hasn’t anything to do _ with 
raising ?” 
Quite sarcastically he replied: “The 


h— he hasn’t! If he hasn’t anything 
to do with it, I’d like to know who has?” 

I said, “Well, Frank, you are the only 
one who has anything to do with the 
raising of your wages. You can raise 
your own salary whenever you feel like 
it. If the boss is paying you all you are 
worth now, you cannot expect him to 
pay you more unless you are worth more 
to him. Just as soon as you sell more 


goods, develop a clientéle of customers, 
reach out into the field and get people 
who have not been trading with you at 
all before; just as soon as you sell larger 
orders and begin to develop some con- 
structive sales plans on your own hook, 
and thus make more money for the store, 
you will raise your own salary. The 
boss, from the standpoint of his own 
self-interest, will pay you more because 
you are earning more, and he cannot 
afford to lose you. Get busy and make 
yourself some more money.” 

He had just never thought of it in that 
way. I read somewhere once, that the 
difference between retail employees can 
be summed up in the two expressions 
“wrapper clerk” and “salesman.” That 
is right. 

A wrapper clerk feels that he is just 
there to wait on people. He thinks that 
he is there to wrap up and hand out the 
goods which they come in and ask for. 
He fails to see a real opportunity in the 
approach of every customer for the sale 
of more goods than the customer actu- 
ally calls for of his own volition, and he 
lets hundreds of dollars’ worth of busi- 
ness walk out of the store that might 
have been turned into the cash register 
with the use of even a little tact, sug- 
gestion, persuasion, description, demon- 
stration—all of which combined means 
that undefinable thing we call salesman- 
ship. 

And I tell you that it is the money that 
is walking out of stores every day be- 
cause of negligent, careless retail sales- 
manship, that marks the difference be- 
tween red figures and black in the mer- 
chant’s ledger at the end of the year. 

You all know as well as I do, that you 
have to do a certain volume of business 
to pay for your merchandise and your 
fixed overhead; but that it is only after 
you reach a certain volume that you 
make a profit, and it is this profit busi- 
ness, this velvet business, the business 
that really means money in the bank to 
you, that is walking out of the store be- 
cause the “last link” failed in his job. 


When the Merchant Is at Fault 


CANNOT understand why merchants 

will devote the most careful scrutiny 
to credits; why he will exercise the most 
consistent care in buying; why he will 
devote thought to the arrangement of 
his store; why he will burn midnight oil 
preparing his advertising for his local 
papers; why he will spend time and 
effort and money and thought on every 
phase of his business that contributes 
only indirectly toward profits, and then 
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Department 76-X 





Cases of Distinction 


accentuate the quality of fine pieces of 
jewelry. Of impeccable workmanship, 
lined with satin and velvet, and cush- 
ioned to hold the usual articles, they 
are available in a great variety of styles 
at popular prices. Satin top linings may be 
printed with die or type. For prices write to 


Donnioon eManufacluring So 


Framingham, Mass. 








Rings You Will Be Proud to Sell 


ALL PROFIT 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Electros Free 
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~ yy Green or White Gold 
ary" = Same Price 


Order on five days’ memo. when 
To you have a sale in sight. Orders 
WM 25.00 ‘filled same day received. 
W No. 6517 All emblems and initials en- 
No. 6183 Crusted on ruby and onyx on 
Without hand at all times in every finger 
Diamonds size, 
- $15 Retail Display Emblem Cards for your 
This <> Reg. Trade Merk window in original colors free upon 
@uarantces you gcauine diamonds request. 


° El 

6919—To retail $30.00 ;<"" 
Fine, dark, genuine amethyst—14K white 
gold—genuine seed pearls, strung on a 
strong wire. Fully guaranteed. 
This style ring can also be had in larger or 
smaller size stones including sircons, topaz, 
opals, rubies, golden sapphires, Ceylon sapphires, 
cameos, double head cameos, crystal emeralds 
and crystal sapphires. 
Also be had with Imitation Stones 18/13 oval, 
all colors, $9.50 list. 


6746—$23.50 List 
HEAVY SHANK 


Genuine one piece, three color, double 
head cameo. Belais white gold (also 
in green gold) 6746—$23.50 List. 
Next size larger stone, $2.00 additional 
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11%x 5 


highly decorative. 


of your sales. 
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16 rings 

12 rings 
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| An Efficient Self-Salesman 


WESTERN TRAY & CASE CO. 


423-29 Plum St. Cincinnati, Ohio 


“INLAID RING TRAY” No. 25 
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PRICE 

$6.75 
6.00 
5.25 


A practical innovation that really makes the product sell itself, 
adds to the beauty and worth of the article it displays, and is 


Made with hardwood frames of figured Gum, and Walnut, inlaid 
with a contrasting wood of white holly and dark walnut. Two-tone 
color velvet linings—shades as desired. Different, attractive and 
of outstanding beauty, these trays should almost double the number 


i Made ‘‘without inlaid’’ in Oak, Walnut, Mahogany, and Ebony 
| finish, $1.00 less than above prices. 


Write For Catalegue Or Order Through Your Jobber. 
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Made to Order Goods our Specialsy 


Forty-four years of satisfactory service to an increasing 
number of customers. 

Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 








Something New for the Jewelry Trade 


SMOKERS’ SETS 


Best briar pipes with amber or hard rubber mouthpieces, real amber 
holders; 14 Kt. gold mounted and guaranteed lighters, in beautiful 
eases—Splendid for gifts. 

Phone or Write for Salesmen to Show Samples 


M. ROSENBLUM R 
83 Mercer St. — Canal 7603 — New York City 














The Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 

The Lion Safety Pin Clutch Co. 


Pat. Feb. 20,1917 20 W. 22nd St., New York pat. aiay 26,1998 
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let the agency that contributes most di- 
rectly toward the sales and profits slip 
with little or no attention. I cannot un- 
derstand why he would devote thought 
to all the other angles of his business, 
and then hire the clerks, stick them be- 
hind the counter, and take them for 
granted! The most important factor of 
all (the others are, of course, important 
and deserve attention) the most impor- 
tant link, and by all odds the weakest, 
is taken for granted. 

You are in business to make sales and 
through sales to make profits. Your 
clerks are behind the counters to make 
the sales. Do they do it? What is a 
sale, anyway? 

You have had a lot of academic defini- 
tions given you, and no doubt you have 
heard a lot of “wise cracks,” but I am 
going to tell you what a sale really is. 

A sale is made when a customer goes 
out of the store with more goods of 
better quality than he expected to buy 
when he went in; goods that he needed, 
and that he is satisfied with, after the 
purchase. 


The Making of a Salesman 


HERE are no magic formulas for 

selling in spite of the lurid advertise- 
ments of the street cleaner who rose to 
be a $20,000 a year sales executive in six 
weeks by reading a certain book or tak- 
ing a certain course. There are no 
mythical incantations that a man can 
learn and recite and get business by it. 
There are no “open sesames” to a buy- 
er’s heart. Arabian nights do not exist 
in modern business. 

Good salesmanship isn’t a special gift 
of Providence that the good Lord sends 
to a certain few favored individuals, 
thus making it useless for the rest of 
us to improve. It is just simply a mat- 
ter of study, application and observation, 
together with the combination I spoke 
of a minute ago—common sense, a desire 
to serve, and some knowledge of sales 
fundamentals that must be taught— 
hence the taking of trade papers and the 
reading and studying of experiences of 
others who have been successful. 


I told our salesmen at a meeting not 
long ago that successful selling wasn’t a 
fearsome, mysterious process. I told 
them that successful selling was simply 
a successful association with other peo- 
ple just the same as any other social 
contact during which association we 
effect an exchange of some sort which 
18 mutually profitable to both ourselves 
and customers. 


This salesman that I pictured to you, 
or any salesman who achieves success, 
has had to prepare for it. There are 
certain things that he has had to learn. 
The first thing that he has to learn is 
to become thoroughly and completely 
sold on his job; sold on the opportunity 
that exists right where he is in the store 
that he is working in; and in the trade 
territory that he lives in. 
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Stick-to-it-ive-ness 


VERYWHERE I go, I find a restless- 
ness and unsettled condition of mind 
of retail clerks. Hardware clerks wish 
they were in a furniture store, and fur- 
niture salesmen, who many times are 
commission men, wishing they were in a 
drug store, because their commissions 
aren’t looking as good as a regular sal- 
ary, and drug store clerks wishing they 
were selling clothing. Everywhere I find 
the belief that somewhere else, in some 
other state, in some other section of the 
state, there is a better, bigger, easier 
opportunity. I repeat the old truth that 
“man makes the opportunity, not oppor- 
tunity the man.” 

The first thing is to become sold on 
your job. Don’t be like the dog that 
chased rabbits all day long, and never 
caught a rabbit. This dog could run 
faster, too, than any rabbit, and yet 
every night he would come in with flanks 
heaving, tongue lolling out of his mouth, 
tired, all in and hungry—with never a 
rabbit. 

I often wondered why Old Buck never 
caught a rabbit, and one day I went out 
to watch him. He ran along the field 
for a little ways, and pretty soon up 
jumped a rabbit. With all the fresh 
energy of the morning he started after 
this rabbit. Just about the same time 
the rabbit was out of breath, wobbling 
in his tracks ready to give up; just about 
the time Old Buck nearly had the fur 
between his teeth, up jumped another 
rabbit, 30 or 40 feet away, and Buck 
left the rabbit he was chasing to run 
after a fresh one. He chased this one 
for a quarter of a mile, then over to the 
left, loping along, he saw a third one. 
Its ears looked a little longer I guess, 
for Buck left the second one, and started 
to chase the Jack with the long ears. 
Down the road he went, nip and tuck, 
Buck gradually closing in. He got 
within a few feet when, with a great 
commotion and scurrying about in the 
brush, a cotton-tail bobs up, and starts 
back the opposite way. Buck sees the 
white tail, and figuring, I guess, that 
the cotton-tail would make better eating 
after all, he starts after him, and so he 
went all day long, chasing fresh rabbits 
and never catching one. 


Seven Ways to Know Your Goods 


N knowing your goods, there are 

just two divisions of study. I am 
going to try to give you a practical dia- 
gram on which you can really put these 
things into practice. You must know 
first the article and second the uses of it, 
and the services the article will render. 
Now, there are seven things that can be 
learned about any article. 

1. The raw materials of which it is 
made, and how these materials are better 
adapted for the purpose than other ma- 
terials. 

2. Processes of manufacture, and why 
they are better than the way competi- 
tive articles are manufactured. 

3. Features of construction that add 
to the durability or successful operation 
of the article. 
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4. Something of the pattern or design 
that is unusual or distinctive. 

5. Some specific instance where a 
former customer has got or is getting 
unusual service from the article in 
question. 

6. Who makes it? The kind of peo- 
ple; the reputation or character of the 
firm behind the product. 

7. Some interesting facts or circum- 
stances connected with the manufacture, 
construction, history of the article. By 
this I mean nothing about the article 
itself, but something that will add color, 
atmosphere, or romance that will in- 
crease the customer’s pride of possession 
in his ownership. 


The Seven C’s of Selling 


HEN there are seven human appeals, 

seven channels through which the 
users of, and the service the article will 
render, can be translated to the pur- 
chaser. The service of the article! That 
is what the customer really buys. He 
does not buy a piano to have a piano in 
the room, but to have music. He does 
not buy an automobile to grace a garage, 
but to ride in. The facts entering into 
the materials and those concerning proc- 
esses of manufacture, are all for the 
purpose of enabling the article to render 
service. These seven human appeals 
through which any article can be sold 
contain the entire sum of human desire 
and experience. I call them the seven 
C’s, and here they are: 


Convenience 
Comfort 

Cost 

Children 
Companionship 
Common practice 
Culture. 

Do not demonstrate any article in a 
“hit-or-miss,” “talk-as-you-may-happen- 
to-think-of-it” sort of way. By knowing 
these seven things about an article, and 
the seven impulses that people have for 
purchase, you can have a definite pro- 
gram, a definite selling appeal, on every 
article you show to the customer. Just 
a little interest in the customer, and a 
study of him will show you what appeal 
will be the strongest. 

The important thing is that all of 
these ideas as suggested here can be 
applied to every item the clerk sells, in 
every kind of a store. 

It takes time, study, concentration, 
memory, courage, and to use a vulgar 
but very effective expression, it takes 
“guts,” but it pays. The clerk who will 
develop himself along these lines will 
have customers asking for him to wait 
on them. They will walk a block farther 
to get the advantage of that clerk’s 
knowledge, because they have confidence 
in him. Someone said once that, “There 
is a romance behind every article, a 
story, a history.” If you will look for 
it, learn it, and tell it, you have taken 
the first long step toward becoming a 
salesman, and each step you take makes 
more profit for the merchant who em- 
ploys you and for the manufacturer who 
supplies the dealer with merchandise. 
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“Remodeling Sale” gets the Cash 


The 


ERE is a firm which recently con- 
H ducted its first sale in 68 years. 
There was a time when such sales were 
believed unnecessary, at least for the 
jeweler. Some of the ads featuring this 
“remodeling sale” are illustrated. The 
full page announce- 
ment is particu- 
larly impressive. 
Nothing was sold 
except the con- | 
cern’s regular | 
stock. Reliance for 
results was placed 






solely on the 1 opPOR’ eee mien 
strength of the ad- orreRs AN GnuSe x. Ka | Thie Unique Kcent 
vertising and the > > /K ET Ae 


good will enjoyed 
by the establish- 
ment. The stock 
was marked down 
to inviting prices. 
The reason given 
for the sale was 
the extensive re- 
modeling of the 
store. 

“We promise that 
this, our first sale,” 
say the advertis- 
ers, “will be an 
event incomparable 
to any jewelry sale 
ever attempted in 
Columbus, Ohio. To 
those in search of 
the finest grade of 
merchandise at low 
sale prices, these 
attractions will be 
distinct revelations. 
We propose to 
demonstrate that it 
Is sound economy x 
to choose articles 
one hopes to cher- 
ish and treasure 
from a store of 
this type, where 
integrity, reliabil- 
ity and honesty 
can be pointed to = 
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Plan—The Copy—The Results 


By Ropert F. NATTAN 


and foundations of a business estab-_ solid silver craftsmanship, objects of art 
lished 68 years ago. from many sources, finest quality silver- 

“Featured in this sale are our mag- plated ware, platinum and solid gold 
nificent diamond creations and other jewelry, reliable clocks and a well chosen 
gem-set pieces, well known American’ stock of imported and domestic novel- 
With hardly any exceptions, the 


and European timepieces, finest quality _ ties. 
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as the bulwarks TWO ADS USED IN LUCHTENBERG’S “REMODELING SALE” 








entire stock bears 
drastic price re- 
reductions.” 

In order to re- 
inforce the news- 
paper advertising 
a circular letter 
was mailed to a 
selected list. On 
the back of the 
letter was an ad- 
vertisement of the 
sale. Watches for 
men and women, 
clocks, : silverware, 
rings, emblem jew- 
elry were featured 
at special prices. 
This letter brought 
in an unusually 
large number of 
Mr. Luchtenberg’s 
best customers. 
The diamond ad- 
vertisement like all 
diamond ads, did 
not bring in great 
throngs the very 
next day to pur- 
chase those num- 
bers listed but it 
did bolster up the 
diamond sales the 
entire week fol- 
lowing the adver- 
tisement and pro- 
duced very satis- 
factory sales. 
Three of these 
sales exceeded 
$1,000 each. Many 
rings around $300 
were sold and of 
course the quarter 
carat size and 
rings ranging from 
$75 to $135 were 
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Retail Advertising Department 





much in demand. “The editorial which 
we tried to liken to a regular news 
item,” said the advertisers, “had its in- 
stitutional value. 

“We have from time to time taken 
advertising ideas from your pages and 
note several paragraphs from the article 
“Why Not Have a Diamond Week” pub- 
lished in the issue of THE JEWELERS’ 
Circular of Aug. 9, which we will be 
giad to incorporate in our diamond week 
ads. We like the published ideas in the 
Retail Advertising Department.” 

The letter above mentioned, sent out 
to help the regular newspaper advertis- 
ing, read as follows: 


Dear Friend: 

Our big “Remodeling Sale” starts 
Thursday morning, September 6th, 
promptly at 9 a.m. As one who ap- 
preciates the finer things in jewelry 
and silverware, we are sure that this 
announcement will be of more than 
ordinary interést to you. 

While a sale of jewelry usually is 
nothing out of the ordinary, we prom- 
ise that this one decidedly will be, in 
fact, never to our knowledge has a 
campaign of such magnitude been at- 
tempted in Columbus. 

QOur entire stock is involved, con- 
sisting of magnificent Diamond Crea- 
tions, Gem Set Pieces, High Grade 
Watches, Sterling Silverware, Artis- 
tic Lamps, Clocks and a well chosen 
stock of Imported and Domestic Nov- 
elties. 

Departing from our usual conserva- 
tive merchandising activities, this, our 
first sale in sixty-eight years of honest 
dealings with the people of this vicin- 
ity, affords you an opportunity to se- 
cure distinctive and individual pieces 
of fine jewelry at less than the price 
of the ordinary. 

We extend to you a personal invi- 
tation to be present on the opening 
sales day, Thursday, September 6th, 
to make an inspection. The savings 
are so big that it will pay you to an- 
ticipate your future gift needs. 

The sale starts Thursday, Septem- 
ber 6th, at 9 A. M. 

Yours very truly, 
LUCHTENBERG’S. 


: * * * 


Motion Picture Program Advertising 


HE motion picture theater sometimes 

offers an excellent opportunity for the 
jeweler to do profitable advertising at 
low cost. The advertising may not 
necessarily be done on the screen but 
on the little programs whicn are dis- 
tributed. Sometimes these programs 
have a large circulation. The cost of 
the space is small in many instances. 
You must know just exactly what to 
say and how to say it; don’t do hap- 
hazard advertising in valuable space. 
Say something which will be remem- 
bered by your readers. Little bits of 
philosophy now and then are always 
valuable. 

Here is some copy by Conrad Brother- 
ly, president of the American National 
Retail Jewelers’ Association, used in a 
space of one inch in the center of the 
program of a motion picture theater and 
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at the bottom of the page. Other jewel- 
ers will undoubtedly get some helpful 
ideas from these: 

* * & 

No man would think of wearing his 
grandfather’s hat. Then why wear his 
watch—that’s equally out-of-date. Start 
the new year with a new watch. 

* * * 

The banker’s warning “Before you 
Invest—investigate” also applies to dia- 
monds and jewelry. It’s not safe to buy 
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man puts new oil into his car every 500 
miles and lets his watch run until it 
breaks down. He can see the one need 
while the other defies the eye and must 
appeal to the intellect. 
* * * 

If George Washington and Abraham 
Lincoln were still alive the merchandise 
and ethics of this store would entitle 


it to their patronage. 
* * * 


Everybody should invest in a diamond 
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All Standard Makes 
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STRAP WATCHES 














OUR FIRST 
SALE 




















Cnerealy “ater: 
vor onal 9149.50 














- - Establish 1 


The Prices Quoted in This Advertisement are Typical of 
the Actual Reductions That Prevail Over the Entire Store 


~~ LUCHTENBERGS 


196 South Hi Street. 
860 -- 


IN 68 YEARS OF 
RETAILING 


STORE-WIDE IN 
SCOPE 
EMBRACING OUR 
ENTIRE 











FULL PAGE ANNOUNCEMENT OF “REMODELING SALE,” BY COLUMBUS JEWELERS 


unless the store has an established rep- 
utation like Brotherly’s. 
* * * 

Jewels in watches serve the same 
purpose that ball-bearings do in ma- 
chinery—if your watch has real jewels. 
Watches bought at auction or from ques- 
tionable dealers often have imitation 
jewels made of celluloid. 

* * * 


Seeing is believing. That’s why a 





because it is the only article of merchan- 
dise that never becomes second hand and 
invariably increases in value. 

* * * 

If you own an automobile, you know 
something about depreciation. .But if 
you own a diamond you also know some- 
thing about appreciation. 

* * * 


While borthdays come but once a year 
To loved ones that to you are dear, 
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They can, long after they are past, 
Remembered be through “Gifts that 
Last.” x * * 

From time immemorial the human 
race has always expressed and per- 
petuated its finest sentiments through 
the wares of the jeweler. 

a * * 


There’s a lot of truth in what Bar- 
num said about the public wanting to be 
fooled, otherwise fake auctions could 
not flourish continually in Newark. 

* * * 


Study Your Community 


HE clientele the jeweler aims to serve 

should be paramount in his thoughts, 
and his plans should center upon them. 
Circumscribed and limited to some ex- 
tent by overcrowded conditions in the 
trade, competition in the existing jewelry 
field in his own particular city, the astute 
jeweler finds it absolutely necessary, if 
he is to remain profitably in business, to 
make a complete survey of the needs of 
his community and how best he might 
serve the citizens. 

Searcely “alike as two peas” are any 
group of selected successful jewelry 
stores, save that all have learned that 
fundamental of success—how to please a 
public—and it is this which makes them 
successful. All pursue somewhat dif- 
ferent methods, and carry somewhat dif- 
ferent merchandise, yet may agree upon 
a number of major points. But local 
conditions govern minor details of opera- 
tion— the little things of even more 
vital significance. 

The jeweler who is likewise a mer- 
chandiser soon learns to discover exactly 
what his customers require, their likes 
and dislikes in the matter of the grade 
of merchandise. In his stock is reflected 
the kind of patronage he wishes to serve. 
He buys for an audience which he clearly 
visualizes. 

After he is in business but a short 
time he knows when his opinion has been 
confirmed or when he has bought wrong, 
and soon corrects his shortsightedness or 
his little errors in stocking, by buying 
correctly in the future. When a line has 
sold well, and there is good demand for 
an article, he endeavors to learn the 
reason and to duplicate his success. 

Fundamental to his jewelry merchan- 
dising, therefore, is this study of the 
trading area in which the jewelry store 
is located. “Character” must be main- 
tained in the store, especially the jewelry 
store in a large city, where it does not 
step out of its own particular “role” from 
one day to the next. Setting out to 
cater to a certain public, even though 
that public be made up of distinct classes, 
the jewelry store finds it necessary to 
keep its own “character.” 

Close study of a community will dic- 
tate the lines to be carried, and just how 
to handle the particular clientele to a 
more accurate degree than putting into 
practice the experiences of a neighbor— 
but it is one of those things that re- 
quires more real effort.—C. M. L. 
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Advertising to His Majesty 
The Baby 


An Appeal That Interests the Parents 


IDDLEWINKS turned on a full 
little tummie, scattered the play- 
things with ten pink fingers, then 
raised two big blue eyes to mother and 
said wistfully, “I’d be perfectly happy 
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DEAK SANTA CLAUS:—— 


T'm writing to you early so you'll be sure to know 

Where you ought to ge to shop—when you a-shopping go. 

To buy for baby boys and girls the very nicest thidgs. 

At Weiler’s you will find the darlingest of rings; 

Signet: rings, and birth-stone rings, and hand-chased guidem bands; 
And even little diamond rings, for dimpled baby hands. 

The sweetest little lockets, and dainty Add-a-pearis, 

Oh, Wetler's know the presents that please the baby girl. 

And, Santa, once when mother took me into Weiler's store 

I saw the cutest litthe bracelets, a beby ever wore. 

‘There were rattles, and bib-holders, and cups and speons and pins, 
And cunning little jars, to put my bath-things in; 


ae e444) 


And there were bowls, and porridge-scts—some silver and some not, 
Mi I had breakfast served in them. I'd eat an awfel, lot. 
And then, for when I'm bigger, a silver plate br spoon— 
1 don't think Christmas time for these would be « bit too soun. 
M1 had « little comb and brush—the hind that Weiler’. nell, 
I'd always keep my hair s0 neat you'd think I'd look quite well. 
I saw some military brashes, only little as could bevy 
I'd like to brush my clothes with them—there’d be no dust on me! 
Of course; I've known of Weiler's store ever since I came; 
My family bought the cards there thet told my weight and name. 
1 really recommend them, as being friends of mine, F 
And if you're going to shop for me, please see-their Buby line. 
Your litde friend, 
BABY TIDDLEWLNKS. 


a ee 4 


I. S. Sume baby in this town will win a diamond ring, 
It's down in Weiler's window, with other baby tmags. 
The questions are most interesting,—they're mostly sbout me. 
And my picture's in the window, for every one to sco 
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What ix, my name? 
How old am 1? 
Am Ia boy.or a girl? 
: What do I weigh? 
, Can I put my toe in my mouth? 
How many times a day do I get fed? 
Can I reach out for my rattle? 
Can J raise my head from my pillow? 
Give five best reasons why Mama and Papa should trade at 
Weiler’s, 
To the first person who best answers the above questions 
will be given a diamond ring for baby. Come to sce'me before 
December Ist, because I am going back to Mama then. 


SOMEBODY'S BABY AT WEILER’S. 
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A. WEILER & CO., GREENWOOD, MISS., 
PRINT LETTER FROM “BABY TIDDLE- 
WINKS” 


if I had a sure enough diamond ring. 
The kind that Weiler sells.” 

“Well, darling,” smiled mother into 
those marvelous blue eyes, “suppose you 
write to Santa Claus, maybe he will 
bring you one.” 

It was time for the Christmas shop- 
ping to begin when hearts were light 
and purses were heavy that A. Weiler 
& Co., listed in rhyme for the con- 
venience of the people of Greenwood, 
Mississippi, and surrounding country 


just what to buy for the baby. This 
rhyming list occupied a conspicuous 
place in the daily paper. 

Weiler’s Jewelry Palace needs no in- 
troduction for it has stood the acid test 
for 47 years. Therefore Mr. Weiler is 
rich in experience and is an expert in 
getting his idea across to the buying 
public through a human interest appeal. 
“Touch the hearts of the people and 
they are yours,” is one of his favorite 
sayings. In this instance he certainly 
made a super-appeal—Love balanced by 
coin. 

As soon as the advertisement ap- 
peared in the “Daily Commonwealth,” 
it was read; not alone by fond mamas, 
doting papas, spoiling grandmothers, 
humoring grandfathers, big brothers 
and small sisters, but by the sub-debs, 
flappers and the old maids. 

Why read? For the reason a cute 
little baby with laughing eyes had 
written a timely letter to dear old Santa 
Claus telling him where to go “to buy 
for baby boys and girls the very nicest 
things. At Weilers you will find the 
darlingest of rings,”—lockets, pearls, 
bracelets, pins, cups, spoons, bowls, and 
even cards “that told my weight and 
name.” 

The letter was 
Tiddlewinks.” 

Then Tiddlewinks’s picture which 
was followed by a guessing contest. 
For the person who: sent in the first 
best answers to those questions would 
receive a lovely diamond ring for baby. 
The mails were heavy with the replies. 
They came from all over the Delta. 
There was a special committee appointed 
by the firm to act as judges. To Mrs. 
John Quinn, Jr., fell the prize, a dia- 
mond ring for baby. It was a dainty 
engraved band of white gold, with an 
exquisite blue-white diamond with a 
distinctive mounting. 

Well now, what about the picture? 
Who was precious Baby Tiddlewinks? 
Minnie Lee Gillespie, infant daughter of 
Sumpter Gillespie, the popular editor of 
the “Greenwood Daily Commonwealth.” 

The contest was interesting, the sub- 
ject worth while. Not only for the pos- 
sibility of winning a fine diamond ring 
for the heart of the home, but to have 
a suitable list of Christmas gifts to 
choose from. “What can I buy?” One 
hears that question all during the holi- 
day season. : 

That was why A. Weiler lifted the lid 
to his brain chest so his helpful ideas 
could wing themselves to his friends and 
patrons. At the same time those ideas 


signed by “Baby 





(Continued on page 120) 
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BE PREPARED 


Every month your repair department will be called 
upon to replace more broken wrist watch crystals! 
Every month you will feel a greater need for 


V.T.F. MIFANS 


The wrist watch crystal of highest quality at 
lowest cost, obtainable anywhere. 


PRICES 


-Oval, Rectangular, Square, Tonneau and other 


plain shapes, $1.00 per dozen. 
Extra Large, Curved, Fancy Shapes and Militaries, 


$1.50 per dozen. 













V.T.F. WATCH GLASSES 


Over forty years of sales leadership due to per- 
fection of quality. Obtainable from Wholesalers every- 


where. 
NOTE 


V.T.F. Products are made of the very finest glass. 
Glass is not unbreakable. It, however, does not expand 
or contract, nor is its surface subject to scratching, 
as are all so called “crystals” made of cellulose 


materials. 


HAMMEL, RIGLANDER & COMPANY 


Exclusive Wholesale Distributors 
NEW YORK, U.S. A. 


October 4, 1928 
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The Horological Questionnaire 


Written expressly for THE JEWELERS’ CIRCULAR, by Lester B. Pratt 


AUTHOR’S NotE—Realizing that there is a 
scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
chanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial system without the aid of accurate 
time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker,” in the jewelry business, is in- 
variably applied to one who repairs watches, 
and a competent watchmaker or watch re- 
pairer should be able to make _ practically 
any of the different kinds and models of 
watches now jn use. 

If the remarks contained in this article are 
“old stuff” to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.; that of 
interesting and imparting information to the 
beginner.—L. B. P. 





(Continued from Technical Issue of 
Sept. 6) 


QUESTION.—Assuming that we have 
our pivot polisher completed and it is in 
good working order, how shall we pro- 
ceed to make a balance staff for a high 
grade movement? 


ANSWER.—In all cases where a special 
staff is required, our first consideration 
will be to obtain all dimensions of the 
staff. We determine if the old staff is 
in suitable condition to obtain such di- 
mensions. Even where one or both pivots 
are broken it is possible to determine if 
the balance wheel, roller table ard safety 
roller are placed at the proper po:t, o 
the staff. The total length of the :‘aff 
inclusive of the pivots, may be obtaine:! 
by removing the endstones and measur- 
ing over the ends of the hole jewels. 

Linear measurements are usually ex- 
pressed in the English system, while 





diametral measurements are usually ex- 
pressed in the Metric system. 

A convenient method of noting the 
measurements is illustrated in Fig. 142. 
A copper plate engraving of a balance 
staff may be made, from which any de- 
sired number of impressions may be 
made. The owner’s name and a descrip- 
tion of the movement may be written on 
the back of the card and the card filed 
for future reference. If a staff is re- 
quired at any future date for this par- 





FIG. 142 


FIG. 143 


ticular movement, we may have all data 
at hand in convenient form. 

With the card containing the meas- 
urements at hand, we may select a piece 
of tempered steel rod slightly larger in 
diameter than the hub of the staff. We 
may readily ascertain if the rod is prop- 
erly tempered by making a few prelimi- 
nary cuts with the graver. As a rule, 
a piece of steel rod that has been hard- 
ened and drawn to a full blue is quite 
suitable for a balance staff. If it seems 
too hard to turn properly, it should be 
brightened, then placed on a copper 
plate and heated carefully until it as- 
sumes a full, dark blue color. 

In regard to suitable gravers for turn- 
ing such tempered steel rod, we find that 
square steel stock about one-sixteenth of 
an inch square is ample in size. Stubb’s 
steel is excellent material for such grav- 
ers. They may be heated to a cherry 
red and quenched in cotton-seed oil. As 
a rule, we do not draw the temper as 


we wish the gravers to be as hard as 
possible. However, we can only deter- 
mine the hardness by actual trial and 
if they chip off easily, we must temper 
them. In such cases, we brighten the 
graver, then draw to a very light straw 
color, but we do not draw them unless 
actual trial proves that they are too 
hard. 

Fig. 143 illustrates four shapes of 
gravers that are used in staff turning. 
The bulk of the turning may be done 
with A, while B may be used for under- 
cutting, as in the shoulder for riveting 
over the balance; C is used by some 
workmen for shaping the pivots, al- 
though A is preferable for such work 
and there is much less risk of breaking 
a pivot. D is used for square shoulders, 
although it should be followed with B, 
to produce a slight undercut, as the un- 
dercut will allow a lap to work up close 
and produce a clean, sharp corner. 

It is an excellent idea to have several 
gravers of each shape, properly sharp- 
ened and ready for use; then if we hap- 
pen to break a point, we simply select 
another graver of the same shape and 
save time in the end. A _ convenient 
handle for such gravers is hard maple 
about one-quarter of an inch in diameter 
and the graver should protrude from 
the handle about one and one-half 
inches. 

To proceed with the staff turning, we 
may grip the stock in the wire chuck, 
allowing it to project about one and one- 
half times the total length of the staff. 
With a short projecting piece of stock, 
we can always work to much better ad- 
vantage as vibration will be reduced and 
consequently we may obtain the best 
results. The shoulder for the balance 
should be turned first, to the required 
length and diameter, allowing a slight 
margin in diameter for lapping to fit 
the balance accurately. Then we turn 
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FOR EFFICIENCY AND ECONOMY 
DEMAND 


EBERLE’S WORLD FAMOUS 













IF THEY DO NOT PROVE 





FINIS BRAND 
| JEWELERS’ BLADES 


ANNUAL PRODUCTION OVER A MILLION GROSS 
THEY ARE UNCONDITIONALLY GUARANTEED. 


BETTER THAN ANY OTHER BLADE 


YOU EVER USED—RETURN THEM AT OUR EXPENSE. 
SEND US YOUR TRIAL ORDER TODAY—WE SAVE YOU MONEY 


UNITED HARDWARE & TOOL CORPORATION 
50-52 HOWARD ST. NEW YORK 
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S weeps! 


Od4e buy sweeps and waste 
materials ona just val- 





uation of their worth. iz 
Assaying and refining 


The Senior 


Hoke-Phoenix 


Platinum Melter 


Save money with a _ Hoke- 
Phoenix. 

Carry only a small reserve stock 
of platinum or gold, then melt 
your clean scrap at frequent in- 
tervals. A workable button ina 
minute. 

No furnace, no flue, no blower. 
No fire risk, no insurance extra. 
Uses ordinary gas—natural or 
artificial—with oxygen. 


Hoke Incorporated 


22 Albany St., New York, N. Y. 








are done under exact- 



















ing conditions, with 
adequate facilities 
and by technically 
trained men. ; 





The S.S. WHITE DENTAL MFG. CO. 
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HAVE YOU USED OUR SOLDERS AND ALLOYS? 


























1340 S. Michigan Avenue - 











Do You Need 
Trained Watchmakers? 


We supply competent men without cost to 
employer or employe. We teach watch 
repairing, clock repairing, how to regulate 
chimes and strikes in clocks, and engraving 
and jewelry work. 


Students Work Way Thru School 


4 ae We help students secure spare time em- 
Industrial Division WM. BOLD ployment. Advanced students earn money 
Edueational Director On repair work while learning. Personal 


152 West 42d St. New York,N.Y. 85 years of eeperience instruct‘un—no books or classes. Day or 
ar preston | wetel- night .chool. 
Established in 1844 Member of J. B. of T. ees silastic Send for Free Book 


If you have a son, relative or friend who wants to learn the 
watchmaking trade, have him write for our FREE BOOK. 


—oe a NATIONAL SCHOOL of WATCHMAKING 
Dept. 23 





° Chicago, Ill. 
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the collet shoulder, oil-stop and lastly 
the top pivot. 

All diameters should be made from .02 
to .05 mm. oversize in order to leave 
sufficient stock for lapping to a fine 
finish. The oversize allowance will de- 
pend to a certain extent on the condition 
of the work after turning; as it is 
obvious that accurate, smooth work with 
the graver will require less lapping to 
obtain a fine finish and remove all graver 
marks. Consequently, if the work is 
properly finished with the graver, we 
may safely use the minimum allowance 
for oversize. Our next step will be to 
undercut the hub for riveting over the 
balance arm. This is best done with 
graver, B. If the undercut is deep and 
formed as shown in Figure 142, the staff 
may be very easily riveted to the balance 
arm with little or no risk of breakage. 
Some workmen make the mistake of 
undercutting the hub too shallow, then, 
if several hard blows are required to 
rivet the staff securely in place, it is 
quite possible to crack the hub. A staff 
that is properly undercut may be riveted 
securely with one or two blows and with 
no risk of breakage. 

Assuming that the upper part of the 
staff has been turned to the proper 
dimensions with due allowance for lap- 
ping, we may proceed to finish them 
to the exact diameters. For the square 
shoulders, we shall use the bell metal 
lap with sharp corners. A small amount 
of find powdered rouge and oil, mixed 
to form a rather thick paste may be 
applied to the lap. We do not require a 
high speed for such work, as high speed 
in such lapping tends to throw the rouge 
from the face of the lap and then the 
lap will glaze and good results are im- 
possible. A speed of 600 to 800 r.p.m. 
will be found ample for lapping and 
a very fine finish may be obtained. 
The diameters obtained from the old 
staff and marked down on our work card 
are assumed to be correct for the new 
staff. Consequently, we may lap the 
various diameters and measure them 
with the micrometer caliper to deter- 
mine the correct size. However, we 
must obtain a very close fitting of the 
hub in the hole of the balance, as no 
side shake whatever is desirable in this 
case, as it would interfere with proper 
truing of the balance. 

In lapping the pivot, we shall use the 
round cornered bell metal lap with the 
same rouge and oil mixture. The de- 
sired form of the cone of the pivot may 
be obtained by the proper formation of 
the rounded corner of the lap. The 
pivot may be gaged for the correct 
diameter, but the usual practice is to 
try the jewel of the pivot to obtain the 
correct fitting. It must be borne in 
mind that very small diameters, such as 
a pivot are reduced quite rapidly, even 
with a very fine abrasive, consequently, 
we must be very cautious in the use of 
the lap when fitting pivots to jewels. 
Often, a light touch of the lap is all 
that is required to obtain the final fit- 
ting. It is simply a case of a lick or 
two with the lap, clean off the pivot 
with pith and try the jewel for a fit. 
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Watchmakers Certified by the 


Horological Institute of America 


Examining Board Meeting Held Recently at the 
U.S. Bureau of Standards 


A T a meeting of the Examining Board of the Horological Institute of America 


held at the Bureau of Standards, Washington, D. C., 
watchmakers’ certificates were granted as follows: 


on September 12, 1928, 
f 


CERTIFIED WATCHMAKER 


Name Employer Address 
Be Nik ons antic hg ad ie MN So i/encsaveneeard Burlington, N. C. 
Le rere mm. &, BiOewee-...........5. Atlanta, Ga. 
Albert E. Cervan ......000 Slavick Jewelry Co. ........ Los Angeles, Calif. 


Robert M. Gray 
Harold B. Hodges 
Paul Leising 
Frank C. Smith 
Robert W. White 


wieareeteieters Student 


Pieleieleters «++. Whited’s Jewelry 
Ba lf RND i Guin cides Covington, Va. 
tle edt a Rat Milwaukee, Wis. 


eens 


Bc aichatsipenseta/ad Raton, N. Mex. 


Saraaner cuter’ Fremont, Neb. 


ee re. eee Richmond, Ind. 


Thomas L. Jarvis .......... ee ee Dallas, Texas 
JUNIOR WATCHMAKER 
Name Employer Address 
Harold F. Apple ........... Me BU ededacevcsadecsd Chillicothe, Ohio 
Pacopr tee ACO) ois. 5k ceseucx I fiiis hand Saiiadacnw ees Lancaster, Pa. 
Theodore Wilson Brown ...Student .................... Peoria, Ill. 


Charles Butikofer 


ate ee Beckwith Range Jewelry Co.. Tampa, Fla. 


Rares , Cargen ........... Beckwith Range Jewelry Co.. Tampa, Fla. 
0 a eT re Hickory, N. C. 
we a re ES ree Multnomah, Ore. 


Earl S. Dunagan 
Herbert C. Edwards 
NO PAPER oo os oii o/edorceeea Self 
William George Hopkins ... 
H. P. Johansen 
Guy E. Jones 
Peter J. Klaeser 


Student 


ee 








iapenikaaee Dumbar & Jones 
Bis alee Monfort & Smith 
ere eT rr tee Carnegie, Pa. 
Keystone Watch Case Co....Waltham, Mass. 
it ila to ion sh bce Chicago, IIl. 
Datited atadaelied White Bros. Co. ........... Bogalusa, La. 
picinRaensa H. F. Lining 


eeeeeeees 


ey: Yakima, Wash. 
b ianpiate nots Alva, Ohio 


mas sir onicceetaearaahs Peru, IIl. 


memmney TPE wn... ccc cs DED niiekseniacanasadans Danielson, Conn. 
jr Cleveland, Ohio 
Melvin E. Maxwell ........ ae Fortuna, Calif. 
Be EE ok sv cacveccce Eldorado, II. 
Martin W. Morris .......... i Seer Elgin, Il] 
Bernhard H. Newton ....... ein kasd ad cae Aw Elgin, Il. 
Albert F. Nickel ..... 0... ee ae ere Kerrobut, Sask., Canada 
Harold Frederick Rutis- 

Re eet oh nia) a.5) 5{o.arsiave etsie eee Canajoharie, N. Y. 
R. H. Schneider ........... EE ee ee Peoria, III. 
James W. Shepperd, Jr...... I on, a6 ste sh sonia cla aed Peoria, Ill. 
Arthur J. Strobel .......... Orr eee Lawrence, Kans. 
Harold Y. Suzuki .......... ere Stockton, Calif. 
Robert E. Uppendahl ...... EE vcibaiteke wseaudmune Woodburn, Ore. 
Wralliate 02 WIG occ sce cCGONe 0.ks 6c cdcccsceaciedes Athens, Ala. 





In fitting pivots to jewels, we do not at- 
tempt to hold the jewels in a tweezers or 
any kind of tool; we may judge the fit 
to better advantage simply by holding 
the jewel in our fingers. 

The rouge and oil mixture will prod- 
uce an excellent finish, but if we wish 
to make a faultless polish, we may use 
a celluloid lap and apply a mixture of 
No. 2 diamentine and oil. 

Assuming that the upper part of the 
staff has been completed, then we may 
proceed to turn the lower part. In this 
case, we do most of the turning to ap- 
proximate size only, then cut the staff 
off with allowance for the full length. 
In cutting off the staff, we form the 
lower end of the staff to a sharp V point 
and it is essential that the point be 
very sharp and true as we shall use this 
point for truing the staff in the chuck 
when we finish the lower end. To finish 


the lower end of the staff, we select a 
wire chuck that will take the collet 
shoulder of the staff, place the staff 
loosely in the chuck and spin it true 
against the thumb nail, then tighten the 
chuck and observe if the staff runs true. 
With a true chuck and a true staff, it 
is a very simple matter to spin a staff 
true in the wire chuck and we will not 
require a wax chuck for such work. 
Many workmen labor under the delusion 
that a wax chuck is a necessity in staff 
work, but with a modern, well made 
lathe and true wire chucks, we find 
that a wax chuck is passé and the use of 
same is simply a waste of time. 
Assuming that the staff is properly 
placed in the wire chuck, we may turn 
the lower part to the proper dimensions. 
As the roller table and safety roller are 





(Continued on page 120) 
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highly-specialized equipment, 
enables us to give maximum 
yield on every lot sent us. 


Ship to 


HANDY & HARMAN 
Bridgeport, Conn. 


Service Plants— 


Providence, R. I. Fulton & Gold Sts., New York City 





HOOVER & STRONG, INC. 
« Metallurgists eo OT 


OFFICE AND WorkKS, 119 West TUPPER STREET. 
BUFFALO, N.Y., U.S.A. 


YOU MAY BET ON 





















for President 





But if you bet on 


HeS 


for Reliable Refining and Estimating 
Service, 


YOU CANNOT LOSE 


“It’s the amount of the check that counts.” 















We Buy and Refine: Old Gold, Gold-filled, Silver, Plati- 
num, Palladium, Bridge and Amalgam Scraps, Bullions, Filings, 
Grindings, Polishings, Bench and Floor Sweeps, Sink Settlings 
and other wastes containing the precious metals. 


When you have anything in the above line to 
sell, TRY US! 









THE JEWELERS’ 


CIRCULAR October 4, 1928 





—— oe 





— 
—— 





Ten Years Ahead of the Field! 


THE NEW DE LUXE 
Ball-Bearing 





Totally Enclosed 
POLISHING MOTOR 





Width (Spindles) 17 Inches. 
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Fully Guaranteed 
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This Dust-Proof Motor is Built for Continuous Service. 
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[Answers are also solicited from our readers to the questions published on this page] 
No attention paid to communications unless accompanied by full name and address of the writer. 


QuESTION No. 4182—Enameling Rings. 
I have designed a ladies’ ring that is to 
be enameled. To avoid trouble with 
enameling I figure the ring should be 
stamped out in one piece, then hent 
round. The die cutter informs me he 
can cut the dies and cutters for this ring, 
also says the ring will be partially rownd. 
He says that all I would need do then, 
is to put the ring on the mandrel and 
tap it a few times to round it into its 
proper shape. My reason for writing 
you is to be sure this can be done with- 
out breaking up the fine lines on such 
a ring. I know you could give me this 
information as you are in the section 
where much of this work is done. To 
give you an idea of the shape of the 
ying I’ll draw one as near as I think it 
will be, end view: to stamp it out I 
understand it will come out like this;— 
then the cutter will shape and cut it 
and it will be like this:—When sizing 
a ring like this one we experience 
trouble where we have to pull it down, 
say for instance three sizes. Knowing 
this, I am puzzled to know how I can 
get this ring round without breaking it, 
so will appreciate any information you 
can give.—F'. M. K. 

ANSWER.—Your die cutter gave you 
the correct information to a great ex- 
tent. However, in a ring of this kind we 
usually use a ring bender to form it 
round, but if the fine engraved lines are 
far enough around on the shank then 
they would be damaged when you bend 
the ring unless you use a piece of sheet 
lead about 1/16 in. thick to protect the 
ring. In this manner you could form 
your ring perfectly round and not inter- 
fere with any of the engraved lines. 
There would be no objection to tapping 
a ring with a mandrel providing you 
would not run any risk of damaging the 
engraved lines, but you will find the ring 
bender much the best method if you can 
possibly use it. If this ring is made 
in white gold you may have to anneal it 
once or twice in order to draw it down 
without breakage. In this connection 
we always have a special method which 
we use where rings have to be reduced 
three or four sizes and this applies 
especially to heavy white gold rings: 
We first cut out the piece necessary to 
make the correct size; then draw the 
ring down as much as possible in a 
vise and twist a piece of heavy binding 
wire around it to hold it in place; then 
anneal the ring carefully and repeat 


this process until the ring is brought 
down to the correct size. The ring may 
then be soldered and completed in the 
usual manner. We usually follow this 
method on heavy emblem rings which 
have considerable enamel on them. You 
can bend the ring a certain amount 
without cracking the enamel; then when 
you anneal the ring apply enough heat 
to flow the enamel again which takes 
the strain off of it. This makes con- 
siderable work in such cases but it is 
about the only way a first class job can 
be done. 


QUESTION No. 4183—Polishing and 
Burnishing Steel Surfaces.—Kindly in- 
form me, the best way to polish and 
burnish small steel surfaces, such as 
head screws, ratchet wheels and so on; 
also the best solution or device to remove 
rust spots and rust from hairsprings.— 
G. M. 

ANSWER.—The best way to polish and 
burnish small steel surfaces such as you 
mention, especially in quantities is to 
use a tumbling barrel. With a barrel 
of this type you put in small articles 
you wish to burnish and some leather 
scraps or small steel balls and in some 
cases a small amount of pumice stone or 
tripoli, although the material that is 
used for burnishing will depend upon 
the kind of articles that you wish to 
burnish. Usually the steel ball method 
is the best in most cases. If you use 
the steel ball method some soda solution 
should be added. The barrel is operated 
by power and usually one to two hours 
will produce a very nice finish on small 
articles. The best method to follow in 
removing rust spots from hair springs 
is to throw the old hair spring as far 
away as possible and then fit in a new 
hair spring. You will find that this is 
the cheapest and best method in the end. 


QUESTION No. 4184—Removing Old 
Balance Staffs.—Please give full inform- 
ation on how to remove old balance 
staffs without dishing or getting the 
balance wheel out of true. If they are 
to be cut out with gravers, what is the 
most suitable kind to proceed with the 
work?—J. W. A. 

ANSWER.—The rivet shoulder on the 
old balance staff should be turned out 
with a square graver which is ground 
to rather a long angle. The graver 
should be made as hard as it will stand 
up and do the work as some of the bal- 
ance staffs are very hard. The proper 
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way to remove the old shoulder is simply 
to undercut it in such a manner that 
it can readily be punched out without 
undue strain on the arm of the balance. 
As some balance staffs are very hard, 
it is often necessary to use a diamond 
point for such work, in fact a diamond 
tool is good for all staff removals, but 
extreme care must be observed in using 
the diamond. While it is the hardest 
substance in the world, at the same time 
it is easily broken if not handled proper- 
ly. There are several dealers who -can 
supply such a tool. 

After the shoulder is properly under- 
cut, then select a staking tool stump 
that will allow the body of the staff to 
go through it; a hole in the staking 
tool will answer the same purpose, pro- 
viding the balance wheel is not recessed. 
Then select a cross hole punch that will 
fit over the cone of the balance pivot. 
A light blow on the punch and the staff 
will readily drive out. The principal 
point to observe is to undercut the old 
staff sufficiently so that it will drive 
out with very little effort. However, 
you must not expect to drive out the 
old staff and fit a new one without a 
certain amount of truing to do after 
the new staff is staked in, but careful 
work will eliminate considerable work 
in truing the balance. 


QUESTION No. 4185—Saving Old Cy- 
anide Solutions.—We would like to know 
if it is economical to save old cyanide 
cleaning solution. We have been pour- 
ing it into our barrel of floor sweepings, 
but do not like the dampness which re- 
sults from this. Will you please advise 
us if this old solution is worth any- 
thing ?—M. K. & S. 


ANSWER.—Obviously, there will be a 
small amount of metal in an old cyanide 
solution, especially if it has been used 
a long time. But, even assuming that 
that you have a barrel of such solution, 
the cost of recovering the metal would 
not pay for your time, neither would 
it pay for the freight charges required 
to ship it to a refiner. Of course, 90 
per cent of the shipping charges could 
be eliminated, if you boiled the solution 
down to a small bulk, but you would still 
have expense proposition to consider, as 
you would have to use gas and time 
to take care of the boiling down. 

Miners use a cyanide process for re- 
covering gold and silver from very low 
ore. In this process, a very weak solu- 
tion of cyanide is used which dissolves 
the metal from the finely crushed ore. 
However, this solution is allowed to run 
for a considerable length of time and 
eventually becomes very rich in metal. 
When it is in proper condition to re- 
cover the metal, this is done by electro- 
lysis, in very much the same manner 
that we do plating and gold coloring, ex- 
cept that large equipment is used. 








Book Store Owner: Aren’t you worry- 
ing about the ten dollars you owe us? 
Student: Heck, no! What’s the use 
of both of us worrying about it? 
—Bucknell Belle Hop. 
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| Research on Chromium Plating 





Bureau of Standards, by H. L. Farber. 





A Report to the American Electroplaters’ Society on the Work Being Done at the 
Research Associate, Bureau of Standards, 


Washington, D. C 
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REVIEW of the principal publica- 

tions on chromium plating was 
first made. A card index file was ar- 
ranged for all these articles and their 
specific topics. The objects in this study 
of the literature are to check any work 
already done which might be used as 
helpful information in the work to be 
carried on and to compare the results 
obtained by others with any data ob- 
tained in our future work. 

Outlines of the problems to be studied 
and the methods of procedure were 
worked out. The research projects 
chosen for immediate work are: 

(A) Throwing power in chromium 


plating. 

(B) The application of chromium 
plate to various metals. 

Factors determining the throwing 


power of chromium solutions (project 
A) are (1) current efficiency, (2) con- 
ductivity of the solution, (3) cathode 
polarization, and (4) plating range. 
The variables affecting these properties 
and therefore the throwing power are 
composition and temperature of the so- 
lution, current density and surface to be 
plated. From the experiments planned 
we hope to determine the range of con- 
ditions within which good deposits and 
the best throwing power can be obtained. 

In the research on the application of 
chromium plate (project B) a study will 
be made on the best conditions for ob- 
taining satisfactory chromium plate on 
various metals for any given require- 
ments such as appearance, resistance to 
wear, resistance to corrosion, etc. 

Among the factors involved 
above problem are: 

(1) Base Metal: 

Kind and condition. 
Treatment Prior to Deposition: 
Cleaning, plating with other 
metals, ete. 

Constituents of the Solution: 
Concentration, ete. 

(4) Condition of Plating: 
Temperature, current density. 
Composition of the Deposit: 
Cecluded hydrogen, oxygen, other 
metals and their removal. 

(6) Stresses: 

In the plate and in base metal. 
Effect of annealing. 

(7) Structure of the Deposit. 

(8) Porosity of the Deposit. 

On the knowledge and _ standardiza- 
tion of the above factors depend the 
production of satisfactory chromium 
plate and the solution of many prob- 
lems confronting the plating industry 
today. 

Researches on Chromium Plating in 
Progress or Contemplated 


I—Principles of Chromium Plating, 
H. R. Moore: 


in the 


(2) 


(3) 


~— 


(5 


A—Constitution of the baths, especial- 
ly the composition and form of the so- 
called “chromium chromate.” A_ study 
of the conductivity, specific gravity, and 
optical characteristics of (a) pure solu- 
tions of chromic acid, and (b) solutions 
containing known amounts of (1) sul- 
phates and (2) trivalent chromium. This 
investigation has just been started and 
will probably require about a year’s 
work. 

In the light of these results other 
studies on the theory of chromium plat- 
ing will be undertaken. 


II—Conditions and Methods of Chro- 
mium Plating, H. L. Farber: 


A—Determine effect of both composi- 
tion, temperature and current density 
upon (a) throwing power, (b) plating 
range, (c) cathode efficiency,-and (d) 
the structure and properties of the de- 
posits. (A) is now just being under- 
taken by Mr. Farber, and will probably 
require about three months. Some data 
on (b), (ec) and (d) will be obtained in- 
cidentally, and may serve to confirm or 
extend the observations of Haring and 
Barrows and others. 

B—Determine the most favorable con- 
ditions for producing chromium deposits 
with desired appearance, hardness, or 
protective value, on different metals in- 
cluding brass, steel and iron, and alu- 
minum, zine, nickel and tin and their 
important alloys. 

The need for more exact information 
on this subject is illustrated by the pres- 
ent lack of agreement regarding the 
necessary thickness of chromium on 
brass plumbing fixtures and the desira- 
bility and practicability of applying a 
preliminary coating of nickel. There is 
considerable demand for information on 
the methods and value of chromium plat- 
ing on aluminum alloys for protection 
against either corrosion or abrasion. The 
recent paper of H. K. Work on the nickel 
plating of aluminum and its alloys will 
no doubt help in such a study. This 
part of the investigation will be so con- 
ducted as to permit publication of prog- 
ress reports, relating, e. g. to each kind 
of base metal, at intervals of a few 
months. 


I1I—Control of Chromium Plating Proc- 
esses: 


In the light of the above studies, fa- 
vorable conditions of plating for any 
specific purpose may be defined. The 
maintenance of those conditions by 
chemical analysis; replenishment of the 
solutions; their regeneration (e. g. by 
the removal of trivalent chromium or 
of iron); and means for controlling the 
temperature and current density, will 
then be studied. 
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In this connection we have arranged 
to make a brief study, in cooperation 
with the Public Health Service, of the 
health hazards in chromium plating, 
and the most effective means of elimi- 
nating them. Several requests for such 
information have already been received 
from State and city health officials. A 
brief investigation will at least indicate 
the extent to which such hazards exist 
under present conditions. 


IV—Properties of Electrolytic 
mium, G. E. Renfro: 


Chromium plating owes most of its 
applications to specific properties, which 
fit it for certain uses. Many of these 
properties have never been exactly de- 
termined, or if so, they were measured 
with cast chromium of unknown purity. 
It is at least possible that some of the 
properties of electrolytic chromium are 
appreciably different from those of cast 
chromium. As the Bureau has in its 
various divisions facilities for making 
most of these measurements, the work 
of the electrochemistry section will con- 
sist chiefly in preparing specimens of 
the required shape and size. In many 
cases this will require considerable in- 
genuity. Among the properties under 
consideration are the following: 

(1) Hardness: Use of the scratch har- 
ness method or other means for meas- 
uring the relative hardness of different 
chromium deposits. (Metallurgy Divi- 
sion.) 

(2) Wear Resistance: Much work has 
already been done on the service of chro- 
mium plated gages. These tests will be 
completed and tests will also be made 
with the “Amsler” and other wear test- 
ing machines. (Metallurgy Division.) 

(3) Coefficient of Expansion: This is 
important in connection with the use of 
chromium plating at high temperatures, 
e. g., on glass molds. If possible cylin- 
ders of pure chromium will be prepared 
for the purpose by depositing a thick 
coating of chromium on a copper tube, 
which will be dissolved out with nitric 
acid. (Weights and Measures Division.) 

(4) Specific Gravity: This is impor- 
tant because it is involved in most cal- 
culations of the thickness of the deposit. 
(Weights and Measures Division.) 

(5) Reflecting Power: Preliminary 
measurements have been made by the 
Bureau. This property determines the 
value of chromium on reflectors. (Op- 
tical Division.) 

(6) Color: Measurements will be 
made to determine whether there is any 
difference in the color of chromium de- 
posited under different conditions or on 
different base metals; when the deposits 
have the same luster. (Optical Division.) 

(7) Melting Point: This can probably 
be determined accurately by passing 
a current through a cylinder of chro- 
mium and observing the temperature 
when it melts. (Heat Division.) 

(8) Electrical Conductivity: This may 
be of interest in connection with the use 
of chromium plating on conducting 
wires or other parts of electrical equip- 
ment. Methods for preparing suitable 


Chro- 





(Continued on page 120) 
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Equip Yourself by the Experience of Others 


One of the best known business men in the country has said: “Every man 
in business will have to go over a hard road and find out its turnings for him- 
self, but he need not go over this road in the dark, if he can take with him the 
light of other men’s experience.” 

So it is with Bradley students, who are possessed of the light of experience 
of the teachers under whose instructions they gain the knowledge of all the 
crooks and turns and short cuts to the goal for which they are aiming. 

Only a short time is required to complete the course—and common education 
will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the Bradley way. 
It may be there is a Bradley student in your town, who will be glad to tell you 
all about the methods pursued at Bradley Polytechnic Institute. Get the Bradley 
way! It will increase your earning capacity from one to two hundred per cent. 
Address a post card to Bradley Horological, Dept. “C,” Peoria, Illinois, asking 
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United States Patents 





Issue of Sept. 25, 1928 


TRAY AND METHOD OF MAK- 

AME. ABRAHAM BARCHOFF, New 
York. Filed Oct. 28, 1924. Serial 
746,274. 1 claim. 

A sheet metal tray having its upper sur- 
face indented to form a median channel with 
branches extending laterally to both sides of 
both ends thereof, each branch having at 


1,685,116. 
ING §S 

















its extremity a coniform additional depres- 
sion, said depressions in said upper surface 
producing embossments which serve as sup- 
ports on the lower surface of said tray. 


1,685,182. CIGAR AND CIGARETTE 
HOLDER. Rosert L. WHITSEL, South 
Chicago, Ill. Filed June 26, 1926. Serial 
118,645. Renewed Aug. 6, 1928. 1 claim. 


In a cigar and cigarette holder of the 
class described, a substantially rectangular 
shaped open top receptacle, the side walls 
thereof being flared outwardly at their upper 
ends to provide wings, the upper end of the 
forward end wall of the receptacle terminat- 
ing at the lower edges of the wings, the upper 
edge of the rear end wall of the receptacle 
extending to the upper edges of the wings, 
the upper portion of the rear end wall being 
provided with a threaded opening, a nipple 
extending through the opening, the _ inter- 

















mediate portion thereof being threaded for 
engagement with the threaded opening, an 
enlarged socket member formed on the for- 
ward end of the nipple for receiving one end 
of the cigar or cigarette and disposed between 
the rear end portions of said wings, the rear 
face of the enlarged socket member engaging 
the inner face of the upper portion of the 
rear end wall of the receptacle, the other end 
of the nipple being provided with a stem 
receiving socket, said nipple being further 
provided with a longitudinal smoke passage 
affording communication between the re- 
respective sockets. 


1,685,765. CIGARETTE - 
HOLDER. 


PACKAGE 
MICHAEL J. MANGAN, Des 
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Plaines, Ill. Filed Nov. 30, 1923. Serial 
677,599. 2 claims. 

A cigarette holder comprising in combina- 
tion a resilient body section open at one end 
only, and adapted to accommodate a package 
of cigarettes, the side walls being concave 
to yieldingly grip said package intermediate 
their vertical corners, and a resilient metal 
cover section adapted to fit over and to grip 
said body section near the vertical corners 
thereof, said cover having a bulged out por- 
tion having transverse edges to afford a 
grasping surface when pulling said sections 
apart. 


1,685,768. LIP-STICK HOLDER. ARTHUR 
H. NosBLe, Pawtucket, R. I., assignor to 
Theodore W. Foster & Bro. Co., Provi- 
dence, R. I. Filed Dec. 10, 1926. Serial 
153,814. 2 claims. 

In a lip stick holder, a slotted body having 

a slotted closure on one end thereof which 
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slots register, a lip stick carrier slidable in 
the body, a closure slidable on the opposite 
end of the body and having an arm formed 
with a slot, said arm being slidable in said 
slots, and means to hingedly connect the arm 
to the carrier. 


1,685,769. LIP-STICK HOLDER. ARTHUR 
H. Noss, Pawtucket, R. I., assignor to 
Theodore W. Foster & Brother Co., Provi- 
dence, R. I. Filed Dec. 10, 1926. Serial 
153,815. 2 claims. 

In a lip stick holder, a tubular body hav- 
ing a closed end, an open end and a longi- 
tudinal slot, a closure for the open end slid- 
able on the body, a lip stick carrier slidable 
in the body, an arm carried by the closure 
and a connection between the arm and carrier 





extending through the slot and secured to a 
side of the carrier and hingedly mounting the 
arm, said slot terminating adjacent to the 
open end of the body and having said _ ter- 
minal engagable with the connection to limit 
outward movement of the carrier. 


United States Trade-Marks 
Issue of Sept. 25, 1928 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. ; 

Marks applied for under the ten-year 
“proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 268,095. Tur GRUEN WATCH Co., Time 
Hill, Cincinnati, Ohio. Filed June 15, 


PENTATHIN 


For Watches. 
Claims use since April 2, 1928. 
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Ser. 268,940. HERMAN SCHLACHT, New York. 
Filed June 30, 1928. 


~Heoce 


For Watchcases. 
Claims use since May 25, 1928. 


269,920. Ina . J. 
Filed July 20, 1928. 


Lucky Strike 


For Clocks. 
Claims use since July 2, 1928. 


Ser. 269,483. Maurice RICHARDS, New York. 
Filed July 12, 1928. 


WINGS OF LOVE 


For Finger Rings. 
Claims use since June 12, 1928. 


Ser. 269,719. CoLONIAL BgEapD Co., INc., New 
York. Filed July 17, 1928. 
No claim is made to the words “The Bril- 


Ser. SHAPIRO, New York. 


KALLA 
Tar 


“C0500 
a 





the mark shown in the drawing. 
For Ornamental Pins, Brooches, Bracelets, 
and Bead Necklaces. 
Claims use since Sept. 1, 1925. 
Registration not Subject to Opposition 


247,521. ToLEDO WatTcH Co., INc., New York. 
Filed July 27, 1927. Serial 252,628. 


SHOCK 
RESISTER 


For Watches, Clocks, and Watch and Clock 
Movements. 
Claims use since July 22, 1927. 


DESIGNS 


76,888. WEDDING RING. JosSEPH GRANAT, 





San Francisco, Cal. Filed June 28, 1928. 
Serial 27,309. Term of patent 7 years. 


76,389. WEDDING RING. JOSEPH GRANAT, 





San Francisco, Cal. Filed June 28, 1928. 
Serial 27,310. Term of patent 7 years. 


76,390. WEDDING RING. JOSEPH GRANAT, 





Filed June 28, 1928. 
Term of patent 7 years. 


San Francisco, Cal. 


Serial 27,311. 
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76,394. SPOON OR SIMILAR ARTICLE. 
ARTHUR K. Hopson, Danbury, Conn., as- 
signor to The Hobson & Botts Co., Dan- 








bury. Conn. Filed June 29, 1928. Serial 


27,323. Term of patent 7 years. 


76,405. BOTTLE FOR PERFUME OR THE 
LIKE. ANDRE LAVAULT, Paris France, 
assignor to Associated Merchandising 





Corp. Filed Nov. 25, 1927. Serial 
24,274. Term of patent 14 years. 
76,412. TIE CLIP. WILLARD A. ORMSBEE, 





Taunton, Mass. Filed Nov. 3, 1926. 
Serial 19,581. Term of patent 3% years. 


76,424. WATCH HOLDER. HERMAN 
ScHLACHT, New York. Filed June 13, 





1928. Serial 27,106. Term of patent 14 


years. 


76, “. WATCH DIAL OR _ SIMILAR 


RTICLE. San Dow Jack YUEN, New 





Serial 


Filed June 19, 1928. 
Term of patent 3% years. 


York. 
27,198. 














THE JEWELERS’ CIRCULAR 





Trade Mark Registrations Granted 
(Act of a 20, 1905) 
Sept. 25, 1928 
ARTICLES MADE OF BASE 
TE PLATED WITH CHROMIUM— 
TO WIT, SUGAR BOWLS, CREAM 
PITCHERS, TRAYS, CRUMB- ‘SCRAPER 
SETS, TEAPOT STANDS, AND 
PLATES. MANNING, BOwMAN & Co., 
Meriden, Conn. 
Filed April 28, 1928. Serial 265,553. Pub- 
lished July 17, 1928. 


247,211. CLOCKS. THE ete CLOCK 

CoMPANY, Brooklyn and New York. 
Filed May 26, 1928. Serial 267, 027. Pub- 

lished July 17, 1928. 

247,214. PEARLS, NECKLACES, BRACE- 
LETS, EARRINGS, FINGER RINGS, 
BROOCHES, BAR PINS, AND ORNA- 
MENTAL HATPINS, AND PINS FOR 
DRESS ORNAMENTS, ORNAMENTAL 
PINS AND BUCKLES FOR DECORAT- 
ING HATS, ORNAMENTAL SHOE 
BUCKLES, AND HAIR ORNAMENTS 
MADE WHOLLY OR IN PART OF OR 
PLATED WITH PRECIOUS METAL. 
CoHN & ROSENBERGER, INC., New York. 

Filed May 24, 1928. Serial 266,913. Pub- 

lished July 17, 1928. 


247,178. 
MET. 








Advertising to His Majesty the Baby 
(Continued from page 109) 








filled the cash register that has made 
the successful business. 

No one could look at Tiddlewinks’s 
picture, perched up in the center of 
Weiler’s plate-glass show window with- 
out breaking the tenth commandment. 
Baby was smiling, sucking one chubby 
hand and holding a bottle—of milk with 
the other. Of course the adorable things 


* mentioned in the letter to Santa Claus 


were there. 

These presents were temptingly ar- 
ranged in a dazzling Christmas setting 
of holly wreaths, mistletoe, tinsel, large 
and small red bells, silver balls, mirrors 
and tall red tapers with green and crim- 
son satin bows at the base. In each 
corner at the back stood a Santa Claus 
with his hoary beard, snow-flaked suit 
and cheery face. Santa was by his 
sleigh, filled with packages for good little 
boys and good little girls, and drawn 
by six riendeer. Making the display 
more beautiful was the artistic lighting 
effect brought about by many colored 
globes... . 

“I wonder whose baby?”, “It’s Junior 
Blank,” “It ain’t a boy, It’s a girl.” 
These and other remarks were heard as 
the passers-by paused in front of the 
compelling window. 

Although A. Weiler got a full till and 
a great thrill out of the yuletide sale, 
his greatest compensation came from 
the answers to the last question: “Give 
five best reasons why Mama and Papa 
should trade at Weiler’s?” 

The numerous reasons were so good 
that it was with much difficulty the 
judges came to a decision. Here are the 
prize answers of Mrs. John Quinn, Jr.— 

1. Because of the friendly and cour- 
teous service and the personal character 
of the Weilers. 

2. Because of the goods and the as- 
sortment from which to choose. 

3. Because the prices are always 
right. 

4. Because a gift from Weiler’s bears 
a mark of distinction and is always re- 
ceived with a smile of satisfaction. 

‘5. Weiler’s is the most up-to-date and 
largest jewelry store in the State. It 
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has grown here in Greenwood from a 
baby to a full grown man with a large 
local pay roll, and pays taxes to our 
city, county and State. May Weiler 
live long and continue to prosper. 

Now for just a word in conclusion: 
At the Christmas season every article 
sold is placed in a lovely white box (if 
silver first slipped into an outing case), 
wrapped in snowy tissue paper, tied 
with Christmas ribbon, fastened with 
golden seals, tipped off with a sprig of 
holly and handed on a silver tray to the 
purchaser by a colored maid uniformed 
in a black dress with white cap, collar, 
cuffs and apron. Or else the parcel is 
sent or mailed, all charges prepaid. 

Good old St. Nicholas did not forget 
to leave Baby Tiddlewinks that diamond 
ring she wrote him about. 

[THE END] 








Research on Chromium Plating 
(Continued from page 117) 


specimens will require some investiga- 
tion. (Electrical Division.) 

(9) Tensile Strength and Elongation: 
It is doubtful whether reliable measure- 
ments can be made on so brittle a ma- 
terial as chromium. They will be at- 
tempted, however, as the results would 


be of decided scientific interest. (Me- 
chanics Division.) 
(10) Surface Tension: A _ property 


that may contribute to the protective 
value of chromium plating is the readi- 
ness with which the chromium surface 
is “wet” by water or other liquids. The 
tendency of oils to wet chromium sur- 
faces may also affect the value of chro- 
mium on bearings. If possible a few 
measurements of this property will be 
made. (Friction and Lubrication Sec- 
tion.) 

(11) Resistance to Oxidation at High 
Temperatures: The temperature at 
which chromium when heated in air 
starts to tarnish or oxidize will be de- 
termined both from its appearance and 
change in weight. 

(12) The Protective Value of chro- 
mium plating when applied directly or 
over coatings of other metals upon steel 
and brass will be determined under nor- 
mal and accelerated conditions of ex- 
posure. 


The Horological Questionnaire 
(Continued from page 113) 


simply a drive fit, it follows that the 
shoulders should be slightly tapered. 
This taper is usually about 1°, but we 
do not bother to measure it. However, 
when we lap the shoulders to fit the 
roller table and safety roller, we may 
set the index to lap a 1° taper and 
obtain the desired taper very accurately. 
The corners should be undercut slightly 
in order to seat the roller table and 
safety roller properly, then when they 
are lapped, we may be sure of a clean, 
sharp corner. Often, when the corner 
is left rounded and the roller table or 
safety roller is driven tight against the 
shoulder it will either spring the staff 
or the rollers will not be placed true, 
while a slight amount of undercutting 
wil] obviate this. 
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